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Gasoline Is Taxed 50% More Than Luxuries 


20% 

Combined state and fed 
eral gasoline taxes 
throughout the United 
States average about 
32© of the retail price, 
ex taxes—while so-called 
luxury taxes are only 
20% (slightly higher in 
some states which add 
their own taxes to feder 
al levies). Yet only 16% 
of gasoline is consumed 
tor unessential purposes 
Despite this, campaigns 
are underway to hike 
taxes even more For 
map showing gasoline tax 
percentages by states, see 
page 33 


Jobbers Shave Fire Insurance Rates by Loss Study, 
Plant Improvement, Observing Safety Laws. Page 43 


What Jobbers Think of TBA; 1951 TBA Sales Potential; 
Tire Inflation Training—See TBA Section, Page 60 





Dependability 


quires case 


4 Vital Points of Dependability 
for the years ahead .. . only in Alemite! 


@ Alemite Longer Life. A fac 
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Proven Dependability through 33 Years of Lubrication Leadership 








Speaking of value— 
two gallons of today’s gasoline 
will do the work of three 
gallons of 1925 gasoline* 
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Products sold ender the “ETHY\ trade-mark antikneck compounds salt cake ethylene éichioride 


MARCH 7 





*—yet the price per gallon, excluding taxes, remains about the same. 


John Q. Public is receiving more value from his 
gasoline dollar than ever before. It’s a fact that 
today's top quality gasolines deliver 50‘, greater 
value to the motorist than 1925 gasolines. 


Here are some of the gains that motorists get 
from this improvement in gasoline quality: 


> useful power of automobile engines has been in- 
creased by 50% 


> miles per gallon delivered under ei of 


constant performance have been increased by 50% 


> automobile performance, as measured by the time 
required for acceleration to given speeds, has been 
increased by more than 50% 

These facts were established and reported by 
Ethyl Corporation and today are a matter of 
record. They prove that the petroleum industry 
—with its thousands of competing companies — 
is giving the American motorist a tremendous 
motor fuel bargain. 


ETHYL CORPORATION, New York 17, N. Y. 


Sodeum (metaiiic)  — chiermme (liquid) 





A CONTAMINATION -FREE 
PRODUCT 








Bottom Outlet Type 


Is your product absolutely clean, 

your pump and loading valve protected 

against scale, grit, dirt and other foreign 
materials? 


Be sure! Use OPW Line Strainers for a contamination 

free product. Tight fit of cage and screen assures all 
product passing through strainer. Screen areas are many 
times pipe size for full flow. The simplicity of screen removal, 


cleaning and replacing, facilitates regular, periodic checkup in the No. 487 F 
shortest possible time. Top outlet type 


Choose your size, type and mesh! 125-pound standard or 200-pound phelps 
high pressure types. Bottom or top outlet cage, reinforced for sturdiness "ftece , 
and precision-fit. Screwed or flanged end. Flanges, bolts and gaskets 

to suit. Strainer meshes from 14 to 300. 


Contact your OPW jobber (in all principal cities 
If jobber cannot supply you mail coupon. 


OPW CORPORATION 
2735 Colerain Ave. Cincinnati 25, Ohio 
Please furnish further information on OPW 
Line Strainers 
. 4 : 
Name , 
CORPORATIO oo 
VALVES @ FITTINGS @ ASSEMBLIES Rielinees 
for handling hazardous liquids 
2735 COLERAIN AVE City ; 
CINCINNATI! 25, OHIO 
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GULF OIL CORPORATION - GULF REFINING COMPANY 


a 


THE STUDY OF OXIDATION in lubricating oils, 
which is being conducted here, is one of the 
many projects carried on in the Gulf Research 
Laboratories 


In this equipment, oxygen is forced through 
uniformly heated oil samples in order to deter- 
mine their resistance to deterioration by oxi- 
dation. Some oils stand this severe test for 
many months while inferior oils break down 
in a few days 


This oxidation test is but one of a number of 
tests to which Gulfpride Oil is subjected con- 


tinuously, to assure a superior oil for the 
American motorist 


Gulfpride is one of many reasons why more 
than 8400 dealers have found it so profitable to 
work hand in hand with Gulf 10 years or longer 
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GENERAL OFFICES, PITTSBURGH, PA. 


Who built precise ““FIGURE-CONTROL” 


Af. 


&, <3, into Computer-Variators? 


. 
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You can safely count this among the mechanical marvels 
of the commercial world ... this Variator-Cone and its small 
pyramid of teeth, with 3 gears which enable you to post any 
price you want, from ;4¢ to 49,%¢, in increments of ,y¢. 

This mathematical mastery is what you have come to take for 
granted from Veeder-Root. But stop to think about ¢his once in a while: 
Who else but Veeder-Root could give it to you... . along with all the other 
features of the VR Computer on which the world’s top engineers in this 
line work unceasingly to bring about small improvements here . . . and 
there ...to keep giving you always more and more for your money. 
That's why it pays to stick with Veeder-Root for everything you buy... 
from Perma-Vis* Wheels to rebuilt and new computers. 

*Perma-Vis Wheels used only in 44° Computers. For use only in the U. S. A. and Canada 

This is No. 7 of 10 Good Reasons why it pays to be sure that all pumps you 
buy are equipped with genuine, factory-new Veeder-Root Computers {with the 
New Perma-Vis* Wheels}... and why it pays to specify genuine factory- 
rebuilt Computers for replacement. 


VEEDER-ROOT INC., Hartford 2, Conn. 
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eeder-Root Computer 
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ON NEW V-R COMPUTERS 
THE DECAL ABOVE IS USED THE DECAL ABOVE IS USED 











RICHFIELD 


Proof of the Product is in the Performance, and here's convincing proof of 
just one of the famous Richfield Products—Richlube Lithium Multi-Purpose 
Lubricant. 


In a carefully-recorded 1-year test at an Independent Dealer's station, Rich- 


lube Lithium effected 


an increase of 39% in the number of lube jobs 
a decrease of 11.5% in labor man-hours 

a decrease of 35% in product cost per job 
an INCREASE of 85% IN GROSS PROFITS! 


The complete line of high-quality Richfield Products wins extra profits and 
new accounts for Independent Richfield Distributors from Maine through 
the Carolinas. Phone or write today about a Richfield Franchise in your 


RICHFIELD 


OIL CORPORATION OF NEW YORK 


542 FIFTH AVENUE, NEW YORK 19, N.Y. 


territory 








Serving the Eastern Seaboard from Maine through the Carolinas 
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They cost less...look better 
preferred by America’s 


major oil companies. 


LION - BILT 
UNIFORMS 


Matching Caps, Shirts, Trousers and Jackets. 


The smart, crisp, well-groomed look of service sta- 
ition attendants is highly important in these days of 
stiff competition. That's why leading oil companies 
specify “‘LION-BILT."' These superior uniforms fit 
better and look better through many months of hard, 
rough wear. They are carefully tailored of famous 
fabrics . . . wools, cottons, and durable rayons. Low 
in price .. . superior in quality. The New Spring 1951 
line is ready for immediate delivery. Write today for 


samples and prices . . . you'll be surprised! 


S muvneron) | SHELL 
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Write Dept. N-351 Tc 


Nationally Known 
Nationally Worn 
Nationally Advertised 
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the work of two... | 


.. because this NATIONAL "31" does more than half her work automatically. 
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AHEAD OF THE NEWS 





DRUM DEPOSITS RISING Because of the steel 
shortage, many supplying companies are increasing 
the amount of their deposit requirements on 55-gal., 
30-gal., and 15-gal. oil drums shipped to jobbers. As 
an example, one company formerly charged deposits 
of $4, $3 and $2, respectively, on the three sizes of 
drums. On Dec. 1, this was raised to $5, $4 and $3, 
and on March 1 was hiked again—this time to $6, $5 
and $4, respectively. The deposit period is, 90 days. 
The increases were put into effect in an effort to 
keep the drums rolling back to the supplier. In times 
of shortage, the jobber usually can obtain more than 
$4 for a 55-gal. drum by selling it outside, and there- 
fore isn’t too particular about seeing that drums are 
returned. Some companies which in the past re- 
quired no deposit for drums now are notifying their 
jobbers that a deposit system is being established. 
The $6, $5 and $4 bracket seems to be about the av- 
erage requirement now, although one company is 
charging $8, $6 and $4. 


FARM CREDIT — Oil jobber associations seeking- 
adoption of laws giving a lien to petroleum suppliers 
for fuel furnished for any petroleum consuming equip- 
ment are studying with interest a University of 
Michigan survey which shows that farmers generally 
pay cash for durable goods. The argument probably 
will be that many farmers take a long time to pay 
for gasoline, but pay cash for automobiles, refriger- 
ators, etc. The Michigan survey, financed by Cap- 
per’s Farmer magazine, indicates that 72°% of auto- 
mobiles sold to farmers are for full cash, as com- 
pared to 41° cash buyers in largest cities, and 5% 
in cities above 50,000 population. For large ap- 
pliances, 66% of farm buyers pay full cash, as com- 
pared to only 47° in largest cities, and 38% in other 
cities. 


U. S. WILL LISTEN—National Petroleum Council's 
Manpower Committee, under W. W. Vandeveer of 
Cleveland, has gotten Interior Secretary Chapman's 
assurance that government will give utmost con- 
sideration to the committee's forthcoming report on 
manpower needs in the oil industry during the mo- 
bilization program. The committee wanted to make 
sure in advance that its report wouldn't wind up in 
1 pigeonhole. 


FARM EQUIPMENT LOANS— One oil jobber associa- 
tion is preparing to make a survey of the current 
situation on farm equipment loans to determine 
whether the practice is on the increase or wane. 
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CO-OP TAXES—Most Capitol Hill observers look 
for House Ways and Means Committee to adopt the 
Administration's proposal for taxing that portion of 
co-op income which is not paid out in patronage divi- 
dends. Some also believe that the Senate Finance 
Committee, when it gets its hands on the new tax 
measure, will go even further and require that co- 
ops withhold 10% of all dividends paid so that tax 
collectors can check more closely on reporting of such 
income by co-op members. 


LESS GLITTER—Manufacturers of many of the ac- 
cessories on display at the recent New York auto ac- 
cessories show said they will be compelled to cease 
production “in a few months” as present metal stocks 
are used up, thus confirming again what oil company 
TBA men have been forecasting for some time. Ac- 
cessories of the ornamental type all use metals which 
are no longer obtainable, due to government restric- 
tions, unless intended for certain essential uses. 


FACTS WANTED—Following Otis Ellis’ request that 
oil jobbers send reports of unfair business practices 
to state association secretaries to be forwarded to 
him, another group is expected to come up with some 
complaints. The secretary of this association told 
members that the complaints will have to be in writ- 
ing and give names, dates and other specific informa- 
tion on where and how the discrimination took place. 
Many of the grievances of these jobbers are expected 
to center around that of suppliers allegedly selling 
to a large consumer at either the same or a lower 
price than the jobber can buy the product. 


PAD STILL HOPING— Despite another presidential 
order giving Defense Transport Administration emer- 
gency control over all storage facilities, including pe- 
troleum terminal storage, PAD is still hopeful of 
negotiating a redelegation of that authority to itself 


DIESEL CURTAILMENT— Output of Diesel locomo- 
tives probably will suffer the most from a new govern- 
ment move assuring Diesel engines and other equip- 
ment for the electric power industry. Order M-44, 
effective March 16, from National Production Author- 
ity requires manufacturers of such equipment to 
maintain, modify or alter production according to 
NPA standards. Included among equipment for which 
power industry will have preference are all Diesel 
dual fuel and spark ignition gasoline engines operat- 
ing at 750 r.p.m. or less, as well as engine driven 
generator sets of the same specifications. 





View of United Truck Lines warehouse at 
Spokane, Washington, showing part of 
fleet that rolls on Miller tires and tubes. 


How True’s Oil Company Jobber 
Builds TBA Profits 


1cTuRED above is one of True’s Oil Company's 

Rainbow Gasoline Stations, the East Sprague 
Service in Spokane, Washington. True’s Oil Com- 
pany, also located in Spokane, is now observing its 
50th anniversary and its sixth year as a Miller 
distributor. Among their customers, Rainbow 
dealers find that firms who demand quality choose 
Millers. United Truck Lines, for instance, is a 
regular user of Miller truck tires. The reason for 
their continued use and satisfaction lies in Miller 
quality and dependability. Not one of the many 
Special Service truck tires used by United has 
failed to give satisfactory service! 


Rainbow dealers everywhere are enthusiastic 
boosters of Miller quality and are experiencing 
great success with it. They not only add to their 
profits, but build permanent customers with the 
Miller franchise. True’s is but one example of 
petroleum outlets successfully marketing Miller 
tires and capitalizing on TBA sales. The Miller 
line is complete. Tires and tubes for cars, trucks, 
off-the-road equipment, and all farm vehicles .. . 
as well as a complete line of accessories. For com- 
plete details of the Miller oil company franchise, 
write Dept. NM-3, Miller Rubber 


Company, 
Akron, Ohio. 
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mal LARGE-COMPANY RESOURCES < 
1 A Division of The 8. F. Goodrich Company 
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Neat as a pin... clean as a hound’s tooth 


Whether you operate only a two outlet loading rack or a giant 
with 24 or more, you will get the cleanest piping—the most 
workable platform when you use Rotocycle meters. That's be- 
cause of the flexibility with which these meters can be hooked up. 
Registers (either straight reading or printers) can be turned to 
any of four positions, 90 degrees equi-spaced. Meter outlets can 
be placed at right angles to the line or inlet and outlet may be in a 
V position as shown in the above picture. Even the register exten- 
sion is adjustable in relation to the other meter components. 
These options, found only in the Rotocyice meter design, conserve 
space, eliminate costly pipe bends and keep “on-the-job” pipe 
fitting to a minimum 


Rockwell Rotocycle meters ore 
made in types ond sizes to wit 
every petroleum meosurement 
requirement — bulk station, tank 


All this adds up to money saving installation ease and money 
truck or pipe line 


earning operating convenience. Write today for complete facts 
about Rotocycle meters and engineering data on their efficient 
application. 


ROCKWELL Company 


TSBURGH 8 £2o 5 BBeaear = i 





You can GO PLACES 
with KELLY ! 


Top-quality tires 
with high public acceptance are easier 
to sell... build bigger profits! 


Your whole TBA line benefits when you head it up 
with a line of tires that’s known for quality! Kellys 
give you that — plus everything you need to develop 


i bigger, more profitable business 


e A full line of top-quality products you can sell at top 


soing prices —thus protecting your profit margins! 
@ A name and a reputation for quality established and 


maintained for over 57 years! 


Selling Kelly Ties is a Good. Business 


e A complete line of tires—all completely new in design, 
appearance and performance! Motorists, truckers, 
farmers —they’re ali your customers! 


e The full benefit of national advertising in consumer 
ind farm publications—backed by a strong line of 
sales promotion and merchandising aids! 


e Convenient warehouse stocks that enable you to oper- 
ate with a minimum inventory! 


WRITE FOR FULL DETANS TODAY! 
The Kelly-Springfield Tire Company, Cumberiand 3, Maryland 


KELLY 


TIRES 


‘/ 
\*™ 


Proved 
and Improved 
for 57 Years! 





Safety is Basic, too! 





WASHINGTON 





Operation Snafu, or Why Have Only 
One Credit Card When 10 Will Do? 


By Danie! L. Harbour, NPN Washington Bureau 


To the various and assorted con- 
fusions periodically gripping Wash- 
ington, a new type “Snafu” probably 
can be added soon. This might aptly 
be termed the gasoline “Credit Card 
Confusion” because that's what it will 
involve 

The U. S. now has only one pur- 
chase contract with each gasoline 
marketer in the U. S. for service sta- 
tion sales to government employes 
travelling on government business 
But, come July 1, when the current 
contracts expire, the government will 
need 10 contracts to cover the 10 
purchasing regions of the country 
And a government employe travelling 
across the continent will have to 
carry 10 credit cards, one for each 
purchasing region, instead of the one 
card for each marketer that now is 
necessary 

The government is embarking on 
these regional purchases of supplies 
as a measure to aid local small busi- 
nessmen. The idea is that if purchases 
are decentralized, the little fellow will 
get more of a break on government 
buying 

But the travelling government em- 
ploye will find himself loaded down 
with credit cards if he is travelling 
in very many of the 10 buying re- 
gions. Of course he is liable to give 
the station operator the wrong card, 
and the latter quite likely will not 
be too familiar with contract mem- 
bers on the cards and accept the 
wrong one 

Then, when the time comes for 
payment by the government, it would 
be an involved process to match the 
purchases against the correct con- 
tracts 

Most government agencies support 
the present system of centralized 
purchases with the consequent single 
station sales contract for each gaso- 
line marketer. In addition, one large 
company has written the government 
a stinging letter, pointing out that 
the regional purchasing system will 
bring on a rash of bookkeeping to 
keep its records straight in the sev- 
eral regions in which it markets 

As for aiding small business, the 
decentralized buying plan may defeat 
its own announced purpose. At pres- 
ent, single contracts are in effect 
with a number of Independent mar- 
keters who offer the government a 
discount off the posted price in or- 
der to get the business. The larger 
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companies usually stipulate the posted 
price. With only one purchasing 
schedule for station sales to consider, 
as at present, the government agen- 
cies brief their travelling employes 
on which stations are giving dis- 
counts. But with 10 schedules to con- 
sider, there isn’t apt to be much 
briefing, and the employe probably 
will stop at the first station he sees 
whenever he needs another tank of 
gasoline 


In setting up the tetraethyl lead 
allocation system, Deputy Bruce K 
Brown reported a PAD view that 
presently-foreseen needs for TEL 
probably can be met thereby. At the 
same time, he also bespoke the pos- 
sibility, should war clouds darken, of 
PAD having eventually to take the 
more drastic step of imposing ceil- 
ings on the octane rating of civilian 
motor fuels. 

As a matter of fact, there is as 
good a chance down the road of PAD 
being able, first, to relax, and then, 
somewhat later, actually to repeal the 
present order, thus placing TEL us- 
age once again on an unrestricted 
basis so far as the government is 
concerned. 

The “when” all depends on how 
well and how fast PAD Order No. 1 
accomplishes the desired buildup of 
a stockpile or reserve supply of TEL 
for the avgas program 

PAD itself apparently isn't work- 
ing on any timetable. For one thing, 
it doesn’t yet know what extra quan- 
tities of TEL it will have to dole out 
to refiners under the hardship pro- 
visions of the order. Besides, a lot 
may hinge on the availability of raw 
materials used in the manufacture of 
TEL. Rocket fuels and plastics, for 
example, are in competition for ethyl 
chloride, while sizeable quantities of 
sodium are going into detergents 

Regardless of these uncertain fac- 
tors, however, and barring that same 
bad turn in the international situa- 
tion which Mr. Brown had in mind, 
PAD’s one aim and all-consuming 
hope is that of freeing the industry 
from PAD 1 as soon as is humanly 
possible. 

The first tip-off as to the nearness 
of that happy day probably will be 
an easing up of the 80° limitation 
on the 54 refiners who normally use 
more than 1 million Ibs. of TEL an- 
nually. 


DESKIDDING 
belongs in 


your TBA PROGRAM 





For Auto, Bus ond Truck Tires wp te 12.00 « 24 


P eco DESKIDDING makes all 
tires safe converts ordinary tires 
(new, used or recaps) to premium- 
priced safety treads. Makes your out- 
let a complete one-stop Service Sta- 
tion with increased profits. 


Peco Tire Deskidding is a simple, 
fast operation. Even an _ unskilled 
workman can do it. Deskidding adds 
comfort and safety to driving. Most 
important, Peco deskidding actually 
increases the safety-life of tires. Fol- 
low up each tire sale you make with 
Peco Safety Deskidding Service for 


* SURE-GRIP STOPS 
* ALL-WEATHER SAFETY 
* INCREASED MILEAGE 


PECO MANUFACTURING CO. 
20 W. Berkley St., Philadelphia 44, Pa. 


Send me, without cost or obliga- 
tion, information on Peco Tire 
Deskidding Equipment. 


Name 


Addreas 


<<< eee eee ewer 


City, Zone, Btate 





RESISTOR 


Offers car owners new ad 
vontoges found only in 


automotive type spork 


STANDARD 


Ignition engineered by 
ignition engineers for un 


surpassed performance 


TRANSPORT 


Rugged construction and 
aircraft type insulator 
combine to give lower cost 


plugs with built-in resis 
tors. Original equipment 
on many leoding mokes 
of America’s finest cors 


son 


. and Auto-Lite 
is the best advertised name in the automo- 
tive after-market. Only Auto-Lite offers 
dealers the top-rated “Suspense!” show on 
radio every week and TV every week... 


ry 
This line is unmatched. . 


rHE ELECTRIC 


Telede 1, Ohie 


TUNE IN "“SUSPENSEI”. 


ng monufocturers of cars, : t 
trucks ond tractors 


Merchandising Divison 


Specified as original fac per mile of spark plug 
tory equipment by lead 


built to toke 
another Avto-Lite 


operation 


original factory product 


the famous “spark plugs look alike, too” 

campaign in national magazines and news- 

papers... promotion program for dealers and 

jobbers . . . all designed for greater sales. 

Ask your jobber’s salesman, or write to 
AL TO-LITE COMPANY 


Toronto, Ontario 


-CBS RADIO THURSODAYS...CBS TELEVISION TUESDAYS 


AUTOLITE 


i 
i 





Unie... 


AUTO-LITE /_... 


MAKES THE 
DIFFERENCE 





LAMPS 


The new Auto-Lite Bull’s-Eye Lamp con- 
centrates the stray light into the main 
driving beam. Factory focused. Sealed 
under 9,000 pounds per square inch pres- 
sure. This new lamp will operate even 
when lens is cracked or broken. Offers 
you advantages for more sales. Original 
factory equipment on many leading cars. 


AUTO-EiE 
Silver Line 


The new Silver Line is a complete line— 
featuring silver sheath Steelductor Spark 
Plug Wire, Flexstrand Primary Wire and 
battery cable with the new power-line 
terminal that holds tight. Top quality. 
Beautifully packaged to sell on sight. 
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Refiners Top Distillate Output Record; 
Gasoline Stocks Rise to All-Time High 


tirme high marks gasoline inventories. according 
’ §S. refinery p API statistics 
week ended Feb The new peak for runs to stills was 
rude l, gas a 6,524,000 b.d average for the week 
™ ‘ 


} ous record higt 


To increase Bulk 
Plant efficiency 


GILBARCO 
HYDRAULIC CONTROL VALVES 


for positive remote control of deliveries at the loading rack. 
Drivers cannot load trucks until the dispatcher in the 
office or warehouse has set the meter and opened a 
three-way valve. Reduces stock losses—cuts 
turn-around time—provides emergency 
shut-off —easy to install 
inexpensive to buy 


GILBARCO 
ELECTRONIC 
GROUND INDICATORS 


for positive protection at the 
loading rack against fires which come 
from faulty grounding of trucks. Con- 
trol circuit signals automatically when 
truck is properly grounded 
Safe —simple—sure 


weRitt NOW 
FOR FULL 


INFORMATION 


reached in the week ended Jan. 20 
by 19,000 b/d 

The new record for distillate out 
put was 10,545,000 bbis., up 483,000 
bbls. from the previous high, attained 
in the week ended Jan, 13 


Gasoline stocks broke a_ record 
which stood for 11 months in hitting 
new high of 136,870,000 bbls This 
was 1,254,000 bbls. over the previous 
all-time high of the week ended Apr 
1, 1950 
Withdrawals of kerosine and dis 
tilate fuel from storage totaled 1 
$43,000 bbis.. down sharply—-3,581 
000 bbis...from the previous week 


Production of crude oil and leas« 
condensate averaged 5,945,150 b/d, ar 
increase of 8,250 b/d over the pre 
ceding week 


High civilian demand, accentuated 
by abnormally cold weather, increas 
ing military requirements, and ir 
dications that exports are seasonally 
higher than anticipated, may combine 
to produce a total demand for all oils 
in the first quarter of 1951 that may 
approximate a gain of at least 12 
above the first quarter of 1950, the 
Bureau of Mines said in its monthly 
petroleum forecast issued Feb. 28 


It said that “the sharp upward 
trend in the domestic demand for al 
oils during the last half of 1950 
seems to be continuing in the t 
quarter of 1951 with crude oil 
quirements at record levels 


Market demand for domestic crud 
oil in March was forecast at 5,845,000 
b/d, as compared with an estimat 
5,780,000 b/d average for February 
This forecast included estimates of 
total gasoline yield of 89.5 mil 
bbls. In March a gasoline yield 
42.1% and total crude runs 
ing 6,230,000 b/d 


At the same time, the bureau r- 
leased final statistics for 1950 show 
ing that domestic crude oil produc 
tion averaged 5,402,000 b/d, an in 
crease of 7.1% over 1949 Total 
crude runs to stills averaged 5.739 
000 b/d in 1950—7.7% over 1949 
with crude stocks down 17,000 bd 
and demand for domestic crude aver 
aging 5,419,000 b/d 


Total imports of crude oil and prod 
ucts declined 86,300 b/d to an aver 
age of 864,000 b/d during the week 
ended Feb. 24, according to API 
Crude oil included in total accounted 
for 437,800 b/d 





G li « ption figures for 
11 states and the District of Colum- 
bia for December were reported by 
API on Feb. 23. Figures in thousands 
of gals., with comparative figures for 
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i i about 421,992 b/d), an increase of 
Summary of AP! Report of Refinery Operations SS 8am eee SS 
when output was 1,691,206 tons 
Week Week (about 403,707 b/d), according to 
ves 34 pee. 1? Gulf Oil, reporting for Kuwait Oil 
Productioe (thousands of bbis.) Co. Ltd 

Crude runs -da : 6.5 6.404 

Pome et “Tage: 10 a > Diesel fuel consumption of the 


Gasoline ( } 20.425 3 Louisville & Nashville Railroad will 

Kerosine ! 2.904 be boosted considerably when deliver- 

Gas o at r] 45 ¥ 430 a . 

Residual ft yt 9.47 9 209 62 ies are made on 67 new Diesel loco- 
motives costing $10 million. Orders 

Stocks - 

Finished & unfinished gasolir 16,870 o »2 placed last week include 47 freight, 

Kerosine 2 10 passenger and 10 switching loco- 

Res dua va -y - oa mei motives 


(CU. S. totale—B. of M. basis) 


December, 1949, and precent of 
change, follow 


Crude oil allowables for March were 
set last week by two states. Louisi- 
ana’s allowable was boosted 1,228 b/d 
over the February figure by the State 
Conservation Commission to 637,513 
b/d, divided as follows: North Louisi- 
ana, 120,675 b/d, and South Louisi- 
ana, 516,838 b/d. The State Corpo- 
ration Commission in Kansas set 
that states allowable at 300,000 b/d, 
the same as for February. The Kan- 
sas figure does not include conden- 
sate 


Pennsylvania Grade crude runs to 
stills dropped 1,020 b/d during the 
week ended Feb. 24, 1951, as com- 
pared with the week before, accord- 
ing to National Petroleum Assn. sta- 
tistics. Details follow 


Week Ended Week Ended Week Ended 
Feb. 24, 1951 Feb. 17, 1961 Feb. 25, 1950 


80 895 61,9015 4,769 


Foreign oil news included Stand- 
ard-Vacuum’'s plans to build a 10,000 SINCE 1901 
b/d refinery in the Union of South 
Africa. L. W. Elliott, president, said 
the company expects to break ground 
early next year for the plant, to cost 
about $12 million. To be located at 
Durban, on Africa's southeast coast, 
the refinery is expected to be com- 
pleted in late 1953 or early 1954 
Gasoline and fuel oil will be the 
principal products supplied to the 
South African market. The refinery 
will be the first in South Africa to 
operate on imported crude. One re- 
finery is operating in the Union now, 
processing shale oil 


Crude oil production in Kuwait THE ALVEY-FERGUSON CO. 
during January totaled 1,767,808 tons 619 Disney St., Cincinnati 9, Ohio « Offices in Principal Cities 
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Let J & L Steel Drums and Pails 
help Your Products Sell Themselves 


Your qualit product and a J&L container are 


you can be doubly Sure 


Besides protecting 


a com- 
will catch the 

our product from 
loss or contamination, [&L Steel Drums and Pails offer 


We can provide all types of Closures, 
an opportunity to add measurably to the sales appeal 


Finishes and Decorations 
of your product. Our artists Heavy-duty ICC 
Drums 


bination that 


customers eve 


are at your! disposal to Light-gage Drums = Lightweight Steel Pails for 
| 55, 30, and 1 Drums for Foods, Cher 
net ecor: epi age - 
assist you in creating a distinctive, decorative packag aleamyent Cunedes Go nn 
100-Ib. Grease Powdered capacities 
Drums materials 


cals 


Why nor write f free copy of our bookler “/ 
| ‘ 


teel t wil ‘ wtant wnformation on J&L St 
and Drums 


J&L STEEL BARREL 
COMPANY 


A Subsidiory of Jones & Loughlin Steel Corporation 


New York 17, N.Y 
Please send me a free copy of your booklet “It’s 
CHRYSLER BUILDING, ater to Sh Steel 
NEW YORK 17, NEW YORK 
PLANTS 
Bayonne, N. ) 


* Cleveland, Ohio * Philadelphia, Pa 


New Orleans, lo. * Kansas City, Kan. * Atlanta, Go 


West Port Arthur, Texas * Toledo, Ohio 
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ante 


Whatever your lube department 
needs—ARO HAS IT to help you 
PROFIT! ARO puts pace-setting per- 
formance and cost-saving features in 
the complete line—everything you need 
in modern lube equipment for PROF- 
ITABLE service. 


See your ARO Jobber. 
The Aro Equipment Corporation, 
Bryan, Ohio 


Aro Equipment of Canoda, Ltd., Toronto, Ont. 


q 
: 
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Platforming Unit to 
Upgrade Kendall Straight 
Run—Add Facilities 


for Defense 
By Howard V. Smith, 


Refinery Superintendent 
Kendall Refining Company 


) 


Howard V. Smith 


Competitive Situation Called 
for Higher Octane 


All Processes Explored 


5 Tt» 
n P 





range gasoline into 95 octane gasoline 
with 3ce’s TEL, with a yield of more than 
90 per cent by volume. Details of this pilo: 
run are expressed in the following table: 


Inspection of Kendall Straight Run, 
Stabilized Platformate 
Full Boiling 
ange 
Straigh: Run Reactor 
Gasoline Charge 
API Gravity 64.9 58.0 
IBP 90 120 
5% 117 201 
10% 136 211 
4 198 235 
243 264 
290 306 
358 
381 
394 
10.3 
Octane Ratings 
F-1 Clear 50 
F-1 x c ’s 
TEL 69.7 61.2 
‘-2 Clear 49 38.0 
-2 3cc’s 
TEI 69.5 60.8 s 


Consideration of Defense 
Requirements 

Another consideration was the fact that 
in the event of a drastic shift in require- 
ments due to the impact of a defense or 
war economy on the nation, our Plat- 
forming facilities could be converted to 
the production of aromatics, aviation 
gasoline components, benzene, toluene 
and other petro-chemicals which might 
be needed for military purposes, While 
this conversion would require certain 
modifications in the unit itself, as well as 
additional feed stocks from outside sources, 
the change-over would not radically dis- 
rupt our operations and full utilization of 


the new unit would be possible. 





Special Design Features 
The plant design for our Platforming 
unit, incorporates some special features, 


particularly applicable to our circum- 
stances. Since our charging stock is well 
fractionated and free from heavy ends, it 
was decided that a suitable reactor charge 
stock could be prepared from it by dis- 
ulling off the light ends in a depentanizer 

Utilization of this method instead of a 
prefractionator, reduced size of the equip- 
ment as well as the operating cost. 

Air contamination of the charge stock 
will be minimized by blanketing the 
charge tanks with dry gas from the vapor 
recovery unit of the refinery. The depen- 
tanizer overhead will be depropanized to 
produce a blending stock for volatility 
control Depropanizer overhead will be 
charged to the Platformer stabilizer to 
reduce butane loss. Recycle gas and re- 
actor charge will be mixed before enter- 
ing the heater and heated as one stream 
instead of separately. 

Our new Platforming unit was designed 
by Universal Oil Products Company in 
collaboration with our engineering de- 
partment. It is being erected by Procon 
Incorporated, and is expected to go on 
stream in March of 1951. 
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There s No Better Woy 
» Fe 7, 
- 


— 


to sell 


Whos to say when you need tires 7 


You, of course! But, often, it’s at the corner serv First step in moving your products through the 


station you re first reminded that vour treads nation’s best service stations is to place your 
ire wearing thin. And purchases there, by you story before oil marketing men. Reach them. tell 
ind millions of other car owners, have made this them, sell them through National Petroleum News 
onvenient source today’s largest marketer of the oil industry's marketing magazine! 
replacement tires, batteries and accessories. Planning to build sales through service stations? 
Ghost merchandise on sale at service stations W rite for helpjul, new fact-booklet titled “TBA.” 
was sold first to oil companies and oil jobbers 
Managtment recognized it as traflic-building 
zoods, Sales and merchandising crews viewed it 


us promising volume business. It became part of ; L [zfs is the oil industry's designa 

tion for tires, batteries and 
accessories now being sold in planned 
headquarters, in regional ofhces and in the field programs directed by oil companies and 
believed in it, accepted it. It is merchandise that oil jobbers, conducted through the no 
tion's best service stations, promoted by 
National Petroleum News 


National Petroleum News 
he oe Sie 


MANAGEMENT STORAGE TRANSPORTATION MERCHANDISING 
1213 West Third St., Cleveland 13, Ohic ... Offices in New York, Philedeiphic, Chicago, Houston ond Los Anceles 


the progressive TBA program because oil men at 


has won approval right down the line 





The country over, motor carriers are acclaiming 
the new Mack A-40 T as the answer to a definite 
need for BIG-MACK performance and stamina 
in a medium-capacity tractor. 

And with good reason! Here’s a highway 
tractor rated at 40,000 Ibs. g.c.w. that brings to 
its field all the benefits of rugged Mack con- 
struction formerly available only in the famous 
*L” model Macks of larger capacity. 

Throughout the entire chassis, this BIG- 
MACK construction shows in every part. Mack 
A-40T is powered by the sensational Magna- 
dyne engine of 377 cu. in. displacement, de- 
signed especially for modern high-speed haul- 
ing needs. Completely Mack-built in Mack 
factories, this great new powerplant is a worthy 
running mate for Mack’s renowned Thermo- 
dyne engine used in larger capacity Macks. 

Perfectly balanced throughout... uniformly 
rugged in every part, Mack A-40T handles 


* 53,000 ib. G.C.W. with tandem-axle trailer 


> MACK 
mm A-40T 


Zo) gets the job! 


tough, on-time schedules with all the unfailing 
reliability, matchless economy and extended 
mileage life for which Mack trucks have always 
been famous. See your nearest Mack branch or 
distributor for the full story of the profit-build- 
ing advantages Mack A-40T can bring to your 
particular job. 


BE PROFIT.WISE 


modernize with 


TRUCKS 


outlast them all 


Mack Trucks, Empire Stete Building, New York 1, Mew Werk. 
Foctories at Allentown, Po.; Pleinfield, N.J.; Leng Island City, 
N.Y Factory & ches and distrib RE Leh 
service ond ports. in Conede Trucks of . ied, 
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TUFFY’ ARMSTRONG, 


THE RHINO! 


America’s newest, most 
unusual trade character! 


eRE'S the first really new idea in 
H tire advertising in years, 
Mr. Distributor. “Tuffy” Armstrong, 
the Rhino, selling Armstrong Tires 
to 57 million readers of America's 
biggest magazines... plus 
14 million more readers of farm 
magazines. It's the biggest advertising 
in Armstrong's history. What a 
character! What a promotion! 


Put him to work for you today! 


Interested’ Why not write Armstrong 
Rubber Co., West Haven 16, Conn., Natchez, 
Viss., Des Moines, lowa. Export Divison 
20 Last 30th Street, New York 22, N. Y 
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JOBBER-OPS MARGIN TALKS—Pictured at a conference in Washington on March 2 between representatives of oil jobber groups 

and officials of the Office of Price Stabilization to discuss complaints of jobbers in six midwestern states that OPS price regulations 

have resulted in margin “freezes” are following: back row, facing camera, from left to right— Benjamin Goldberg, of OPS; Orville 

D>. Judd, chief of the Oil Price Branch of OPS; Charles M. Linthicum, of OPS; Otis H. Ellis, general counsel for the National Oil 

Jobbers Council; 1. H. Carnes, of lowa Independent Oil Jobbers Assn.; Bruce Cook, president of Arkansas Independent Oil Marketers 

Assn.; and Myles F. Hall, of Northwest Petroleum Assn. In the front row, left w right, are S. L. Hjermstad, president of the South 
Dakota Independent Oil Mens Assn., and K. C. King, executive secretary of the Wisconsin Petroleum Assn 


lustry representatives were invited 


Oil Price Orders and Jobber Margins to today's conference as observers 


with the expectation that they later 
G t S tli ht - OPS | d t T Ik would be appointed full-fledged mem 
e po ig in -inaus ry aiks bers. They are John Dressler, Atlantic 
Coast Oil Conference; E. F. McCabe 
WASHINGTON — The government's ned, however, on the retail ceiling Tide Water Associated, and Bert 
il price stabilizers were meeting be order Devers Pathfinder Petroleum Los 
hind closed doors, at NPN press time The National Committee is the Angeles 
this week, with a ember petro first of 10 advisory groups which Members of the advisory commit 
leum industry advis« ymimutte o OPS plans to establish for petro tee are 
liscuss the agency's P lor leum. The others include five re A. L. Nickerson. director. Socont 
ed” orders covering v les i gional committees in each of old PAW Vacuum 
ta L ri Districts to consider problems involv E. H. Collins, general sales mar 
The orders, when issued, will es - ng products prices, and single com ager, Esso Standard 
for r ts sales mittees on a nationa] basis for each George Hargens, asst. to vice pres 
is and remove products fron of following fields: natural gasoline ident. California Standard 
General Ceiling Price Regulation and LP-gas: crude oil; lubricating H. J. Kennedy, vice president, 
OPS emphasized that it will give cils and greases; and asphalt and tinental 
jue consideration” to views of the asphalt products R. F. Baity, vice president, Indiana 
ndustry grouy which it has titled Once the specific orders for oil ar Standard 
The National Petrol Industry adopted, OPS stated that it would talph C. Cathcarth, The Texas Co 
Advisory Committes id considers be in a position to grant relief in Jack W. Daker, asst. to vice presi 
as its top-level oil advisory body hardship cases by “letter orders dent, Ohio Standard 


Additional consultatio on the , , eaides 
One of first such cases to get atten B. L. Majewski, vi president 
Dee p Rock 


wholesale products ord generally . - 
tion involves residual in New York 7 _ 
Newcomb Taylor, vice president 


similar to Maximun ri rulation Hart : 1 : 
> } » arbor where sellers lave een ~ 
88 of OPA days, wi ‘ = oon ‘ Hancock Oil Co., Long Beach, Calif 


forced to absorb high transportation 
ort . Max Fisher president Aurora Gas 
costs without a corresponding hike . 
th llin ric oline Co., Detroit 
LP-gas r wir se a | W s Zehrung president The 
No other consultations than thos Oil Advisors—In addition to the 15- Pennzoil Co.. Oil City, Pa 
with the nationa nmittee are plan member committee, three other in John Harper, chairman, National 


t was said, with an industry ad 


visory group on natural gasoline an 
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Oil Jobbers Council, Long Island City 
N.Y 

Wiley Butler, president, Coastal Oil 

Newark, N. J 

E. F. Wells, v president, Ash 
land Oil & Refining Co 

H. L 
gon OF“: C 


Schwartz, president 


Brooklyn, N. Y 


Para 


In other developments in the price 
picture 


1. OPS officials met on March 2 
with representatives of jobber groups 
in six midwestern states and asked 
them to prepare detailed studies to 
back up their claims of being caught 
in margin “squeezes” as the result 
of the agency's voluntary freeze and 
its subsequent mandatory ceiling 
price regulation 

2. The House Small Business (Pat 
man) Committ set up a new sub 
committee, headed by Representative 
Burton (D., Va.j, to study, among 
other things, the “pricing problems of 
Independent oil jobbers in North 
Carolina and other areas.” The sub 
committee also will look into the 
problems of independent tire dealers 
paying particular attention to the 
supply of camelback rubber for re 
capping, new tire distribution, and 
supplies of tire rebuilding machinery 


3. Dr. Robert E 
hairman of 


Wilson, board 

Indiana Standard, said 
n March 1 that while his 
mpany does not oppore 


n Chicago « 


reasonable 

er-all limits on oil prices,” it feels 
that rigid ceilings on 
products create 


problems in the 


individual 
serious economik 


oil industry 


Price flexibility said Dr. Wilson 
is essential in an industry like ours 
where shifts in yields be 
ween different products are neces 
ary to meet varying seasonal de 
mands. Changes in the supply and de 
mand picture in different areas duc 
t unusual weather or other factors 


frequent 


require pric flexibility to bring 


ut changes in the 


listribution pat 


dire« 

nor 

ig about the auto 
which are al 
Also, past ex 

the lifficulty of 


ef for cost in 


they are clearly 


the wdustry 


Margin Study Planned 
nferer betweer bb« 


OPS 


runsel t 

‘ouncil, who 

jobbers to the par 
studies will be prepare 

sine margins in 

wa, Wiscon 


sin, South Dakota, North 


Minnesota, and Arkansas 


Dakota 


He said the jobbers told OPS that 
the voluntary freeze, and then the 
mandatory ceiling regulations, caught 
them before they could get tank wag 
on prices raised to offset increased 
tank car price 


PAD Still Wants Oil Men 
As Advisory Group Heads 


WASHINGTON PAD is still hop- 
ing “somehow” to persuade Justice 
Department to do an about-face on 
its turndown of Interior Secretary 
Chapman's request that industry men 
be allowed to serve as chairman of 
PAD industry advisory committees 


Turndown was by letter dated Feb 
16 and signed by Peyton Ford, as 
acting attorney general He is au- 
thor of the policy laid down by DJ 
last Oct. 19 that full-time govern- 
ment employes must head up indus- 
try committees appointed by all de- 
fense agencies under authority of De- 
fense Production Act 


In holding that policy should be 
continued, Mr. Ford reportedly told 
Mr, Chapman, among other things, 
that it can’t be successfully argued 
that the same practices followed by 
PAW in World War II with respect 
tk industry committee chairmen 
should be invoked at this particular 
time, because the U. 8S. is not now 
engaged in a World War II 


Since the Feb. 16 letter, there have 
been some discussions between PAD 
and DJ officials, but 
have not yet 


negotiations 
reached the stage of 
another formal exchange of views 


Meantime industry sources § are 
making the point that if DJ ultimate- 
ly prevails, government will be put to 
a considerable expense by having to 
nstall government men as chairmen 
of oil industry committees should the 
need for such committees ever ap- 
proximate that of PAW days. Best 
type men would be needed, these 
observing that, assum 
ng salary per each of at least $10,- 
000, it would cost upwards of $2,100,- 
000 annually just to duplicate PAW's 
211 committees and provide each with 
a paid government chairman 


sources note 


Canada Names Oil Advisor 


OTTAWA.--Dr. O. B. Hopkins, vice 
dent, Imperial Oil, Ltd. has been 
aned by his company to serve as 
director of a new petroieun 


‘ 


division 
Canada’s trade department to help 
step up crude production, refining op- 
erations, and oil transportation in 
program Part of 
his job will be to keep in close con 
tact with PAD in Washington 


Canada's defense 


Hewitt Sells Physical Assets 
To Pure, Plans New Terminal 


CHARLESTON, §. C.-Hewitt Oil 
Co., for many years Independent mar- 
keter of Pure Oil products, steps out 
of the picture as a Pure jobber May 
1 and will become operator of a new 
9 million gal. river terminal here 

Batson L. Hewitt, Hewitt Oil presi- 
dent, this week (March 5) revealed 
plans for construction of the 9 million 
gal. terminal on the Cooper River 
and at the same time announced that 
effective May 1, Pure Oil acquires 
from Hewitt all of its present phys 
cal properties, including 12 service 
station sites, leases on 13 other sta- 
tions, the Hewitt bulk plant and its 
tank truck equipment 

Mr. Hewitt said, however, his com- 
pany will continue to operate after 
May 1, supplying heating oil dis- 
tributors and customers, as well as 
gasoline customers who are not now 
handling Pure Oil products. Last year 
Hewitt Oil spent about $200,000 on 
a service station building program 
(see NPN June 7, 1950, p. 45) and 
at that time it was announced that 
with the completion of that program 
Hewitt Oil would be supplying about 
35 stations. With this latest trans- 
action Pure will supply direct 25 of 
Hewitt’s stations now flying the Pure 
flag 

Discussing the new terminal, Mr 
Hewitt said work on the project will 
be started immediately and the ter 
minal should be in operation by sum- 
mer. Terminal will occupy a 5l-acre 
site on Cooper River now owned by 
Cooper River Terminals, Inc 

Mr Hewitt told NPN that some 
months ago, because. of the interna 
tional situation the possibility of 
gasoline and oil rationing be 
came very real, and also “because 
it became apparent to us there 
was need for additional terminal fa 
cilities in Charleston area, we en- 
tered into negotiations with Pure 
whereby we might convert Hewitt Oil 
assets used in the sale and distribu- 
tion of Pure oil products into this 
new terminal 

He said borings for the new ter 
minal already have started. He also 
stated that commitments for steel 
storage tanks and other terminal fa- 
hand Mr. Hewitt 
added that dock facilities, and office 
building, loading racks for transport 
trucks and tank cars, and a railroad 
siding will have to be built. Company 
also will have to acquire new tank 
transports and tank trucks 


cilities “are in 


Mr. Hewitt said a number of Hew 
employes will join Pure Oil May 
1 at the same 


itt 
salaries and in the 
same position as they have currently 

Officers of Hewitt Oil will cx 
as at present with Mr. Hewitt presi 
dent and John H. White, vice presi 
lent and general manager 


ntinue 
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CO-OP TAX PRIVILEGE 


is sharply criticized at hearings before House Ways and 


Means Committee last week by Clarence A. Jackson (far right) of National Tax Equal 
ity Assn. Also shown at hearing are (left to right) Leonard Calhoun, NTEA Wash 


ington attorney; Homer | 


March, NTEA research director; and Joseph J. O'Connell, 


Jr., former general counsel of Treasury Departmeat 


NTEA, Jobbers Say Co-Ops Should Pay 


Same Taxes as Business Competitors 


WASHINGTON—The Truman Ad- 
ministration’s proposal for taxing the 
undistributed profits of co-ops 
‘amounts to but a feeble gesture in 
the direction of tax equality or the 
raising of additional revenues,” Na- 
tional Tax Equality Assn. charged 
last week before the House Ways and 
Means Committee 


Instead, held Clarence A. Jackson, 
member of NTEA's board of dire« 
tors, co-ops should be taxed upon en- 
tire business income as are the pri- 
vate business enterprises with which 
they compete 


Joining the call for tax equality 
was the North Carolina Oil Jobbers 
Assn., which wired the committes 


This association feels that all in 
lividuals or groups who are in con 
petition with other businessmen 
should bear the same tax burden. We 
are not opposed to farm co-operatives 
being favored when they stick to 
their original purposes, but when 
they manufacture, process, or market 
articles not ordinarily associated with 
agriculture at the original 
they should be taxed the 
their competitors 


source 
same as 
Please incorporate 


this in your committee record.” 


Otis Ellis, National Oil 
Council Washington representative, 
has urged all other jobber groups to 
communicate their sentiments on co- 
yp taxation to the 


Jobbers 


ymmittee, with 
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the specific request that letters or 
wires be incorporated in the commit 


tee record 


Co-op Reply—Heading the co-ops 
counterattack, however, Jerry Voor 
his, secretary of the Cooperative 
League, declared there can be “no 
justice” in taxing co-ops on money 
which they are “obligated to pay or 
allocate to other parties to whom that 
money legally belongs.’ 


Mr. Voorhis said he agreed with 
the recommendation of Treasury Se 
retary Snyder that co-ops should be 
taxed on undistributed 
added 


funds but 


“It is, however, extremely 
tunate that the Secretary failed in 
his testimony to bolster his own ar 
gument by pointing out that most co 
operatives in the U. 8S. now pay taxes 
on exactly the basis he proposes. That 
is, they are subject to full corporat« 
income taxes on any funds not paid 
or allocated to patrons 


unfor 


NTEA Argument—lIndicating that 
such taxes now paid by co-ops are 
merely at “token” levels, Mr. Jack 
son pointed to the operations of sev 
eral of the largest co-ops. In 1948, he 
declared, Consumers Co-op of Kansas 
City reported earnings of $3,320,206 
with federal and state income taxes 
amounting to only $415,105, while ar 
ordinary orporation making the 


same profit would have had to pay 
an additional $2 million in taxes 


“The oil business of this co-opera 
tive,” he added, “is operated through 
a wholly-owned subsidiary which, in 
turn, owns the four petroleum re 
fineries, 1,000 miles of pipe line, 911 
oil wells, 161,000 acres of undeveloped 
leases, and other similar assets.” 


Mr. Jackson also singled out the 
tax privileges of Southern States Co 
operative of Richmond, Va., which he 
described as a “wholly-exempt” co-op 
owning, among other assets, 117 co 
op service stations, a James River oil 
terminal, two oil blending plants and 
one oil refinery 


In 1950, he said, profits of this 
exclusive of affiliated corpo 
rations, amounted to $2,411,000, all 
of which was tax free, while an ordi 
nary corporation would have paid 
about $1,133,000 in federal income 
taxes at present rates 


$300 Million Revenue—-Whereas the 
Snyder proposal would raise only 
about $25 million annually in addi 
tional revenues, Mr. Jackson said ap 
plication of full corporation taxes on 
all co-op income would bring in al 
most $300 million annually 


< o-op 


(This sum) has not been adjusted 
for the $2 million to $4 million of in 
come tax presently paid by nonex- 
empt co-operatives that escape full 
taxation by the patronage dividend 
route,” he pointed out. “The amount 
involved is small and is more than 
offset by factors which tend to mini 
mize and understate co-operative 
profits 

“Completely exempt co-operatives 
use abnormally high depreciation 
rates since they are not bound to keep 
their books in accordance with stat 
utory practice. Others create capital 
income that would 
not be recognized by the tax collect 
ors. Still others deduct as expenses 
amounts spent for capital improve 
ments 


Ohio Action Zolstering Mr 
on's arguments was the 
of C. E. Glander, a Columbus, Ohio 
attorney and former tax commission 
er of the State of Ohio. Declaring 
that there difference be 
tween operations of co-ops and pri 
added 


reserves out of 


Jack 
testimony 


is no basi 


vate business enterprises, he 


In both cases 
gets what, there is a financial re 
turn to the engaged in the 
business operation. Thus there can be 
no valid reason why one entity should 
be taxed and the other not taxed 
when both of them operate under the 
protection of that instrumentality of 
organized society called government 


regardless of who 


entity 


This issue has been resolved in 
Ohio on the side of tax equality 

he said, and the action has been up 
held by the Court of the 


state 


Supreme 
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amount that the Treasury Depart 


Oil Tells Congress: Keep Depletion ment hopes to gain by slashing th: 
depletion allowance and sapping th: 
ability to search for no 


Or Run Risk of Emergency Shortages industry's ability to search for 1 


for national security 


' 


} jew a ’ ’ T 
, ; irged by the Treasury wouk ) ‘ 
WASHINGTON Pulling no punch sa ” ‘ -- Vv ~- rn — needed 
1A industry couk ne ossibly 
ndustry bluntly informed oat ay such tact . ine Price Hikes or Less Oj) Another 
cnieve an such increas . . 
ag ary : , witness.S. A. Swensrud, president 
s ‘ yrovide iat é 
ae vide & “material por Gulf Oil Corp.—told the commit 
yn of he proposed additional 1,- te that if the industry were to tri 
* 000,000 bed said the committee ‘ t t fs Ase 
sllowance m « t on th find from the outset of a decreased depl 
will requir i] ding of 4 D , 
? e Enemg OF ROW a tion allowance to maintain its ability 


tax laws and thereby e1 
‘ its with an ultima yield o ‘ , t an incr n { nd 
to meet ‘ increasing deman 


industry r a maxim y 
ve billion barrels Yet how . 
would be necessary for it also sim- 
that be done, it in effect inquired , 
. iltaneously to try to increase prices 
mgress now modifies the sound 
which en Crude, he said, would have to go 
operators ip about 90c a bbl., or 35°,, in order 


le “hazard for typical producer to retain the 


and far-sighted” tax poli 


t plow back income in 


us and increasingly costly search 
” new sources of supply now has, and that, in turn 


y 
abies and encourages oil 
t 
' 


amount of money after taxes 


Outlook ‘Precarious’ Kicking-off V ld mean about a 3.5c per gal. in 
n gasoline prices and com 
i 


for other prod 


the showdown session with the Ways 
men hammered ind Means Committe was E 0 
mn testim y rhompson member of the rexas 


House Ways id Ra 


which 


subted howe 


n allowan ¢ ' 
, nd ry j achieve 


lustry’s fight 
a such incre 1 v f price 


atrat 
he warn 


warning that 


so prec 
NPC Opinion that well the dif 
, ‘ mn” ht nov etween adequat 


‘ ir mimi 


ference rig 


ttee 


ncereasing o roducing supplies and gasoline rationing 


acity in the Western Hemisphere 
1000000 bd had set the stage for partment proposals 
by declaring earlier produce 30,000 b d of synthetic liquid 


Interior Secretary fuels. General Thompson noted these ° " . ' 
| cast 6200 mifien-"the came ome rretests Compcign 
To Restrict Oil Imports 


reduction as would 

WASHINGTON Otis H. Ellis 
general counsel for National Oil Job 
bers Cot il, last week declared that 
in unholy wedlock between 
independent 


Commenting also on Interior 
t build plants 





Sone 


individuals among 
ers and coal interests has 





reluctant t jin in the 


the oil-gas 





larged that son 


| P 1 ndependent producer 
rout wi oal an labor 


STATION 





simm's on] 


deplet r 
the NOJ 


requeste 


any 


Mr. Ellis was 
two amendments 
s recent approval 
1612) extending the reciprocal 
agreements program. The tv 
ents ne establishes a 
beyond which imports will r 
while the second 


imports 


wed 
nethods for escape 
just the truck come excessive were supported 
al and oil state congressmen 
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Week's Orders and Reports 
On Oil Defense Mobilization 


The purpose of 
gest of the week's 
fense mobilization is to give the 
reader an accurate and 
record of regulations that 
fect him 

The index gives the 
and number of the 
brief summary of it 
of regulations 
should be 
looking 
reference 

The digest gives a longer sum: 
of the order In addition, of 
the more important orders are 
ered in NPN 

Every effort is made to 
orders that will 
of NPN readers 


this index ane 


easy-t« 


official 
order and a 

As the nur 
this i 


useful 


increases 
particularly 
through back 


issues f« 


news stories 
includ 


affect the 
Feb 27 


Index 


NP A—National Preduction Authority 
» P t jiat r ‘ “ jueat 


rap Administration for 
t 1 on ¢ 


bsA—Economic Stabilization Agency 
abilizat B 1 Genera 


Vage 8t 


i di- 


orders on oil de- 
NPN 


)- USE 


might af- 


name 


very 
nber 
ndex 


when 


rT a 


nary 


course 


cov 


e all 


business 


Defense 


Digest 


National Production Authority 


NPA REGULATION #—Pr 
by which businessmen may 
ngs to get limited quantitie 
epair, and operating (MRO 

Apita additions 
clarify the rder 


vides « 


18 «minor 
answers 
NPA DELEGATION &—lclegates to the Ir 
teria Secretary authority ver the distribu 
m and production of 
nhibitors 
racking catalysts and other 
Feb. 26 


Petroleum Administration for Defense 


PAD ORDER NO. 1? 
at hor of tetraethy! ead argely by 
back TEI onsumption by the nation's 
biggest Refiners 
" n ibs. yearly may nesume at least t 
1950 tota 


additives 
tetraethy ead fluid 


sbricating 
sam ne 


hemicals laeued 


vides f 


sere sing less thar 


Issued 


se STABILIZATION BOARD GENERAI 
ATION NO. 6—Provides for empk 
nereases up to 10 ver a base per 
the first regular payroll period 
after Jar 15, 19% 
review in light of the neumer pr 
tex f Bureau f t 
Fet 


Order * 


Labor 


AMENDMENT 3 Te SEP PMENTARY 
tT LATION t TO GENERAL CRILING 
PRICE REGULATION—Permits the Direct 
f Pri “a Zation t adjust ling price 
> the de 
mpede 

mpede tl | thor manufac 
distributior 
such services Issued Feb. 28 


mmodities 


AMENDMENT 5 TO GENERA CRILING 
PRICE REGULATION—Extends ¢ 22 
the deadline for preparatior f pric cords 
March 7 


ng prices establiat nder Ger 


‘ sellers and t effective 


Price Regulat ad fs amend 
ed Feb. 2s 


Brown Says US. Will Back Oil in Steel Scramble 


WASHINGTON 
Administrator 
assured the oil 
fficials are 


Petro 
Brown 
that def 
alert to 
in contrast to World 
and “we can coun 


Deputy 
sruce 

industry 
thoroughly 
steel needs 
Il attitudes 
their support in 
naterials 

No so fav 


pnasizing us 


randle r and 
however, he pointed out an ack 
before California produc 
that the industry dos rot 
the productive 
which it faced 
mnflict 
PAD. in 
Production 


is the 
now 
capa y backlog 
the st of the 


co-operation with 
Authority 
steel programs rolling or 
and 
maintenance repair and 
supplies for the en 


already 
in the w 
for oil gas production and 
ndustry 
now we 
programs for r 


must rf forward 


.eun 


has 
enst 
oil's 
War 


t on 


em 


equirements 


iress 
fact 

have 

with 


last 


National 


has 
orks 
for 


peration 


and 
with 


ine 


onstruction 
needs," he 

NPA 
details of 


and for other essential 
declared. At NPN 
was working out 


press 
time fina! 
which will channel 
steel plate for construction of storage 
and other oil field facilities 


an order 


Materials Roundup 
levelopments in the 
this past week 

1. NPA has 
to ease tire shortages being reported 
by tank and other truck trailer 
nanufacturers. It has asked the in 
dustry to report on the number of 
truck trailers in yards without 
plus the number of that are 
owed” to customers who purchased 
trailers without spares 


Among other 
materials picture 
taken the 


first step 


tires 
tires 


2. New appointees at NPA include 
Melvin W. Cole, Bethlehem Steel, as 
director of the Iron and Steel Divi- 
sion; Rufe B. Newman Jr., Florida 
engineer, as director of Construc 
tion Controls Division, and Lewis A 


Weiss as head of NPA's Office 


Civilian Requirements 


5. New offices opened where oi! 
men may get further assistance in 
interpreting NPA and reg 
ulations are at 115 Geneset 
St., Utica, N. Y.; in 102-103 
Decatur Club Bidg., Decatur, I11.; and 
at 301 Duke York Bidg., 601 Duke St 
Norfolk, Va 


4. Sam F. Niness 
Leaman Transportation 
Chemical Tank Lines, Inc. Downing- 
ton, Pa. has been appointed tank 
truck consultant with Defense Trans 
portation Administration. Jack O 
Harra, Lang Transportation Co., Los 
Angeles, also has holding down 
a similar job since January 


orders 
South 
rooms 


president of 
Corp and 


been 
last 


Great Lakes Pipe Line Halts 
TEL Blending on April 15 


KANSAS CITY ~ Effective April 15 
policy of blending tetraethy! lead fluid 
with gasoline for its shippers will be 
abandoned by Great Lakes Pipe Line 
Co. Great Lakes will join general in 
dustry policy of requiring shippers to 


blend the lead at the source 


New policy will enable Great Lakes 
to utilize more storage capacity at 
its terminal since under 
operation, one tank is required for 
incoming gasoline, a second for blend- 
ing the lead and a third for drawing 
off deliveries 


current 


Decreased Natural Rubber 
Content in Tires Delayed 


WASHINGTON National 
duction Authority postponed 
March 1 to March 15 the effective 
date of a new order cutting natural 
rubber content in tires and other rub 
ber items. Effective date of that por 
tion of the order relating to volume 
of total new rubber supplies that may 
be used this month, however, remains 
at March 1 


from 


Civilian < 
rubber 
from 
and 
tons 


onsumption of natural 
including latex, will be cut 
35,000 long tons in January 
February each to 30,000 long 
in March, but total new rubber 
use will be boosted to 90,000 long 
this month from January-Feb 
average of 88,500 long tons 
increased synthetic output more 
making up for natural rubber 


tons 
ruary 
with 
than 
cut 
Following restrictions 
March 15, in addition to pre 
bans on whitewall tires and 
varieties of lines NPN Feb. 21 
p. 29) 


become ef 
fective 
vious 


( see 


1—-Ratio of natural rubber 
new rubber 
limited to 
(low-pressure ) 
7.10 


to total 
in passenger car 
15% in tire 
and 6.550 
and 6.50 


tires 
7.10 
in tire 
maxi- 


sizes 
22% 
with 


Sizes over 
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natural rubber use in any one l Ml oO ‘ as much as 80° 
nited to 95 natural 
ral rubber mn truck tires 
for tires 7.50 and under Truck Tire Pinch Meanwhile NPA 
zea 8.25 through 9.00; 90° tackled the job of easing tire short 
) through 12; and 92% for ages being reported by tank and ot 
Trailer 
charges of a 
ibe must now be freeze ym truck tires while 
f synthetic 


with maximum use in truck trailer manufacturers 


ing from 95 to 99* people reiterated 
t passen 
rubber ger cars continue to get five tires 
same restriction er ir in “seemingly unlimited quan 
25 and under. Truck Trailer makers assert also that 
followed 


liscon 


tities 
tube ranging fron ver 8.25 up t aor tire companies have 
14 can employ 5 natural and sizes policy since last January of 





OIL and GREASE 
5) CONTAINERS 


et government! 
specification® 








that me 


TYPE Vv 
5 geen 114° Gomete Gun 
Sgutee (A) 10%) «Gente Oe 


Tyre vi 
1% ott 15 © Grease Pot 
S qt 35 © Grease Pat 


TYPE Vi 
S and 10 ©. Grease Pots 


@ Oil and grease for Government use and overseas shipment must 
meet Army-Navy Specification JAN-P-124A, Amendment 1 
Type V, illustrated here, is the tighthead oil drum: type VI is 
open top, lug-cover grease pail. G. P. & F. pails and drums fully 
meet Government specifications 

Check with G. P. & F. on packaging for all Government con 
tract products 


EXPERIENCE AND FACILITIES 


G. P.& F. has the experience and facilities to produce a wide 
variety of steel containers that will give your product full protec 
tion get it to your customers safely. All types of G. P. & F 
containers are designed right built right for the purpose in- 
tended. They add extra sales appeal to your product and have 
extra utility values. G. P. & F. containers are finished in solid 
colors, or lithographed with your own design when desired. Hot 
dip galvanized, tinned or terne coatings also available. Can be 
ordered in straight carloads, mixed carloads or smaller quantities 


It's Better to Ship in Steel 


GEUDER, PAESCHKE & FREY CO 


® ‘ iv ae “ wa Ket “ 


tinuing production entirely of tires 
in sizes 9.00 x 20 and larger 

NPA has asked trailer industry t 
report back on number of truck 
trailers in yards without tires, plus 
number of tires that are 
istomers who 
without spares 


‘owed t« 
purchased trailers 


February Weather ‘Warm’ 
In East Coast, Midwest 


CLEVELAND 


in East Coast 


February this year 
and Midwest cities was 
warmer (fewer degree days*) than 
either last year or normal**, accord 
ing to NPN’s check of 14 cities In 
the Southeast, however, February was 
iider than last year, but warmer 
han normal 

yn a seasonal basis, Sept. 1 throug? 
March 3, the 1950-1951 season was 

lder than either 1949-1950 or norn 
al in Midwest and Southeast cit 
On the East Coast, however, the 
vas still Ider than 1949-195 
but warmer than normal 


season 


Degree Day Summary 
Month of February 
fast ( onat 1951 1950 Normal 


Midwest 


southeast 


Season Sept. 1—March 3 


i960 1949 
Past ( omst 1951 1950 Nermal 


A 


Midwest 


southeast 
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ChapmanPushes Synthetic 
Fuels, Offers U.S. Aid 


WASHINGTON Interior Secre- 
tary Chapman reported to Congress 
that, under existing laws, he is pre- 
pared to give government assistance 
to private enterprise for establish- 
ment of a commercial synthetic 
liquid fuels industry , 


His statements were made in an- 
nual report to Congress on progress 
of Bureau of Mines’ synthetic liquid 
fuels research program for 1950 


The Department of the Interior,” 
leclared Mr. Chapman, “will give its 
full support to competent organiza- 
tions or groups of organizations put- 
ting forward sound proposals to start 
commercial operations” in production 
of liquid fuels from oi] shak 


He said research has shown that 
gasoline and oil can be produced 
from shale “at costs close to those for 
petroleum products” and that steel 
and capital necessary to launch oil- 
shale production “appears to be less 
than now required by the petroleum 
industry for each barrel day of added 
capacity.” 

On coal hydrogenation, Secretary 
Chapman stated 

‘The Department of the Interior 
will encourage the construction of 
one or two coal hydrogenation plants 
If government assistance is required 
in their initial financing, it is be- 
lieved that these funds will all be re- 
covered with interest in a relatively 
few years. If the prices of aromat 
chemicals continue to rise these 
plants will be a most profitable busi- 
ness venture.” 


As for Fischer-Tropsch process 
(gas-synthesis), Interior boss noted 
that further testing is necessary be- 
fore commercial production can be 
launched 

Mr. Chapman termed coal and oil 
shale as nation’s largest potential 
sources of oil supply” and said reason 
that it has not been tapped commer 
cially to date is that “domestic p« 
troleum has been plentiful in the past 
and liquid products probably could be 
produced from it at the lowest cost 

Then he declared 

In view of the ever-increasing 
need for petroleum in the U. S., the 
critical international situation threat 
ening foreign supplies, the growing 
jemands for steel, and the heavy 
costs to industry of constantly dis 
covering and leveloping new oil 
fields, it is believed that the prompt 
jevelopment of a synthetic fuel in 
justry based on oil shale and coal is 
not only requisite to safeguard our 
il supply but is an economically 
sound course for the foreseeable fu 
ture 


Although Mr. Chapman 


Your break-even point and your handling 
costs go hand in hand. Materials handling adds 
greatly to your production costs, raising your 
break-even point uncomfortably high. Lower your 
handling costs with Towmotor Mass Handling . . . 
and your break-even point drops. See how other 
leading industries cut handling costs with Tow- 
motor. Send coupon for a copy of “Handling Ma- 
terials Illustrated."’ Representatives in all principal 
cities in U. S. and Canada. 
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Towmotor oftachments ore engi 
neered to simplify ond speed vp 


every operation in handling rolls 
of paper and newsprint, ony size 
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MH* FOR STEEL. 15.000.1 
bundies of sheet stee! 

stee!, coils of steel! 

products from wire and foils to 
heavy machinery are handied eas 
ily with Towmotor MH* 


Tonnage tripled, 
storage capacity 
doubled in 
warehouses ond 
terminals with 
ceiling- high 
stocking ond 
swift freight 
handling the 
Towmotor MH* 


MH* FOR EVERY INDUSTRY 


Lerge or smol!, every plant cuts hen 
dling costs with Towmotor MH* 
proved on the job in more then 10,000 
leading plonts. Send cowpon for 
more cost-cutting facts! 


——_—_ 
47H mariomar 


MATERIALS 
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*MH IS MASS HANDLING sys 
tematic movement of the most 
units in the shortest time, at the 
lowest cost 
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FORK LIFT TRUCKS 
and TRACTORS 


RECEIVING * PROCESSING + STORAGE + DISTRIBUTION 
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Handling 
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TOWMOTOR CORPORATION, DIV. 77 
152ND ST., CLEVELAND 10, OHIO 


Please send me o copy of ‘Handling Moterials 
lilustroted showing how Towmotor Moss 
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thought ) interconnections with 
cnation plants 2econd Gas Company Gets eer tebe Guvemnenin fer 
V n his report ° I y interchange of gas with 
10,000 b/d capacity Markets in New England P natural gas system or systems 
nse production ing New England at wholesalk 
1950 ri Mr WASHINGTON Federal Power 
, rices q j . > - y 7 ot 
that A ir ae Commission has authorized Algon Midwest Proposal-Northern Nat 
iT. a t ogen ” . 
& quin Gas Transmission Co. of 
to participate in the New England 
natura] gas market with Northeast “ “ increasing capac ‘ 
natural g system north of Kansas 
Bulk of new supplies would go t 
communities now without natural 


Boston t Gas Co. of Omaha has applied 
mut in about FPC mstruct pipe | facil 
ision is made for 
management, interest 
direct operating costs 
to oll-shale, Mr. Chap 
that combined research 


ern Gas Transmission »., Whose ap 
plication for supplying certain mar 
kets there was approved last year 


: : ry se j slicat » atat 
Northeastern also had applied to — rvice, application stated 


wiustry and the govern 
d refining 
that will 


serve additional New England mar Storage Bill (S.1000) has been in 
kets in event FPC rejected Algon troduced by Senators Douglas D 


qualit notor fuel, je quin's proposal Ill.) and Dirksen (R., Ill.) to au 


thorize natural gas companies under 
FPC supervision to use right 0 
err 


Liesel of], and heating oils Algonquin will be supplied by 
For summary of an address dis Texas Eastern Transmission Corp. It 
sing shale oil potentialities by will serve Massachusetts Rhode 

Vesper, of California Research Island, Connecticut and New Jersey 


' 


nent domain to acquire land for 


siorage ft gas near consuming areas 


© Coast Comment in addition to utilities and municipali System Expansion United Gas 
ties The company also is required Pipe Line Co. of Shreveport, in one 


f the largest expansions FPC said 





t has ever approved, has been au 


ncerease its natura gas 


Native Priests Officiate at Bangkok Bulk Plant Opening a - 56) ele ca. &. aus 


li j 


FTC Charges LP-Gas Firm 
With Cylinder Monopoly’ 


WASHINGTON Federal Trade 
mission has charged one of the 
m's “largest propane gas and 

ylinder distributors with “monopolis 
use of exclusive-dealing and ty 

ntracts in violation of Se 

Clayton Antitrust Act 


The respondent is Insto-Gas C 
Detroit, described in the compaint 


as “among the largest of companies 





n the business of selling and leasing 
ylinders for containing compressed 


propane, selling propane wr filling 
‘filling cylinders, as well as line 
related equipment such as hoses 


torches and furnaces 

Hearing has been heduled for 
April 17 in Detroit, with Trial Ex 
aminer Webster Ballinger presiding 


The complaint alleged that Insto 


} 


l leases it cylinders n 


Gas sells or 
the condition, agreement or unde: 
standing that buyers or lessees shall 
purchase fron t or authorized dis 
tributors all gas used in operation of 
vlinders. The sale or lease 
inders also is allegedly conditioned 
the further agreement that buyers 
HOLY WATER was sprinkled by priests at the gate of Standard-Vacuum Oil Co.'s lessees shall use with then nly 
new SMM) gal bulk plant and hydrant aircraft refueling system at Don Muang Air Insto-Gas appliances purchased 
port, Bangkok Insto-Gas or authorized distribut 


rha age tanks and installations Petrol Changes Name 
raft The new facilities can refuel a 
su} types of aircraft at the rate of 150 NEW YORK 

gals pe minute company says has chang: 

Pumps at the bulk plant push the ! 

fuel through a 6-in. pipe line to the Change was made 

sirport aprons, where two hose carts which some 

pick it up from any of 13 outlets and 

t into the planes 
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oil tax take more than doubled, from 
. $4,848,994 to $10,835,432, while col- 
7, @\ lections on oi] transported by pipe 
ree, “YB line rose to $1,919,112 from $1,287 
yA AIM 268 
} a “ »\8 Ang \ | A 
\ A 2b} > 
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Lundberg Licenses Station 
Merchandising Plan in West 


LOS ANGELES. A licensing agen 
cy has been formed to exploit the 
unorthodox merchandising practices 
introduced by a Los Angeles self 
service leader 

Known as Glock O’Hoolihan’s, Inc 
the organization was set up by Dan 
Lundberg, executive secretary of the 
Serve Yourself Gasoline Stations 
Assn 

It is an outgrowth of an experi 
ment undertaken by Mr. Lundberg 
last December when he began op 
LUXE/RY’ RATE of gasoline taxation. Numerals on map show the percentage of re erating his own conventional station 
“to demonstrate that public rela 
tions and ingenuity can make a con- 
ventional station pay.’ 











tail gasoline prices, ex taxes, represented by combined state and federal taxes. Prices 
used in figuring percentages were taken from average prices shown for regular grade 
gasoline in SO representative cities (see NPN Feb. 7, 1951, p. 52) 

f Features of Mr. Lundberg's eight 

pump station in Burbank, an incorp- 

orated community in Los Angeles 


State and Federal Taxes on Gasoline Sensi aes aeaeiee ‘aati, ee 


dazzle promotion, a menu listing 

Exceed Luxury Rate in All 48 States products, decals for customers, 4 
check-cashing service and free tire 

crossing and tire-repair services, The 
station is called “Glock O'Hoolihan’'s 
a non-existent, eccentric millionaire 


Pro-tax forces seeking to hike stats have to contribute $1,265,000,000 
and federal taxes on gasoline are more, should Congress approve & 
carrying on in the face of some stiff Treasury Department program for 
arg yr t oO of i > K Te " 
ses Cil'oen con ear ts Sow: © sos benaag ewes tinea sur ones. Sn nO 

— : ' _— money, according to Mr. Lundberg 
ing points in taking the wind out of mobiles from 7% to 20% who claims gallonage has been 
higher-tax sails There “is a glaring inequity the doubled 

1. Gasoline is already taxed 50‘ association asserted, in the fact that 
more than luxuries (see chart on the gasoline tax would be raised 
front cover) 100% and the auto tax 187%, 

2. Combined state and federal taxes while proposed liquor taxes would be 
in all 48 states are greater than the only 33.3% and cigarettes 43°. AAA 
20 luxury rate (see map on this warned the proposed gasoline tax 
page) boost would “seriously hamper” road 

3. This luxury-rate taxation of programs of individyal states 
gasoline is levied despite the fact National Highway Users Confer- 
that only 16% of car use can be ence has also indicated that the pro- 
classified as luxury driving posed taxes would be unfair in view 

i. Gasoline tax revenues are sup of fact that states also are asking 
posedly for highway purposes~— yet for additional funds “to meet urgent- 
civil defense officials don't like to ly required construction, rehabilita 
use critical materials to build new tion and maintenance of 
roads. Thus higher taxes would be highways.” 
paid for roads that probably couldn't 
be built 

5. Other reasons for not increasing 
gasoline taxes were given in NPN 
Jan. 24, 1951, p. 24 

Don't Raise Taxes—Opposition to 


A deficit operation when he took it 


Operators in San Diego and San 
Jose have been licensed by Mr. Lund- 
berg to establish “Glock O’Hoolihan” 
stations, employing the merchandis- 
ing technique developed at his Bur- 
bank station. These operations will 
be launched this month, said Mr 
Lundberg. The operators are Danny 
Thomas, president of the San Diego 
Serve-Yourself Assn., who will open 
a six-pump conventional, and Hal 
Stevens, owner of two multi-pumps 
in San Jose, who will convert one of 
them into a‘ “Glock O'Hoolihan's 
essential unit 

Other licenses are being negotiated 
for Reno, Modesto, Fresno and Sacra- 
mento Before summer, Lundberg 
expects to have licensees in 20 other 


States Protest—Various state leg- 
islatures have spoken up against fed- 
eral tax hikes including California 
Michigan and Indiana Lawmakers 
re ecg 5 states adeptes russtutions Managers for the “O'Hoolihan 
asking Congress not to increase the ; . 
1.5c per gal. federal levy licensee stations are to be trained at 
oil industry Two of the nation's his Burbank station, according to Mr 
larger highway and motor groups Lundberg 
have protested that U. S. motorists Federal Tax Revenue Up Mr. Lundberg gives use of the 
are being asked to foot more than name, a policy and merchandising 
10°) of the $3 billion additional excis« WASHINGTON. Federal gasolins guide and provides a trained man 
taxes sought by the Truman Admir tax collections in January, 1951, were ager In return, he 
istration $43,699,573---an increase of 3% overt the net before the 

American Automobile Assn. has de the total of $42,347,300 in January he told NPN 
clared that “tax-weary motorists, al 1950, according to a report of In Mr. Lundberg said he will retair 
ready paying special taxes at the ternal Revenue Bureau his post in the 
rate of $4 billion annually would For the same period the lubricating sociation 


cities 


tax increases is not confined to the 


receives 10° of 
manager's salary 


self-serve trade as 
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Oil Reserves at Record High in 1950 


! United State is not running 

This fact is emphasized 
knowrT 
rude oi, natural 


ng that the 

natural gas were in 

ord high in 1950, a 

4 int report by Amer 
Petroleun Institute and the 


American Gas Assn. committees 


Despite record output of natural 
Kas guides and natural gas, and near 
record production of crude oil, the net 
proved reserves of liquid hydrocar 
bons increased more than 1.1 billior 
bbls Total new supplies of crude oil 
and natural gas liquids developed in 
19h) amounted to an estimated 3.¢ 
billion bbls while total productior 
was estimated at about 2.2 billior 
bbls 


Natural gas proved reserves were 
estimated at 185 trillion cu. ft.. an 
increase of 647 billion cu. ft. over 
149 


The proved reserves referred to in 
the joint report apply only to those 
locations and extent 
have been proved and measured, They 
fo not include any estimate of oil or 
gas which may underlie the vast un 
tested acreage which appears favor 


reserves whose 


DEPENDABILITY 


for over 30 years! 


Approved 
by the 
Petroleum 
Industry 


PHILLIPS Hand Op 
erated Pumps, Tank 
Units, Grease Dis 
pensers and other 
Service Station Equip 
ment have long been 
on the approved lists 
of the major oil com 
panies as well as the 
independents from 
coast 1 Coast 

Our reputation for 
dependability is a 
priceless asset 


constantly maintained 
Write for Catalog Today 


PHILLIPS PUMP & TANK CO. 
1432 Stete Avenue 
Cincinnati 4, Obie 


West Coast Office 








2449 Hunter St 
Los Angeles 21 Californie 


able to the accumulation of oi) and 
gas in the U. 8 

Indicated 1950 production of liquid 
hydrocarbons represented an increase 
of 153 million bbls. over the amount 
produced in 1949 It fell short of 
topping the record high set in 1948 
by about 60 million bbls 

Since 1933, U. 8. oil men have 
added to oil reserves every year ex 


cept one war year, the committees 


KESERVES 


NEW SUPPLIES 


PRODUCTION 


rude 


1950 Oil Burner Shipments 
54% Higher Than in 1949 


WASHINGTON Factory ship 
ments of oil burners and burner units 
increased 54° in 1950, rising to 913 
743 from 593,910 in 1949, according 
to an NPN tabulation of Census 
Bureau statistics. This surpasses the 
1949 rate of increase when shipments 
increased 45° over the 1948 total 
of 419,668 

All monthly totals used in the com 
pilation were final, except for De- 
cember. The Census Bureau prelim 
nary report for that month showed 
that shipments of burners and units 
dropped to 60,180 from 70,285 in No 
vember The following statistics also 
were reported for other oil-burning 
equipment in December (November 
comparisons-—final totals--in paren 
theses) 

Oil-fired warm-air furnaces ship 
ments 29.852 (36,988) 

Oil-fired floor furnaces shipments 
4.409 (5.872), end-of-month inventory 
$523 (2,188) 

Kerosine, gasoline and fuel oil heat 
shipments 87,062 (110 
106,058 (116.615) 
unfilled orders 53,842 


ng stoves 
RA4) inventory 
end-of-month 


65.910) 


Kerosine gasoline and fuel 


stoves — shipments 16,738 
nventory 27,081 
infilled rders 16.927 (19.198 


(29.938 


New Board Member 


NEW YORK Erle G 
; Service Co, secretary, has beer 
a member of the board of d 
Mr. Christian has been with 
es Service organization sin 
id is a director of Cities Serv 


eTtining 


Dee. 31 Dee. 31, 


state In the 18-year period, proved 
reserves have been more than 


doubled 


The report was prepared by API 
Committee on Petroleum Reserves 
headed by F. H. Lahee (Sun Oil) 
and American Gas Assn. Committe 
on Natural Gas Reserves, headed by 
N. C. MeGowen (United Gas) 


Comparative year-end figures oF 
oil and gas reserves, new supplies 
and production for 1949 and 1950 are 
shown in following summary table 


“| Increase 
1950 or Deerease 
thousands of bbis.) 


}, 268, 308 


i949 


Crude-Products Price Spread 
Unchanged in February—IPAA 

NEW YORK Spreads betweer 
crude and refined products price av 
erages were unchanged in February 
from January at $1.11 for nation as 
a whole and $1.02 in area East of Cal 
ifornia, according to report of Inde 
pendent Petroleum Assn. of America 

IPAA’s compilation showed no 
change during February in price av 
erages for crude or refined oils gen 
erally, or components of products av 
erage, gasoline, kerosine, light fuel 
and heavy fuel 

IPAA's averages for Feb 1950 
Jan. and Feb., 1951, follow 


Table 1— alifornia Included 

Kefined products in 9 heb dan beb 

Kefinery Markets isso 1951 1961 
Motor Gasoline ga 10 11.3 11 
Ker ga 

aht fue ‘ a ‘ ~ Li s4° 
Heavy fue ga 14 
Average above 4 products 


nts per « 
n 8 areas 


Table 1l— alifornia Excluded 
Refined products in ® Feb dan bed 
Refinery Markets 1950 1951 1961 
Mot ( . ‘ x I 11.27 2 


Average above 4 products 
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Oil Marketers Need Critical Materials, per io Birr ay By 


various prices involved the response 


Wisconsin Jobbers Protest to NPA SS ee ee eee 


By LEONARD CASTLE 
NPN Staff Writer 


MILWAUKEE_-The Wisconsin Pe 
troleum Assn. last week became the 
second state jobber group to demand 
that the National Production Author 
ity allocate ample supplies of steel 
and other critical materials to the 
marketing branch of the industry. A 
similar resolution was adopted the 
previous week by the Iowa Independ 
ent Oil Jobbers Assn 

The Wisconsin resolution, adopted 
at the association's Silver Anniver- 
sary convention Feb. 27-28, urged the 
government “to release the necessary 
steel and other critical materials re- 
quired by the petroleum industry so 
that it may meet the increasing fuel 
requirements of Wisconsin's expand- 
ing and important contribution to the 
national effort.” 

“The tremendous strides in the 
modernization and mechanization of 
the farm and industrial industries in 
Wisconsin places this great state in 
a position to render further outstand- 
ing service to our national effort in 
these critical times,” the resolution 
declared 


It pointed out, however, that “the 
petroleum industry is seriously ham- 
pered in the performance of its im- 
portant function of supplying the es- 
sential fuel required in that effort 
by the unreasonable restrictions im- 
posed by the federal government upon 
critical materials required by the 
marketing branch of the petroleum 
industry.” 


Refund Period Reduction—Another 
resolution asked the Wisconsin legis- 
lature to reduce the refund period on 
motor fuels used for non-highway 
purposes from the present six months 
to four months. The resolution point- 
ed out that the consumers “normally 
delay payment of their suppliers’ a 
counts until the passage of such an 
extended period of time and thereby 
force such suppliers to shoulder an 
unreasonable financial burden 


Tax Hike Protest A third resolu 
tion urged the defeat of “all unrea 
sonable increases in state and federal! 
motor fuel taxes It declared that 
‘misinformed elements in ur gov 
ernment, both state and federal, have 
proposed confiscatory excise taxes 
upon the consumers of gasoline and 
other taxable petroleun products 
The industry in its continuing ef 
fort to market gasoline at a reason- 
able over-all price s opposed to 


On Feb. 26, Mr. Ellis said, he was 
contacted by the Economic Stabiliza 
tion Agency and told that the agency 
was ready to clear the margin squeeze 
problem but that the information 
thus far presented was too general 
in nature to enable it to act 

I told ESA that I had tried to get 
the figures but hadn't been success- 
ful as yet,” Mr. Ellis said. “Then I 
called John Harper (chairman of the 
National Oil Jobbers Council) and 
told him that I could no longer as 
sume the responsibility of getting the 
margins adjusted until the jobbers 
furnished me with the facts 


unwarranted federal and state taxes 
which unjustifiably increase the cost 
of such petroleum products,” the res 
olution said 

Ellis Is Speaker_The only industry 
speaker on the Wisconsin program 
was Otis Ellis, Washington represen 
tative of the National Oil Jobbers 
Council 

Mr. Ellis said that he could not rep- 
resent the jobbers properly in Wash- 
ington unless they armed him with 
“cold, hard facts” whenever a problem 
arose in which they were vitally in- 
terested. Thus far, he said, he has 
encountered considerable difficulty in “The information given me up unti! 
obtaining such co-operation from the then was too nebulous. I have broken 
jobbers. my back, using every trick I know 
} As an example, he cited the “mar- to get ESA to the point where they 
gin squeeze” on some Midwest job- were willing to listen, and then I 
bers resulting from the government don’t have the facts.” 
price freezes in December. Hundreds Mr. Ellis explained that he was 
of jobbers complained that the order successful in getting ESA to post 
caused a reduction in their margins pone its decision on margins until 


make More LUBRICATION SALES 


WITH ) PRODUCTS 


3 FAST-SELLING items ror 
SPRING CHANGE-OVER! 


E-Z GREASER 
PORTABLE, HI-PRESSURE LUBRICATOR 


Fasy to operate to charge to install to build 
high pressure. Develops 7400 Ibs. pressure, 

Special follower plate prevents channeling and pocketing 
Pump barrel lock is automatic and self-adjusting 

Fits all standard 25 to $0 Ib. pails 

Equipped with 10 ft. hose for hard-to-reach fitings 

For tractors, farm implements, trucks, cars and indus- 
trial equipment Ask tor E-2 Greeser Cotelog 
4 veal seller... low m com... 

avatlable immediately 


D-200 DISPENSER 
FOR TRANSFERRING LUBRICANTS 


Used for transferring transmission and 
differential oils and heavier lubricants 


SG-11 All Purpose Fits most 25 and 40 th. containers with 


removable covers. Attaches to original 


SUCTION GUN container. Stops contamination 


— - ends waste. All steel construction. Nor 
tle bent to ft all openings 
For draining and filling wet clutches, transmissions, Atk for Coteleg Ne 0-200 
differentials, draining oil blters, etc. Also for flushing and 


hil hy poid lub Metal 16" flexible hb —20 0 
capectty by weight of 1% pts. by volume. Tileed. sure SEE YOUR JOBBER 
amp safety handle—plated Ask for Coteleg No. $G-11 OR 


MANUFACTURING CO. WRITE TODAY 


MANUF wee 
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CUT MAINTENANCE COSTS 


War President 
Catch Short Circuits Before They Catch You! a Reanrenticionemnogg 
MILWAUKEE—-Everett er 
ly of the Citizens Independent 
Oil Co., La Crosse, was elected 


Install Rochester | president of the Wisconsin Pe- 
le ’ ss! at the annual 

MAK -_ SAF cor - tion las eats cco ; 
SWITCHES oa | iy ge Al 


Don Condon of Whiting-Riggs 
on all your trucks vil Ripon, was named v 

Can be mounted easily i president, and A. C euch of 

Penn Oil C Madison, secré 

tary-treasurer. A new member 

to the board of direc 

Jesse Canniff of ¢ } 

‘o., Beaver Dam. Re 

Make-Sate) Switch. is low in cost lect the 





Short circuits couse untold main on fire wall of any ve 
tenance expense and fire damage hicle and connected to 
every year. Dependable preven dashboard by flexible 
tive maintenance, the “Mak-Saft cable 


board were Don 

easy to install Neverman of Neverman Oil Co 
A signal light, located above the handle on the Marinette, and John I. Kaiser of 

Just o pul f the hor reli . jash, operotes when there is ao short circuit ‘ Eau Claire Golden Rule Oil Cx 


switch when the ignition switch or any accessory has been Ea Clair 


eft on. It gives you visible proof when short circuits 








are repawed the light goes out 





last Fr 
bber 


agency 


Certificates of appreciation for 


their ervice to the association and 








the i 1 presented to seven 


past resident These former presi 





dents, and the years they served, are 
J. M. McLaughlin, Wadhams Oil Co 
Milwaukee 1929-1930; M. H. Teige 
Wisconsin Petroleum Co., Stoughton 
1932; Norman Ott, Pate Oil Co., Mil 
waukee 1940-1941; George A suth 
Buth Oil Co., Appleton, 1944; The 


lore Grasse, Grasse Brothers Oil C 





Sheboygan 1945-1946 Julius Seiy 
Lake Shore Oil Co.. Cudahy 1947 
1948, and Dale Andrews, Andrews Oil 
Cc Kaukauna, 1949-1950 


B Oo Ww 4 é Re a Oo TA R 4 Oil Compounders Move 
H A N D Pp U M P S$ ve renege mae and office of the 


Compounders Asst 
has been moved to Kansas City 2 
Mo. Ralph R. Matthews, new full 
time executive secretary of the asso 
elation says that all correspondence 
should be addressed to hi at he 
@ Smooth, nonpulsating, even flow .. . ideal new location 
Previously the association 


for drums, underground tanks or skid tanks. 
was located in Milwaukee, W 


Oil Year Book Published 


@ Available with or without totalizing meter. 
Write for folder and prices. 


& This book he 41st annual 


mm nd presen nformation 


BOWSER, INC., ie) reighteon Avenve w cae klar gre 


1c justry 
T WAYNE 2, INDIANA ; ‘ 
Jata s 


THERE'S A BOWSER SALES AND finances 
SERVICE REPRESENTATIVE NEAR YOU portatior 











EDITORIALLY SPEAKING 





Oil Needs Marketing Equipment to Do Its Job 


If jobbers are to make a full contribution to the mobili 
zation program, the authorities at Washington must make 
materials available for the manufacture of petroleum 
marketing equipment This is the gist of resolutions 
passed by the Wisconsin and lowa jobber associations at 
their annual meetings last week and the week before 

Both resolutions pointed particularly to the role of the 
jobber in serving farm customers with necessary gasoline 
and distillate oil. Everyone accepts without any question 
that an ample supply of food is essential. During World 
War II, farmers and farm equipment received highest 
consideration from Washington in draft exemptions, in 
obtaining equipment and in the pricing of their products 

It seems only logical that a similar attitude should 
prevail toward the most important supplier of the Amer- 
ican farm—the gasoline and oil distributor. Unless the 
distributor (in most cases ar Independent jobber) makes 
his deliveries regularly, the majority of farms can't func- 
tion. Thus the equipment used by this petroleum product 
distributor deserves highest priority, particularly in view 
of the fact that he needs efficient, modern equipment in 
order to make up for the trained help he is almost cer- 
tain to lose to the military and to the attractions of 
big-paying jobs at war plants in the cities 

The extent to which farms have been mechanized and 
otherwise have adopted the conveniences of liquid fuel 
since the beginning of World War II means that it is 
much more important now than it was then to be sure 
that there is adequate equipment for the oil distributor 
to serve the farmer 

In 1939, there were less than a million and a half trac- 
tors on farms in the United States; in 1949, there were 
more than three and a half million. In 1939, there were 
one million motor trucks on farms; in 1949, there were 
more than two million 


Farm Use of Oil Extended Rapidly 


These huge increases in the use of tractors, truck and 
other big mechanized equipment are the easiest to se¢ 
But there are other important categories in which farm 
use of petroleum products has multiplied in the dozen 
years since the start of World War Il_—dehydrating crops 
curing tobacco, orchard heating, heating water in the 
heating brooders, weed control And, of 
course, there has been a tremendous growth in the use 


dairy hous« 


of oil for home heating on the farms. In some areas, wher« 
farms are large and prosperous, virtually every farm 
home now is heated with oil 

This oil heat, incidentally, is a form of mechanization 
in itself, and not just a convenience. It eliminates a lot 
of labor connected with coal and wood heating 

The increases in farm demand for petroleum products 
have come largely as a result of the ever-higher cost 
of labor. In addition to compelling farmers to substi- 
tute machines for men, the high cost of labor causes them 
to adopt any fuel burning equipment which will reduce 
the need for manual labor 

An interesting example in this connection is the way in 


which oil heat became widely adopted for tobacco cur- 
ng. The curing sheds uted to be heated with wood-burn- 
ing stoves, fired by wood cut from nearby timberlands, 
It was necessary to have someone watch the fire all day 
and all night during the curing As wages went up, 
the cost of cutting wood soared as did the cost of keep 
ing an attendant at the stove around the clock. With an oil 
burner, the tobacco farmer no longer has to worry about 
the cost of cutting wood, and with automatic controls 
he also eliminated the need for a fire watcher. Tobacco 
now is cured better (because the temperature is more 
constant) and at less cost with oil than with wood 


In the tobacco country the gallonage of distillate has 
been multiplied several times since the outbreak of World 
War Il. These farmers must have fuel supplies, and the 
oil distributor in that area must have equipment to serve 
these farmers, or these tobacco crops are no good 


It's the same story in all types of farming. Tractors 
are no good without the gasoline to run them. Brooders 
for chicks are no good without the oil to heat them. De- 
hydrating apparatus is worthless unless the fuel suppliers 


are on hand 


These fuels must be delivered regularly and on time 
The oil man—the farmer's most important supplier 
must have whatever equipment he needs to do his job 
efficiently 


Marketers Should Present Facts Forcefully 


In passing their resolutions, the lowa and Wisconsin 
jobbers have recognized that these matters should be 
presented to the agencies at Washington as early as pos- 
sible, while there still may be an open mind. Since the 
start of the New Deal, Washington has looked down its 
nose at marketing, not realizing that marketing includes 
the distribution of essential goods from manufacturer to 
user, not seeing that marketing is something more than 
salesmanship 


Oil marketers cannot afford to make the mistake 
they made in World War II, when they lost on so many 
issues by default. The earlier and the more forcefully 
are presented the arguments for a fair shake for the dis 
tributors of essential products like oil, the better for all 
concerned 


There are, thank goodness, more and stronger associa 
tions of Independent oil jobbers now than there were 
when World War II began. Moreover, these jobber asso 
ciations, through their national council, now have a com- 
petent representative in Washington. Their chances of 
getting a fair shake are vastly improved 


The need for an adequate flow of oil marketing equip- 
ment to serve farmers is an especially good example of 
the value of these associations. The majority of the farm 
business is handled by Independent jobbers. The major 
ompanies are not likely to give a lion’s share of their 
attention to this problem. If anything is going to be done, 
the jobbers themselves will have to do it 
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For Whom Do They Speak? These Labor these union representatives on government assignments 
Leaders Who Ask Top Mobilization S ' The unions didn't hesitate one bit to advance their own 


causes during World War Il. The greatest number of 
Labor union leaders are trying to blackjack the fed strikes in the history of the United States up to that 
eral government into giving them control of the mobiliza time occurred in 1944, the most crucial year in World 
tion program. They are not satisfied to have representa War Il. There were 4,956 strikes involving more than 
tion in the development of the program. They want to two million workers in that year, according to records of 
run it lock, stock and barrel the Bureau of Labor statistics. More than 16% of these 
rhis is shown by their conduct in pulling their men off strikes were purely over union organization, at a time 
all defense ommittees because the other six members when American boys were fighting and dying in two huge 
of the Wage Stabilization Board did not adopt the pro theaters of war 
posals of the three labor members. In other words, if their Imagine that, 800 strikes in the peak year of World 
minority doesn't get its way, they insist upon acting War II solely to strengthen union organization! The union 
like @ ‘ot of spoiled children who run screaming to mother leaders ought to be reminded of that again and again 
Phere is @ very real question as to whether they should now that the country is facing a World War III and they 
have been on the wage board, or any other board, ir are conducting themselves in similar fashion 
the first place. Who are these labor leaders, and for 


There is no point in dodging the facts. The reason the 
whom do they speak” 


union leaders want to get control of the war agencies 
now is that they intend to use these agencies for their 
own benefit, They'll do just about anything to advance 
their private causes 


a ee 


Last November these union leaders, AFL, CIO and rail 
road brotherhoods, put their biggest chips into the Taft 
Ferguson campaign in Ohio. They shot the works. They 


urged, cajoled and threatened their supposed followers z 
If they nose their way into agencies concerned with 


marketing, they could be expected to do what they can 
to clear the way for the CIO, AFL or both to move in on 
service station dealers. In transportation, they probably 
In the biggest concentrated political effort these union will try to extend union organization of transport and 
leaders ever have made, they could not carry enough tank wagon drivers. Exactly what they'll do and how 
of their own members along to make a decent showing they will do it cannot be predicted but it is safe to say 
for their puppet candidate that they will be working for their unions more than 
So when these leaders say they should have the top for national preparedness 
spot in the mobilization program, even when they say 
they should participate in it, the Ohio election last Nov- 


to get them to vote against Taft. But Taft won by a huge 
majority, and obviously got a tremendous number of 
votes from members of labor unions 


Oil marketing has no special immunity from whatever 
the union crowd may try to do. It is well for marketers 
to be aware as early as possible of the kind of a fight 


they could have on their hands if labor union leaders 
Then there is the matter of their conduct since the be take 


ae 


ember comes to mind, and the question is asked—-For 
whom do you speak” 

over the mobilization program 
ginning of the mobilization program. Railroad strikes 

tied up Christmas mail, forced war equipment plants to 





shut down and almost created a heating oil shortage 
in the Midwest. This situation got so bad that even Sh tee te ths viele tae fer Géninn het & 
President Truman said the strikers were acting like a 
bunch of Russians. There have been scores of smaller junt-—-Shomnes 
strikes, including a couple at refineries and John Lewis 
strike at caustic soda plants which threatened for a while 


to reduce oil refinery runs 


Editorials are written to stimulate discussion 
because it is only through broad and thoughtful 
discussion that a nation, an industry or a com 
. . a pany can arrive at sound decisions. NATIONAI 
The past record of the Truman administration indi zs 
PETROLEUM NEWS always welcomes comments on 
cates that eventually it will try to give these unionists 
nost of what they want despite their repudiation at the 
polls last November and despite their childish and even Please write Warren C, Platt, Editor, 1213 West 


inpatriotic actions, This means that businessmen, includ ird St., Cleveland 13, Ohio 


its editorials 


ng oil men, will have to watch every move made by 














Arkansas Defeats Bill tax under two bills now before the New Mexico A bill to reduce 


state legislature. Authors say the tax the 7c per gal. gasoline tax to 6& 
. . would produce $3 million revenue an passed the Senate unanimously and 
To Hike Gasoline Tax nually. Under provisions of legisla with only one dissenting vote in the 
tion, real estate and property taxes House. Four bills were introduced to 
The Arkansas House has defeated paid by Minnesota companies would cut the state gasoline levy following 
a bill which would have increased the be allowed as credits Governor Mechem’'s request. Measure 
state's 65c gasoline tax to 8.5c. The Nevada Campaign aimed at fore will become effective immediately up 
neasure, voted down 53 to 16, for stalling enactment of a gasoline price on the governor's signature 
bade the wholesaler passing the 2 sign law in Nevada has been opened South Dakota The legislature 
boost on to retailers and the publi by Serve-Yourself Gasoline Stations has eliminated the requirement that 
Other state legislatures have taker Assn, The bill is similar to amend called for posting of octane ratings 
ip measures directly affecting the oi) ment legislated in California which of motor fuels at service stations 
ndust ry prohibits advertising of price reduc Governor Anderson is expected to ap 
Minnesota Gross earnings of barg: tions on gasoline signs. Self-serve prove the measure. California and 
nes and pipe lines transporting group at same time as seeking defeat Connecticut now have measures be 
gasoline and other oil products into of Nevada bill is pushing measure t fore them to require the posting 
Minnesota would be subject to a 7 void California law octane numbers 
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Sinclair Plan to Hike Jobber Sales 
Recognizes Distributor Efficiency 


By Leonard E. Castle, Midwes? Editor 


Midwest jobbers everywhere are 
getting a “lift” from the revelation 
that Sinclair Refining Co. in the fu- 
ture will devote a much greater part 
of its efforts toward building up its 
marketing through distributors. (See 
NPN, Feb. 28, p. 31.) 


This means that Sinclair, which in 
the past has blown “hot and cold’ 
on its jobber program in the Midwest, 
now is definitely committed to a 
policy of increasing the number and 
ealiber of its distributors, strength- 
ening those already handling Sinclair 
products, and channeling an ever-in- 
creasing volume through this type of 
marketing outlet 


It is good news for the entire job- 
bing segment when a major company 
which in the past has leaned more 
heavily on direct operations and at 
times has held a somewhat skeptical 
attitude toward jobbers, decides to 
tie its future more closely to them 
Such a policy on the part of one ma- 
jor company will strengthen the en- 
tire jobbing branch of the industry 
by enhancing its prestige as well as 
adding to its numbers 

Sinclair's new policy gains added 
significance when studied in the light 
of statements made during the past 
year or so by Marc F. Braeckel, as- 
sistant general sales manager of Sin- 
clair and president of Richfield Oil 
Corp. of New York, a Sinclair subsid- 
iary which since 1935 has marketed 
exclusively through distributors and 
jobbers 

At the convention of the Missouri 
Petroleum Assn. last March Mr 
Braeckel declared that the jobber, to 
justify his existence, must keep pace 
with trends in the industry toward 
more economical and efficient mar- 
keting practices because “when it 
costs more to market through the 
jobber he is finished.” (Italics ours.) 
In @ speech before the Pennsylvania 
Petroleum Assn. last October, Mr 
Braeckel commented that: “Nobody 
is going to hold an umbrella over an 
inefficient operator 

Weighing these comments against 
the company’s new jobber policy, the 
inevitable conclusion would seem to 
be that Sinclair has decided, after 
considerable study, that it can mar- 
ket more efficiently and inexpensively 
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through distributors if it develops a 
sound, forward-looking program of 
working closely with its jobbers 


And that is the type of program 
which will be put into practice under 
the direction of H. D. (Ike) Moore in 
a 16-state region west of the Mis- 
sissippi River, embracing North Da- 
kota, South Dakota, Nebraska, Kan- 
sas, Minnesota, lowa, Missouri, Wyo- 
ming, Colorado, Utah, Idaho, Okla- 
homa, New Mexico, Texas, Arkansas 
and Louisiana. 


Mr. Moore, much of whose previous 
oil industry career was devoted to 
jobber relations, became western 
manager of wholesale sales on Feb 
1 with headquarters in Kansas City 

His primary goal will be to help the 
jobber do a better job; to upgrade 
the quality of jobbers and distribu- 
tors already associated with Sinclair 
and to line up new ones on a highly 
selective basis. Indications are that 
Sinclair will be working more closely 
with jobbers and distributors in the 
region than it ever has before 

“They will get more help and at- 
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tention than ever before,’ Mr. Moore 
said. “These jobbers are hungry for 
attention, and they are going to get 
it. We will inaugurate and intensify 
a program of farm meetings, dealer 
meetings, TBA and sales promotion, 
all in co-operation with the jobber 
We want to see that the jobbers have 
a‘proper ratio of farm and dealer 
business. In brief, we are launching 
a long range program to give our 
jobbers and distributors attention they 
never had before.” 

Mr. Moore began his oil industry 
career with the Waggoner Refining 
Co. at Vernon, Texas in 1932. He 
worked his way up through every 
department, finally becoming sales 
manager. In March, 1947, he left 
Waggoner to join Wood River Oil 
and Refining Co. at Duncan, Okla. as 
executive assistant. A short time la- 
ter he became general sales manager 
of Wood River in Wichita. He joined 
Sinclair on Sept. 16, 1950, when Sin- 
clair purchased many Wood River 
properties. 

Helping Mr. Moore launch the new 
jobber program will be three assist- 
ant wholesale managers. J. M. (Cap) 
Bellamy will concentrate on North 
Dakota, South Dakota, Nebraska, 
Kansas, Minnesota, Iowa and Mis- 
souri. R. W. Bleakmore, formerly 
Iowa state wholesale representative 
will be in charge of Wyoming, Colo- 
rado, Utah and Idaho. C. H. Gillen 
will direct the program in Texas, 
Oklahoma, New Mexico, Arkansas 
and Louisiana. 





TEL Cut Starts Refiners Scrambling 
For Favorable Octane Rating Position 


By Raymond E. Bijorkback, Eastern Editor 


The general level of motor fuel 
octane ratings in the East is coming 
down a notch or so as the tetraethy! 
lead fluid conservation program gets 
under way 

Indications at the moment are that 
either regular-grade or premium gas- 
oline will be so favored by some of 
the larger factors in the market 
initially anyway, that its regional av- 
erage rating may be changed compar- 
atively little, Whether this will be 
premium or regular is not yet clear 

But it will be at the expense of one 
of the grades, so the average for both 
is being brought down-—no question 
about it 


Actually being stepped up in the 


process is the jockeying for competi- 
tive position which has marked the 
industry's “octane race.” 

The race now, of course, will be to 
see how far the individual refiner’s 
foreshortened TEL supplies can be 
stretched, instead of how high oc- 
tane ratings need be pushed 

And, in terms of a few big refiners, 
it may turn out to be a premium race, 
or a housebrand race. Those refiners 
were going full-tilt in a race at the 
housebrand price level when the need 
for TEL stockpiling arose 

However, the regional level of oc- 
tane ratings has to come down, say 
manufacturing and marketing execu- 
tives, even though continuing prog- 
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You get much more OUT ofa HEIL 


Just why does it cost more to build a Heil tank? 


Facilities? No manufacturer has finer equipment 
— more specialized machines and fixtures — 
than those used in the big, 64-acre Heil plants. 


“Know-how? Heil is the pioneer in liquid 
transportation, has contributed more important 
developments — including the trailerized trans- 
port tank itself — than anyone in the industry. 


Skill? Heil employs over 2,000 craftsmen. Many 
have been building Heil tanks — and nothing 
else — for 25 years or more. 


Since Heil has a clear advantage on all these 
points, the reason for any difference in first- 
Cost is simply this: 


Heil deliberately aims to build the finest trans- 
ports that ever hugged a highway — and does! 
There is no compromise with quality — no 
pruning to a price. 


That is why Heil transports are usually the last 
ones in a fleet to be replaced and even then bring 
higher resale prices—why three out of four sales 
of Heil tanks are repeat sales to 
satisfied users. 


Immediate Delivery on standard 
Heil transport tanks in capacities 
from 4100 to 7300 gallons. 


Non-rocking fifth wheel, intro- 
duced by Heil in 1938, is sofest, 
simplest unit in use today. 
Steadies the load — eliminates 
load concentration, and wear- 
ing parts. Normal sway ond 
roll on curves is absorbed by 


tractor and trailer springs. 
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Manhole covers and fill-caps 
are light-weight, non-breakable, 
pressed steel. Exclusive triple- 
acting, spring-loaded vent re- 
lieves vacuum and excess pres- 
sure, provides emergency vent- 
ing in case of fire and prevents 


loss of lood if tank overturns. 


THE 


The tandem-axle running gear 
on Heil trailerized tanks hos 
been used continuously since 
1938 and is still the most sot- 
isfactery tandem. There are few 
tank manufacturers who hove 
not changed tandems several 


times in this period. 
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Factories: Milwavkee — Hillside, N. J. 


District Offices: Hillside, Washington, D. C., Atlante, Milwaukee, Detroit, Chicago, Minneapolis, 


Konsas City, Dallas, Los Angeles, Seattle 


PETROLEUM TRAILERIZED AND TRUCK TANKS « CHEMICAL TANKS 
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transport than you ever put IN it!: 


CARL GRANT OIL CG. .. 


OMAHA NEBR 


Simple cross valves are mani- 
folded to form an accessible, 
compact, lightweight unit of 
unsurpassed efficiency. Com- 
pore this Heil manifold with 
the cheaper gote-valve assem- 
blies used on other tonks. 


Sofety cotwolk is an integrol 
part of the tonk — not an add- 
ed member. Adds strength 
without weight. Entire top is 
non-slip tread. Flashing and 


“straight-thru"’ drain tubes keep 


tenk sides and ends clean. 





Reinforced, deep-dished heods 
ond surge plates in Heil tanks 
are integrated with the perfect- 
ly formed shell to moke light- 
weight tanks stronger then a 
24-inch |-beam 
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Dynamic strain-gouge tests, uted 
by Heil since 1946, accuraiply 
mecsure stresses in every Gert 
of the tank. Actvel reed Gnd 
lead conditions in punishing re- 
search prove the soundnes¢ of 
the Heil design 
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TEAR OUT THIS COUPON AND MAIL TODAY! 264 


COO O28 02200005268 2004 520805828 288824085258528528225288888 


THE HEIL CO., MILWAUKEE 1, WIS. x 
Dept. 3731, 3037 West Montane Street 
| fr. 
; a 


Please send me illustrated book of specific details on Heil 
Petroleum Transport Tonks. 


Send in the coupon for an illus- 
trated booklet on tanks for prof- 
itable petroleum hauling. No 


obligation, of course. 


REFUELERS +L. P.G.TRANSPORT 
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INTERPRETING THE OIL NEWS 





reas in improving refining methods 
might have been counted on before 
long to counteract the cut in refiners 
‘take” of TEL to an appreciable ex 
tent 

Crude runs are up, with the ap 
proach of high fuel consumption 
months, and with demand growing, 
so there's just that much more motor 
fuel being made, and to be made 
these executives point out 

And to make that gasoline, the 
large refiner wil) have less TEL than 
he got last year, while the small re 
finer will have no more than he got 
last year. There will be certain hard 
ship exceptions to this general rule 
but those are to be made simply to 
give the hardship cases an even break 
with the rest 

Already, the TEL pinch is being 
translated into finished fuel. The av 
erage refiner in the East appears to 
be starting out by cutting back both 
premium and regular gasoline one 
octane number each. Others are either 
robbing their premium without mo- 
lesting their regular, or are robbing 
their regular to maintain their prem 
tum 

Where the individual refiner will 
wind up with his readjustment, 
though, will depend on his particular 
competitive picture, on what the 
other fellow does—the important fel- 
low in the particular important terri 
tory 

Observes one executive 

“There'll be a lot of sample-taking 
and testing in the next 30 to 60 days 
to see what each competitor has 
done 





PACIFIC COAST 


It is being pointed out that some 
refiners will have “a certain advant 
age yver others, because of ad- 
vanced refining facilities which will 
enable them to stretch TEL alloca- 
tions a little farther than another 
refiner 

At the same time, it is conceded 
that every inequity between refiners 
hardly could have been eliminated in 
the planning of the TEL conserva- 
tion program because circumstances 
vary so widely among refiners, and 
among their respective refineries 
Also, that the program finally de- 
termined upon by the Petroleum Ad 
ministration for Defense has the 
support of the majority 

Much of the program-planning dis- 
cussion, where it had to do with pro 
visions for hardship cases, centered 
on the small refiner, because of his 
equipment picture. But some large 
refiners, too, presumably will be 
treated as hardship cases—so they 
can keep their competitive positions 

Extra allocations in their case may 
be indicated so as to correct for one 
of two circumstances—or both 

1. Smaller than normal consump- 
tion of TEL in the base period of 
1950 due to strikes 

2. The effect on their motor, fuel 
of their supplying disproportionately 
large shares of aviation gasoline to 
the military this year 

But there is to be no compensating 
for increased over-all demand. This 
will hit everyone more or less alike 
and the general TEL belt-tightening 
is on 





Shale Oil Flow to Refineries Is 


Seen Possibility in Next 10 Years 


By Frank Breese, West Coast Correspondent 


Shale oil may be a regular part of 
petroleum'’s economic 
the next 10 years 


picture within 

Howard G. Vesper, president of 
Standard Oil of California's research 
organization, known as California Re 
search Corp is the authority for 
that. In speeches on “Petroleum and 
the National Emergency delivered 
in San Francisco and Los Angeles 
last week Mr Vesper touched on 
shale oil possibilities among the syn 
thetic fuels. He indicated that it is 
nearer than one would think and cd 
pends almost entirely on the eco 
nomic factor 

Said Mr. Veaper Shale oil is not 
an economic raw material at the pres 
ent time, but the cost differential 
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compared with existing crude sup 
plies is not great. If and when the 
Pacific Coast requires supplemental 
sources of petroleum an economik 
balance will decide when shale oil will 
fit into the picture. For normal con 
ditions, it would be my estimate that 
this would not come about for per 
haps another 10 years; but it is en 
tirely possible that the military con 
siderations involved in increasing our 
energy supplies within the 
United States will accelerate the shal 
development into an active plant dur 
ing the next several years.” 


liquid 


It represents a significant fuel po 
tential, according to the research au 
thority. “It is reliably estimated that 
at least 100 billion bbls. of shale oil 


could be recovered from the Colo 
rado deposits, said Mr. Vesper 
“This is the equivalent of about 50 
years of petroleum production in the 
U.S. at the present rate 

Regarding the technical considera 
tions, Mr. Vesper remarked, “There 
are extensive deposits of oil shale in 
western Colorado which, when heated 
give off a liquid closely resembling 
crude petroleum. Yields averaging 
around 30 gals. per ton are readily 
obtainable, and sufficient technical! in- 
formation has been accumulated to 
permit refining this liquid into ac- 
ceptable hydrocarbon products. The 
Bureau of Mines has done an ex 
cellent job in developing information 
on shale, particularly on the mining 
step. Retorting can be accomplished 
readily by several methods. Refining 
is more complicated and expensive 
than with crude oil, involving hydro- 
genation and, possibly, coking—unless 
the shale oil is integrated with the 
refining of larger quantities of crude 
petroleum.” 

Last month, Interior Department 
officials noted in genera] terms that 
large owners of shale deposits are 
California Standard, Union Oil of 
California, Sinclair and the U. 8S 
Navy and reported the department 
has been trying to get some oil com 
panies interested in shale oil produc 
tion. Mr. Vesper’s remarks served to 
define his company’s position 

Union Oil has been conducting ag 
gressive research in this field for 
some time. There have been no per 
tinent developments during the past 
year, a public relations spokesman 
told NPN. He said the pilot plant is 
still operating and that a continuing 
study is maintained. Transformation 
of this project into a commercial ven 
ture will be determined by economic 
factors, the spokesman commented 

It is noteworthy that of the three 
synthetic shale oil, coal 
hydrogenation and gas synthesis—_Mr 
Vesper described shale as “the most 
attractive of the synthetic alternates 
at present 


processes 
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A $2,000,000 dual pipe line carry 
ing heavy gravity crude from the San 
Ardo field to Estero Bay, a few miles 
south of San Francisco, will be con 
structed by General Petroleum with 
n the next four months 


Union Oil has scheduled a long 
range refinery modernization and ex 
pansion program 

A fluid catalytic cracking unit will 
be built at the Los Angeles refinery 
to supplement the present cracking 
unit. The new unit will have a feed 
capacity of 28,500 b/d and will in 
crease motor gasoline production as 
well as high quality aviation fuel 
output 

Also planned is a crude topping 
and vacuum distillation unit with a 
feed capacity of 40,000 b/d of crude 

















How Jobbers Can Slice Fire Insurance Rates 


Ou marketers are ever 


ym the lookout for practical ways to cut oper 


ating costs. In North Carolina last year North Carolina Oil Jobbers Assn 
embarked on an insurance siudy program which accomplished three things 
1—-Obtained a substantial general reduction in fire insurance rates for 


il jobbers 


2—Made available the services « 


obbers in their insurance problems 


an association field man to assist 


3—Made recommendations designed to give the jobber adequate gen 
eral insurance coverage at the best rates possible 


Because other oil jobber associations, and oil jobbers on their own, 
may benefit from the experience of North Carolinians, NATIONAL PETROLE- 
UM NEWS presents herewith the story of how these marketers dealt with 
their insurance problems and what it meant to them in dollars and cents 


saved 


By HOLGER RIDDEK 
NPN Staff Writer 


North Carolina oil jobbers during 
1950 saved thousands of dollars in 
fire insurance premiums as a results 
of a statewide reduction in basic rates 
ranging from 35 to 41.5%, effective 
Jan. 2 (NPN Jan. 18, 1950, p.54) 


Additional] thousands of dollars in 
savings were realized by jobbers who 
obtained lower basic fire insurance 
rates by eliminating cartain fire haz- 
ards, adopting certain fire safety 
practices, complying more closely 
with fire safety laws and recommen 
dations, and by eliminating from their 
policies certain charges which should 
not have been made originally 


For example, in the case of one 
jobber, as a result of revised basic 
rates and the statewide 35% premium 
cut, $592.40 was saved in fire insur- 
ance premiums only. In addition, due 
to various changes made, his plant 
probably is safer now than it was 
two years ago 


Three-Month Study -The statewide 
premium decreases resulted not from 
a pooling of policy purchases from 
one or two insurance companies to 
get a discounted rate, but came about 
only after three months of hard work 
careful survey and investigation of 
jobber fire experience and insurance 
rates, and a study of fire losses paid 
out by insurance companies to North 
Carolina marketers over a five-year 
period. Lower fire insurance rates 
were finally effected when the jobbers 
presented their case before the state 
insurance commissioner 

The men chiefly respunsible for 
doing this job are: Roby Taylor 
president of North Carolina Oil Job- 
bers Assn. and at that time (late 
1949) chairman of the association's 
Insurance Committee; W. A. Parker 
association secretary; his assistant 
Donald Ward; and J. C. Little, as- 
sociation counsel 

In addition, with the aid of Mr 
Ward, several jobbers surveyed their 
own plants and were able to obtain 
lower basic rates as well as benefit 


from the 
fuction 

Mr. Ward reports that more than 
50° of the jobber association mem 
bers obtained rate reductions as a 
result of better fire safety practices 
and making certain plant changes. He 
asserts that 75% of the members 
could have reduced their fire rates 
beyond the blanket 35-41.5% cut 

As a result of its insurance pro- 
gram, it was recommended that every 
jobber should study carefully with 
his insurance agent his fire rate slip 
Mr. Ward says the main question to 
be answered by such a study is, “What 
makes up my rate?” 

The association survey indicates 
that coverage with one insurance 
agent seems to work out best, for it 
has been found that the agent does a 
better job for his client when the 
business is sufficient to warrant his 
interest. 

What was done in North Carolina 
by the association and its members is 
evidence of what many other Inde- 
pendent marketers might be able to 
do. In most cases the lower basic 
rates were realized with little or no 
expenditure of funds to make plant 
changes, or to revise their insurance 
policies to eliminate duplication of 
charges or unwarranted charges 

As an example of how basic rates 
were lowered and what these lower 
rates, plus the statewide rate reduc- 
tion, meant to one North Carolina job- 
ber, NPN presents the following case 
based on the actual report made by 
Mr. Ward on this jobber. In this 
instance, however, the company will 
be referred to as the John Doe Oil 


Co 


35-41.5% genera] rate re 


Cast History 


Survey—Fire insurance carried on 
warehouse, warehouse contents and 
tanks. Rates used in accordance with 
rate slip presently in force (prior to 
Jan. 2, 1950). Fire, theft and colli- 
sion carried on company cars and 
trucks in individual policies for eight 
units. Automobile liability carried 
as follows: bodily injury, $25,000 for 
one person in one accident; $50,000 


for any number of persons in one ac 
cident; and $5,000 for property dam 
age in one accident. Erroneous de 
livery endorsement not attached to 
the policies covering tank trucks 
General liability carried only on prod 
ucts (misdelivery), and at limits of 
$25,000-$50,000 for bodily injury and 
$10,000 property damage. Workman's 
compensation carried but rates on 
clerical help seemed incorrect 


Recommendatios (1) Informed 
jobber his rate could be improved 
greatly since rate slip used at the 
time was an old one 


(2) Recommended drum in which 
gasoline was stored inside warehouse 
be moved to a position outside and 
under the tanks to eliminate a rate 
charge of $1 (see Table 1). Mr. Ward 
pointed out that if this were done 
there would be a 40c charge on the 
loading rack since it was within 50 
ft. of the warehouse. However, it 
was explained that the loading rack 
came within the 50 ft. limit because 
of an overhang of the platform roof 
Thus, if the roof overhang were elimi- 
nated or the entire rack moved back 
two or three feet, there would be no 
enarge at all on the loading rack 


It also was pointed out that the 
exposure charge on the warehouse 
from the tanks should not be used 
when a charge for the loading rack 
or gasoline stored in the building has 
been used 


(3) The jobber should receive credit 
for his concrete floor in the ware 
house. 


(4) Since the jobber's original rate 
slip was set up, a fire hydrant had 
been placed within 500 ft. of the 
plant and he was entitled to a credit 
of 15% of his basic rate 


(5) Purchase of a couple of ap- 
proved hand chemical fire extinguish- 
ers would reduce the rate further 
Certain other items, such as proper 
metal waste cans, observance of fire 
waste law, and posting of “No Smok 
ing” signs in the warehouse and 
around the tanks would result in still 
further reduction 


It was pointed out to the jobber 
also that by improving the basic rate 
on his warehouse he would also im- 
prove his tank rate, since the ex- 
posure charge in tank rates is a per 
centage of the final rate on the ware 
house 

(6) Suggested insurance be taken 
on tank contents since the rate would 
be very small once adjustments have 
been made 

(7) An erroneous delivery endorse- 
ment should be obtained which would 
cover tank trucks for misdelivery of 
a product which occurs while the unit 
is still making the delivery on the 
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Table 1—Comparison of Old and New Rates 


(Rates Are Per $100 of Insurance) 
tader (id Rates tader New Kates 


Hid ( entents Bidg ( ontents 
5 $2 $ 5 


Table 2—Breakdown on Insurance Savings at a Typical Plant 
(Rates Are Per $100 of Insurance) 

Savings Effected by Piant and Policy Changes (nly 

Ware Witwer 

hetuse ton 

Kid« tents 
Amount f . S15. Om 
Old bas rates $i7v4 
Pren 
Rev 
Prer r after 
Amount saved 

ADDITIONAL SAVINGS EFFECTED BY 45° CUT IN REVISED 


BASIC KATES 


Amount saved 


Combined savings 


nating 
panies 


Table 3—Premiums and Losses on Oil Property 


In its presentation at the hearing Premiam 
the jobber association gave figures Wettten Recess 
on premiums and fire losses on oil 
properties from 1944 through 1948 
n North Carolina These are shown 
in Table 3 
rhe committee pointed out that 
even with the proposed 25 rate re- able rate. Every member of the oil that the experience in the past years 
juction. the loss rat n an earned »bbers association is a businessman warrants such a reduction. The oil 
premium basis would be 46: Even operating his own establishment men of the state are not endeavor 
that is below the permissible loss Everyone knows that for a company ng to make up in the future for ex 
ratio of 50°% which is the vardstick to stay in business it must make a essive payments which they believe 
which state insurance commission has profit from its operations they have made in the past but they 
used for many years. the jobbers con- Insurance companies are no ex jo believe that with all facts con 
tended. On the oth hand. if a reduc ception, but we feel that for years sidered, the 50° reduction is the 
tion of 50° is grant the loss rati« the independent oil men of this state minimum which the insurance com 
would be 58.5 Mr Little added paid fire insurance premiums which missioner should order in this class 
this is below the 60 oss ratio which have been al] out of line with the if risk 
I understand the i lies say they losses which they have experienced The hearing resulted in fire rat« 
must maintain rd » make That, of course, is perfectly obvious reductions as follows: 35°, cut on oil 
monev from the records of the rating bureau properties where no organized or city 
Mr. Little's brief concluded We have endeavored to show that fire protection exists: a 41.5% reduc 
The people whom I represent ars a 50° reduction would not result ir tion where an installation is under 
not endeavoring to get an unreason in unreasonable rate and we believe rganized or city fire protect 
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Fuel Oil Appears to Be ‘Over Supply Hump’ 


pear passing ts ak during 
days } ccording to the nation’s mat 
Howeve demand still was heavy, The 
1 Midwest fuel oil supply situation, while 
nt was said to be in jelicate balance 
easing in lubricating oils was indicated 
The pattern of controls the government was laying over 
all industries made for few oil price changes of a general 
nature There were several local competition” price 
eductions, one in Ohio and Michigan by Socony-Vacuun 
ut his price for No. 6 at 
Se per bbl. to $1.93 


and ar when a supplier 
Mobile Ala 


Guif-North of Hatteras tanker rates still were judged 
to be “higt although the last paid dirty fell off 28% 
per ton. by East Coast tanker terminal operators caught 
between a cost of $1.75 for “c” fuel at the Gulf and $2.15 
barge price at New York, with about $1.27 per bbl. ocean 
transportation charges. The last paid rate for a dirty 
tanker in the Guif-New York trade was $8.27 per ton 
USMC plus 190 
Higher ocean freight rates were the main factor cited 
by Esso Export Corp. in posting advances from 7 to 20 
shillings per ton in ships’ bunker prices at points in 
Europe, and from about 42c to $2.24 per ton at many 
points in Africa and the Far East See page 49 for de 
tails 
It was learned by NPN that importers of bunker 
fuel from Netherlands West Indies were paying 
March ill-duty rate of 2lc per bbl, instead of 10.5 
is previously The reason for the hike was that sub 
stantially all of the Dutch West Indies quota of low-duty 
1 (18.7 f 5 of 1951 domestic refinery runs) was 
eplet ‘ luty oil from Venezuela (59.4 of 5 of 
refinery runs) still is said to have about 
» 10.5c duty before rate is hiked to 21 


broadest price change took place 

ut Ohio and Michigan, where a re 
per gal to the competitive level 

tank wagon prices for Nos, 1 and 2 fuel oils, effe« 
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i by Standard Oil C f California, ef 
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Was Warmer thar 

distillates 

had ade 
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ental lots of fuel o neet the full demands of his 


customers 


In the Midwest, refiners generally said they were catch 
ing up on fuel oil orders. This process was accelerated by 
declines in demand from some areas In the Mid-Con 
tinent, a number of refiners disclosed they had reduced 
their backlog of light heating oils from two weeks t 
several days,” but some of the backlog was whittled 
down by cancellations of orders 

That supplies of heating oils were starting to ease 
somewhat was pointed up when one midwestern refiner 
reportedly doubled kKerosine allotment he was making 
available to one large buyer. On the other hand, easing 
if demand did not immediately mean large supplies avail 
able to spot dealers. Cargo buyers at the Gulf Coast con 
tinued to report that No. 2 fuel was hard to find even 
though there were very few active inquiries in the mar 
ket. These same sources also said that demand for kero 
sine and bunker “C” fuel showed no signs of letting uf 

Prices for specialty products—lubes, wax, petrolatums 
additives and components—continued firm Traders in 
lubricating oils said there were “a few" signs of price 
easiness appearing for some grades, but in genera] buyers 
still were seeking out sellers 

Inventories of Penna. bright stock and neutrals de 
lined a total of 46,309 bbls. during’ January, according t« 
the lastest report of National Petroleum Assn 

Bright stock inventories at the end of January stood 
at 170,449 bbis., down 17,583 bbls. from the end of Decem 
ber Stocks of neutral (below 180 vis. but not below 142 

s. at 100) were 88.256 bblis.. down 7,372 bbls. during 
January, and stocks of neutral (180 vis. at 100 and over 
were at 116,307 bbls., down 21,354 bbls. during the month 
Inventories of 600 s r. stock increased slightly 


GULF COAST 
Demand Eases for No. 2 Fuel Oil 


Demand for No. 2 fuel showed some signs of easing at 
the Gulf the past week, although one of the few sales 
lisclosed involved two cargoes. Other burning oils were 
reported by refiners in continued strong demand, par 
ticularly kerosine and bunker “C” fuel. Negotiations for 
gasoline were 


ng 


active, both for prompt and forward lift 


\ or refiner reported sale of two cargo quantities 
2 fuel to another refiner at “Platt's k date of 
Quotations of refiners for No. 2 fuel ranged fron 
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Summary of Daily Gasoline Prices (Feb. 27 through March 5} 
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ATLANTIC COAST 
Heating Oil Demand Slows Down 


Explanations of Price Tables 


1 app I 
ces appearing on page 


pearing on pages 50-55 


hange in price f 

of the ce range, the 
f hange is on 
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one flat 
r eli 
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new price elimination 
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table or ». 53 i] i reported are shown 
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cate the number ompanies contacted for 
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CHICAGO DISTRICT 
Fuel Oils in ‘Delicate’ Balance 
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NPN Gasoline index 
(Cents Per Gal 
Dealer T.0 Taek (ar 
‘ 11 *&% 
11.4 











buyer at 12.75c per gal. was disclosed. Other than this 
one sale, gasoline remained quiet 

Scheduled March ‘arrivals of black oi] barges was ex 
pected to “greatly ease" snugness in industrial fuels; how- 
ever, sources said current inventories were adequate be- 


cause of more clement weather 


CENTRAL MICHIGAN 
Light Fuel Supplies Remain Low 


Most refiners in Central Michigan reported last week 
that distillate inventories had risen from daily produc 
tion basis to that of merely bare working stocks” even 
though the weather remained relatively mild. They dis- 
closed no changes in quotations or open market trading 

Mild weather, refiners said, made application of light 
oil allocations easier, but did not remove the need to keep 
them in force 

Gasoline failed to usual nterest in the trade 
by March 1 


MID-CONTINENT 
Refiners Catch Up on Fuel Oil Orders 


Unless a prolonged cold snap hits consuming areas 
soon, refiners in the Mid-Continent believe the heating 
oil season has seen its best days. Demand begin tapering 
off last week, especially for Nos. 1 and 2 oils. Heavy fuel 
however, remained in goo emand, and supplies wer 
not too plentiful, according to reports, There was plenty 
f gasoline talk but little actual trading, marketers 
said. Prices generally remained unchanged 

rransportation was gradually getting better, but still 
scarce 

One factor helping the transportation picture, however, 
was the fact that burning oil demand from the Midwest 
had slowed down. In fact regular customers were 
beginning to send in cancell: " mn their orders for Nos 
1 and 2 fuels, refiners said 1 the open market, buyers 
reportedly were “hedging” about paying 0.5c “premiums 
they willingly paid three weeks ago. Kerosine, however 
remained in good demand 

Pressure on refiners to supply industries with heavy 
1¢l was said to be easing but No. 6 especially remained 
n “tight position,” a rding to report 

Cycled gasoline still was available to resellers at 9.25« 
Group 3, according to reports. Refined gasoline market 
was showing signs of life, but inquiries still were in form 
of “bargain seekers,” refiners said. One East Texas re 
finer said he had written his regular customers that he 
would be unable to supply them over the amount he had 
sold them during 1950 

Three sales in open market were disclosed during week 
all involving No. 6 fuel. One Oklahoma refiner reported 
sale of 10 cars of No. 6 at 15c per bbl. “over published 
prices,” FOB Group 3 basis, and another refiner in Okla 
homa said he had sold “several’’ cars of No. 6 for ship 
ment into Pittsburgh-Youngstown area, but prices were 
not disclosed. One North Texas refiner sold 15 cars of No 
6 at $1.75 per bbl... FOB Group 3, and furnished tank cars 


WESTERN PENNA. 
Spot Lube Trading at Near Standstill 


Refiners in Western Penna, reported little or no chang« 
in demand for products or in availability of any material 
the week ended March 3. Lubricating oils were perhaps 
tighter than ever in that virtually none was availabk 
through outright purchase, and inter-refinery offers to 
exchange various grades, which were frequently made, 
in many cases met with no counter offer, Fuel oils were 
unavailable to refiner-buyers even though customer de 
mand was off somewhat, refiners said. Gasoline was ob 
tainable, although product was no, plentiful 

Demand for branded oils contined high, according to 
some refiners, and some disclosed receiving offers for 
base stocks “higher than posted prices 

Neutral was “unquestionably” tighter than bright stock, 
all sources stated. Only lube trading reported during the 
week was purchase of 25 pour bright by a compounder 
at 30.75c. Quotations of refiners ranged from 30 to 3l« 

tefiners indicated varying positions on drum supplies 
While all reported feeling supply pinch to some degree 
some stated that they were able to make all domesti 
and foreign shipments on schedule. Others said they had 
to restrict foreign sales. As a result of these “restric 
tions” in foreign sales, both motor oils and petrolatum 
were offered only in buyers’ drums, some sources said 

Tank car offerings of petroleum especially were more 
frequent, according to reports 

Demand for scale wax was steady, although refiners 
reported increasing tightness in fiber drums for packag 
ing. Spot sales at 6.25c and 6.625c were disclosed Quota- 
tions ranged from 6.25 to Te per Ib., the field, in tank 
cars 


Oil Price Index Continues Firm 


WASHINGTON Bureau of Labor Statistics’ wholesale 
il price index was unchanged for week ended Feb. 27 
from tw preceding weeks, based on Platt's OILGRAM 
juoctations. Current index (also representing weeks ended 
Feb. 13 and 20) is shown below in comparison with corres 
ponding week a year ago (1947 equals 100) 

Feb. 27 
1951 

a 
1 


1 


African, Far East Bunker Prices to Rise 


NEW YORK Advances ranging from 42c to $2.24 per 
long ton will be made in bunker prices at many points 
n Africa and the Far East, effective March 4, accord 
ing to Esso Export Corp., reporting for several affiliated 
companies As in the case of European bunker prices 
which were advanced on March 1, increases reflect higher 
ocean freight rates, Esso Export said. Sterling cquiva 
lents of increases in Far East are about 3 to 16 per 
ton 

For bunker “C” fuel, advances range from 42¢ per ton 
at Karachi, India, to $1.61 at Capetown, South Africa 
Grade “C” prices also are to be hiked 63c per ton at 
Calcutta, India asd Melbourne 


> 


jombay 


Australia, and Tic at 


Exceptions to advance are Singapore, Indonesia and 


Japan, where prices will remain unchanged 





Crude Oil Prices 
No changes in crude oil prices were reported 
n week ended March 3 For complete crude 
price schedules, see Feb. 28 NPN, p. 48-49 
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Prices at Refineries and Terminals and by Tank Wagon 


PRICES IN EFFECT MARCH 5 
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(SOUTH TEXAS cont'd.) 


RED OILS: 
100 No 
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300 No 
500 No 
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LPG PRICES 


(Of refiners, FOB refineries, in cents per gal., 
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Refinery & Terminal Prices (Continued) 


PRICES IN EFFECT MARCH 5 
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» 4 fuel 
, 


F Z2Z2Z2¢ 


a 


5 fuel 


6 fuel 


ZLLZZ2Z 


(For shipment te Ark. & La.) 
412-44 wow 
Tractor fuel 
Diesel fuel 52 & below 
D fuel 55 & above 
N 2 fuel 


WESTERN PENNA. 
Bradford-Warren: 
Kerosine 

No. 1 fuel 

No. 2 fuel 10.25-10.75 
No. 3 fuei 10.25 
36-40 gravity 10 











LUBE 


COLORS 


6 ASOLINE 


PATENT CHEMICALS. INC 
PATERSON 4, N. J 


additive lube oils. 


Petroleum Colors 


Fluorescent color for 
solvent extracted and 


& N.M. dest’ns.) 


on City: 


36 40 fuel 


Pittsburgh: 
Kerosine 

No. 1 fuel 
No. 2 fuel 
No. 3 fuel 
36-40 fuel 


CENTRAL MICHIGAN 

(FOB Central Michigan refineries 
Range « 11 
46.49 ww. kero 

P.W. distillate 

No. 2 light straw 

No. 3 straw 

U.G.1. gas ofl 

No. 5 fuel 

No. 6 fuel 


OH10—Quotations of 8.0. Ohio for delivery to 
Ohio points 

Kerosine ° . 11.9 

No. 1 Fuel es ° 11.7 

No. 2 Fuel 10.7 
Diesel (Light & Med.) 11.7 


San Joaquin Valley 


400-43 ww 

Heavy fuel (PS 400) 
Light fuel (PS 300) 
Diesel fuel (PSB 200) 
Stove dist. (PS 100) 


Los Angeles 


y fuel (PS 400 
Light fuel (PS 306 
esel fuel (PS 200 


Stove at PS 100 


San Francisco 
40-43 ww 
Heavy fuel (PS 400) 
Light fuel (PS 300) 
Diesel fuel (PS 200) 
Stove dist. (PB 100) 


NATURAL GASOLINE 


(Group 3 & Breckenridge prices are to biene 
ers on freight B s shown below Shipments 
may originate any Mid-Continent manufae 
turing district 


FOR GROUP 3 


Grade 26-70 


FOB BRECKENRIDGE 





Marketer 


of Petroleum Products 


NEW ENGLAND PETROLEUM CORPORATION 


New York 


Boston 








Oil PRICE SECTION 





CHICAGO DISTRICT PRICES 


Pr 
and 


pipe e 


rs in tank ar 
FOB 


walerway barge 


refineries 
terminaia 

Motor (asotine 

90 Oct. K Pre 

a Oct. KR Pren 

%4 Oct. KR Reg 


#2 Oct. KR Reg 


téght Purl Olle 


Heavy wel Olle 


WESTERN PENNA. (74 
White ( rude Scate 


122-124 Ar 


in Balk) 


124-126 Ams 


SEABOARD 
Meiting 
eaMP Ir 
prices a 
Dobie f y e <a 7 
are FA 


in bags 


bags or 
Crude Scale ¥. Domestic 


im-46 wl 


Wully Refined 
125 

12s 
i 


cre 
todd 
Cleane 
Vv M al 
Minera 
Rubber 
Lacque 
Bena 


WESTERN PENNA 
ml City 


Stoddard » 


Pittsburg 
Stoddard 


onto 


TEXAS (Truck Trnapt.) 
“didard & e 


(Truck Trapt.) 


refined 


N. ¥. Eupert 


Refinery & Terminal Prices (Continued) 
PRICES IN EFFECT MARCH 5 


ATLANTIC & GULF COASTS 


ners, FOB 


terminals Ships 


their refineries & 


93 Oct. KB 96 Oct. KR 
Prem. Gasoline Prem. Gasoline 
¥. Harbor 14. 75-15 : ‘3 
14.65-14.9 § 3 
14.95-15.2(3) 


District 


No. 5 Fuel 
(0-10 p.t.) 
(12)$2.93-3.26 
(12)2.90-3.16 


Gas House 
No Gas oll 
Harbor(19 9.2-9.6 
barges ’-9.25 9.5 


5 


. 


Ne. 6 Fuel 

Neo Sulfur 

Cuarantee 
Barges 


Ne. 6 Fuel 
No Sulfur 
Guarantee 


$ 


Max 


tanker terminals 
bunkers prices are exclusive of lighterage 


86 Oct. R 
. (easoline 


12.85-13.6 


Sulfur Barges 


and of tanker terminal operators 


Kerusine 
Ne. 1 Fuel 
(18) 10.1-10.242) 
10(19) 
10.4(9) 
10.3(10) 
10.244) 

9.7 


83 Oct. R 
G 


13.4 


10.3(14) 
10.4(5) 


Diesel Oil Light Dieses 
No. 6 Fuel Shore Plants Ships’ Bunkers 
(15-60 p.t.) (50 cet., 65.4.1.) (45 cet., 45 dt.) 
2.57 (6)9.5-9.6(2) $3.90(5) 


9.814) 


9.615) 9014) 


No. 6 Fuel 
Max. 1% 
Sulfur 


Banker ( 
Fuel 
Ships’ 
Bunkers 


1% 


CENT TEX 


Stoddard 


KANSAS 
Studdard 


ATLANTIC 


(Per Kan, Dest'n. only) 


Solve 


COAST 
Vv Muar 
Naphtha 


New York 


Harb 
Philadelp 
Baltimore 
Bostor 


Provider 


52 


‘4 
a 


© 


Mineral 
Spirits 


Tr et) oe 


ne 


ted by 
ated by 


letter “‘R 


letter ““M 


the 
the 


‘ are minimum 
used 


ratings 


Motor 





Oil PRICE SECTION 





Refinery & Terminal Prices (Continued) 
PRICES IN EFFECT MARCH 5 
GULF COAST—CARGOES, DOMESTIC & EXPORT, ALL PORTS MEXICAN BUNKER PRICES 


Cargo prices are FOB ship at Guif, minimum of 20,000 bbis., and are by refiners only to other . & DOLLARS PER BBL. OF 158 LITERS 
refiners, export agents r tanker terminal operators The figure in parentheses after each price 
indicates the number of mpanies quoting that price Bunker ( Diewet 
(Ships Bunkers) 


Aviation Gasoline Mexican Gulf 


Grade 115/145 (MIL-F ' $1.95 $5 
Grade 100/130 (MIL-F-5572 ‘2 1.96 
Grade 91/98 (MIL-F 72 r ian 1.95 3 
Grade 80 (MIL-F-5572 
Pacific Coast 
Moter Gasoline $2. 50 $3 
93 Oct. R (Premium 12-12. 2513) 2.50 } 
90 Oct. R (Premium 11.5-11.75-12(2) ‘ 2.50 3 
86 Oct. R (Regular) 11(3)-11.25-11.5 
83 Oct. R (Regular) 10. 75-11-11.25 
79 Oct. F 10.5-11 
70-72 Oct. M Leaded 10-10. 25-10.5-10.75 


Kerosine & Light Fuels 
41-43 kerosine . 
7 


5(2)-914) 
No. 2 Fuei 


5-5(5)-8.5 
Diesel & Gas Oils 
43-47 Diesel index 25-8 .625 


45-52 Diesel index 8125-8 .375-8.75 
53-57 Diesel index 


Weary Fuels 28 YEARS OF RELIABLE 
No. § Fuel. 0-10 p.t S.25(3)-$3.00 | OIL PRICE REPORTING 


Research octane ratings, indicated by the letter “R are minimum ratings Motor Method 
octane ratings where used, are indicated by the letter ‘'M’’ 





This, in just o few words, is the story of 
Platt's OILGRAM Price Service. 


Since 1923, it has been recognized 


throughout the industry os the foremost 
MIDDLE EAST CRUDE PRICES daily oll price reporting agency. tt has 
constantly been top management's major 
Posted Export Prices of Socony-Vacuum Oil Co., Ine Y : P " le 
: source of oil price information, and with 
(Prices are per bbi. of 42 U. 8S. gals., exclusive of local port or other governmental! charges 
sales taxes, ete f any; FOB point indicated, for gravities shown; 2c per bbi, differential per good reason. 
degree f gravity applies for gravities below and above those shown.) as (gain OILGRAM has the lorgest stoff of 
Type of API Effective oil price experts employed by any oil 
Crude . FOB Point Gravity Date price reporting ogency. 
Arabian § Ras Tanura, Saud! Arabia 36-36.9 Nov. 1, 1950 » 
Qatar 7 Umm Said, Qatar 37-37.9 Nov 1950 - « « « OILGRAM is the most complete, 


1 
Arabian 2 Sidon, Lebanon 36-36.9 Dec. 1, 1950 most comprehensive price report available 
Iraq 1 Tripoli, Lebanon 36-36 9 Oct. 2, 1950 to the oil mon 


OILGRAM hes the complete con- 
fidence of its subscribers. More than 
AVIATION GASOLINE PRICES ninety ovt of every one hundred oil men 
who once subscribe renew their subscrip- 

(Prices are for tank cars, barge or truck transport lots; aviation gasolines meet Specification tions year after year. 

MIL-F-5572, unless otherwise noted.) If you ore dependent upon daily oil prices 
District Grade 100/130 Grade 91/98 Grade 80 in your marketing operation, you should 
New York, N. ¥ 17.6-18.6 16.1-17.2 15.6-16.2 be an OILGRAM Price Service subscriber 
Bosto' Mass 18.2 16.7 15.95 

Pertane sae ¥ ee : We invite you to accept o week's Trial 
Philadelphia, Pa ine Subscription with ovr compliments. There 
Nertem Va 7 ts $3 . is no obligotion on your port whatsoever. 
Charleston, 8. C 18 5 15.7% A letter of request on your compony 
New Orlear La toug 17 15.5 


. 5.5 14.7! : , 
Houston, Tex 16.5-17.25 15-15. 7: 14 letterhead is all that is required. 


Write today to: 


Platt’s 
LAKE PORT TERMINALS OILGRAM 
v0 Oct. R (Prem 16(3) Price Service 
ceeses |. eon ‘. 1213 W. 3rd St., Cleveland 13, Obie 


Diesel Fuels 11(2 


Ba ffalo Cleveland 








2) 10.35-10.95 
No. 1 Fuel . 11.35-11.7(2) 
No 10.513) 10. 35-10 .95(2) 
No ae! 8.6514) 

R.4(4) 


cearey #ETROLATUMS PACIFIC COAST H ARTOL 


(Bbis., carloads; tank car, 1 t (In Ships’ Bunkers, Diesel Fuel Banker © Puel id E4010 4) ene) 420) 2 Bel 
Snow White -\ 


a .- os or Deep Tank Lots) (P.5. 200) P.S. 400) é , 
tly White 2)7.25-8.125 ae ae x INDEPENDENT MARKETERS 
Light Amber 4 s San Francisco 3.65 2 7 ‘ Maine to South Carolina 
Amber ‘ 5 6 * Portiand Ore A 


3 3 ‘ FT NUE YOE 
Seattle. Wash (4) ’ F 4 AVEN NEW ge 2 uw Y 





N 





Prices for 


ecparate 
county tazes as 
eise do not 
footnotes 


column 


Pitteburgh 
Aliento 
Erie 
Berant 
Altoona 
Empor 
Indiana 
Uniont 
Harrisburg 
Williamsaport 
Dover 
Wilmington 
Bowtor Masa 
@pringfiela 
Wore 
Fall River 
Hartford 
New Ha 
Provider 
Atlanti« 
Camder 
Trentor 
Baltimore 
Hagerstown 
Richmond, Va 
Wiimington, N 
Brunsw 
Jacksonville 


wn 


lee 


ester 


Md 


Ga 


Filia 


Philadeiphia 
Pitteburgh 


Pa 
ra 


gasoline 
maepection fees as 


tmnciude 
Diacownts, 


Oil PRICE SECTION 





Tank Wagon Prices 


do 
shown 


not include taxes; t 
im nest column 
tmciude 1 federai, end 
indicated in footnotes 
tages; herosine tases whe 


Atiantic White Flash 


Fuel Otle—T.W. 


Phila., Pa 
Pittaburgh 
Allentown 


Indiana 
Uniontown 
Harrisburg 
Williamaport 
Wiimington, Del 
Dover 
Springfield, Mase 
reester 
Hartford 
Notes 
Kerosine 
gal. for tw 
at one time 
Add le for 
for del f 
Ga» Ww 
sumers 
Minera 
dard & 


IMPERIAL 
Ol 


Conn 


Thru 


dei 


kerosine 


vent 


vided 


HUMBLE Hempic Gasctine Gaso 


Ol 


Dallas, Tex “4 
Ft. Worth a 
Houstor i“ 
Sar Antonio, 14 
Notes 

TW. prt 
consumers 


54 


Atlantic C 
deliveries for 


leas t 


Spirits 


Tw 


es are 


i z 
4 2 
3.15 
14.0 2 
; 
; 


; 


13.4 
13.4 


2 
15 
1s 
1 
1 
1 
1 
1 
1 
4 
) 
5 
- 
. 


Penna yel., add 

veries a than 

y & Camden 

100-2 gall 

100 gallons 

dealers & « 
onsumers 

Stod 


2an 
prices are to 
TW. prices to 
prices also apply to 


Faso Gasoline 
(Kegular Grade) 
Gasoline § Gasoline 
Tw T 


Kero 
sine 


Kerosine 
line Tank Ke 
Retall Taxes Wagon 


12.58 17 


eguiar 


+ 


f dealers anc 


Gasoline 
state 
Kerosine 


if any, are shown im [/ootnotes. 


effect March 5 

Inspection 
hey do, however 
tazes 
lazes a 


include 
shown tn 
etty and 2/25; 
tank wagon prices Nev. 1 
re lewied are indicated in 1/40¢ 

These prices in 


CALIFORNIA 
STANDARD 


Sar 


1/40¢ 
Kans. 1/100c 
20c; N 
Tenn. 2/5¢ 


Alia 


CHEVRON 
(Regular) Av. 80/87 
TT T 


T 

400 gals. & over 

Fran, Cal £ 14 .¢ 

Los Angeles 17.5 
Frean ) 19 
20 
20 
18 
18 
21 


Alaska 


Standard 
Kerosine Diesel 
T.T. Furnace OU 
40/198 TT 
gals (400 gals. or more) 
Frac Cal 18 10.9 12 
Angeles 10 il 


Standard 
Stove Ol 
T.T. 


San 


13 
15 
15 


21.8 


gas tax applies to motor fuel 
taxes are 1.5c federal, 2.5¢ state 
¢ gas tax applies to motor fuel 
aveas taxes are 1.5¢ federal, 4c terri 
Standard Diesel/furnace oil price is 
le territorial liquid fuels tax All T.T 
es are ex Hawaiian gross income tax of 
1% to resellers, 2.5% to consumers 


Notes: 
Gasoline—Prices for Chevron 
t are 2c higher than 
except Salt Lake City 
than Chevron (Regular) For other deliveries 
f Chevron (Regular) and Chevron Aviation 
add to 400 gals. & over price ic for 40 
0 for 200-399 gals Prices for 
91/95 y above Chev 
Chevron Aviation 
Se above Chevron 80/87; for Chevron 
5, Se above Chevron Aviation 
liveries of motor gasolines and 
lines of less than 40 gals., add 4c 
ver price, except Chevror 
add 4.5¢ and 
narine and gals 
Chevron Supreme 


Supreme (Pre- 
Chevron (Regular) 
which is i1.5¢ higher 


mium 


80/87 


100 


(Premit 


Fire-Chief Gasoline 
Regular Grade) 
Dealer Gasoline 
TW Taxes 


Kerosine 
Dealer 


tail 


F 

4 Notes 
all 

delivery 


1951 
thew headquarters offices, 
fees per gai 

uniess otherwise specified 
on gasoline 


as posted 


and Wisc. 3 
Kerosine inspection fees only 


ESSO 


classes 
ft 50 


by principal marketing mpantes af 
subject to later correction 
included in both gasoline and kerosine prices 
are as follows 

Ark. 1/20 1/8e Ii. 3/100¢ Ind 
1/32 Minn. 5/200c; Mo. 1/25¢; Neb. 2/100c 
N. D. 1 Okla. 2/25; 8. C. 1/8; B. D 


but 


Fila 


2Uc | 
100¢ 
Ala. 1/2¢; lowa 1/50c; Mich 
Paso (sasoline 
(Regular Grade) 
Gasoline Gasoline 
T Taxes 


1/Se 


STANDARD 


4 
14 
jaltimore, Md 
Cumberland 
Washington, D. C 
Danville, Va 
Petersburg 
Norfolk 
Richmond 
k 
Charleston, W 
Fairmont 
Parkersburg 
Wheeling 


ecxuvae = 


ve 


cr lotte. N 


Seen Cerne o @eneur-w 


eu 


POSS SSSSese@nnssasataanee 


FeEVEeEreEe ese eEUeEEEEoEse 


Spartanburg 
New Orleans 
Baton Rouge 
Alexandria 
Lake Charies 
Shreveport 


la 


New Iberia 
Knoxville 
Memph 
Chattanooga 
Nashville 

Lite Rock, Ark 


CCS @estwe 


eceo aH oH aee 


0 
pirits V.M.aP. 
; T.w. 
18.5 


Zeon 


~s 


Newark, N. J 
Baltimore, Md 
Washington, 


a) 


= 
J 


a ¢C. . 19.5 
FUEL O1S—T.W. 

Noe. t Ne.2 Ne.4 No.6 
Atlantic City, N.J. 13 12 
Newark, N. J 13 2 
Baltimore, Md 
Washington, D. C 
Norfolk Va 
Danville 
Petersburg 
Richmond 
Roanoke 
Charlotte, N 
Hickory 
Raleigh 
Charieston, 8. C 
Columbia 
Spartanburg 12 
Taxes: Louisiana kerosine pr 
clude le state tax. 


e 


bs) 
> 
id 
- 
- 
nN 


706 
2.64 


wos 
&S 
we 


59 


ene Oceans Oenwnenrnw 


ces do not in- 


aphtha—Newark t.w. prices are for de 
of 200 gals. or more; less than 200 
over posted t.w. prices; steel barrel 
6c over posted t.w. prices. Balti- 
re & Washington prices are for t.w. de 
sf 9 gals., no discounts 
1 Atlantic City prices are 
of 300 gals. or more; for de 
100-299 gals add ic to prices 
r deliveries of less than 100 gals., 
to prices shown 
CONT'L B are Continental's 
r ago Current selling 
may vary from those shown 
use of local conditions.) 
Conoco Demand 
N-tane (3rd 
(regular) Grade) 
Task Wagon 
13.8 
16.2 
14.6 
14.7 
14.7 


Prices 
prices 


Kere- 
sine 
T.w 


(rane 
lime 
Taxes 


eerere 


Fuca 


18.1 
15.0 
“3 


voor 


i} 
Grennowenwnnoecar 


PSHOSOCOAGaAIAAIa@aa- 


1 

1 0 

1 0 

column includes 

juerque & Roswell 

1 Cheyenne, ic; Casper, ic 
Notes 

TW 


these city 
0.5c; Santa Fe 


prices are to consumers and dealers 
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Tank Wagon Prices (Continued) 
SOCONY VACUUM 


> 
< 
oa 


Mobiigas 


| 
; 
tbe 
iz 


= 
“ 


‘ 
T.c. 


F 


New York City 
Manh . oe 


Bronx 


we 
ee 
.! 
. eececece 
: SESSee 


Binghamton 
Buffalo 
Jamestown 

Mt. Vernon 
Plattsburg 
Rochester 
Syracuse . ° 
Bridgeport, Conn. . 


©cocoer~4 2# @e7e2 

“OK eevreere 

: 5: eeeeee 
8 ssssss * 


ee 


New Haven 
Bangor, Me 
Portland 
Boston, Mass. .... 
Concord, N. H 
Lancaster 
Manchester 
Portsmouth ° 
Providence, R. I... 
Burlington, Vt 11.4 
Rutland ...... . b 12.0 
Tank Wagon Prices Buffaie -¥. Rochester 
Mineral Spirits . oeee ‘ oes 18.5 17.0 20.0 
V.M.4&P. Naphtha ° oeese eessece 20.5 18.5 21.5 

>. prices do not include 2% city sales tax applicable to price of gasoline 


we-wa: eee Soaee 
enw. Se4ne4n4eee 
swe 
wexvuwn: weve cover: 
- © . 
[ee Beane aeauwese: Ge 


22.8 13 
14 


10.9 


SACORETeAINOEESseEGeurEseonen 
VeEBeEsVeseeEsFesessusrusrerosese 
errrrecirt itt tert eee 
uh OeneKH Coes eoeNese4nleewH esos 


-oeccaxveceo- 





eo 


Kerosine—Mt. Vernon T.W. less 0.5¢ for deliveries of 300 gals. or more 
Mobilfuel Diesel—All points, 0.5¢ for t.w. deliveries of 800 gals. or more 
Mobilheat—Mt. Vernon t.w. less 0.5¢ for deliveries of 300 gais. or more. 


Gasoline t.w. prices are to Consumers and Dealers 
Syracuse V.M.4&P. price is in steel barrels. Jamestown t.c. prices are delivered prices; all other t.c. prices are FOB bulk terminais. 


OHIO STANDARD 
Sehio X Tane Gasoline 


Re 
seil- 





eususesesyszss tes 


Ceeeereeeroros 


fe 


Con- 
Gasotine sureer 
T.w 


i 
i 
: 
i} 
H 


SSSSssssssse 
ecooooocoooosco 


Akron 
Canton 
Cincinnati 
Cleveland 
Columbus 
Dayton 


ma .... 
Mansfield 
Marion ... 
Portsmouth 
Toledo - 
Youngstown 20 
Zanesville 5 20 19 21 2 
Taxes: Hangar operators can purehase aviation gasoline less 4c per gal. State Road Tax by support 
A-10 to supplier 
Discounts: Esso Aviation—on contract to hangar operators and resellers, 2c off consumer t.w 
Kerosine, Nos. 1 & 2—Prices with asterisk (*) are for t.w. or drum deliveries of 100 gals. or more; less than 100 gals., 0.5¢ higher. Prices at 
other points are for t.w. or drum deliveries of 50 gals. or more; less than 50 gals., 0.5¢ higher 
Naphthas—To contract consumers off t.w. prices (except Lucas County) $00 to 999 gals., 0.5c; 1000 to 2499 gals., 0.75c; 2500 to 4999 gals., le; 
5000 or more gails., 1.5c. Lucas County: less than 50 gals., tank wagon price, 50 to 249 gals., 0.5¢; 250 to 499 gals., Ic; 500 gals. or over 1.5¢ 
Notes: Renown (third-grade) gasoline prices are same as X-Tane unless otherwise noted. 8.8. prices are at company-operated stations 


INDIANA STANDARD 
Tank wagon prices listed below were obtained by NPN correspondents who visited etandard of Kentucky 


Indiana bulk plants where the company’s prices are publicly posted 
Standard 
Red Crown (Keg. Grade) 


Red Cr’n, Red Cr’n, —__—_—_—-Stanolex Furnace 011 ——_——— a 
Dir. Gasoline Kerosine . 100-174 175-399 400 gals. comteraae 

‘ T.W. Taxes T.W. gals. gals. gals. & over ow eae 
Chicago, Ill. ... 15.5 5 5 ‘ . . Jackson, Miss 
South Bend, Ind 16.5 Vicksburg 
Detroit, Mich 15 Birmingham, Ala 
St. Paul, Minn 16 Mobile 
Des Moines, Ia. Montgomery 
St. Louis, Mo. . Atlanta, Ga 
Wichita, Kans. Augusta 
Omaha, Nebr Macon 
Fargo, N. D Savannah 
Huron, 8. D. .. 
Milwaukee, Wisc 


SVEVEEreEEeUEeoegre 


2 
” bad 
3.9° 13.9° ” 
% purchase with State Tax Exemption Form 


CUEEEOaEaauas 
RESSBSBYSSSERBRe 
ecoscoeooooocoooscso 
BESRBSSSse 
coocooeooooos 
SRSRRSSKKSs 
ccoocooocooosoooo 
ecccoeceooooow: 
VEVeEsaeeeooan 
“TrTtriititittiit 
SSSSSSSssssss 
eccocoeecoooooooo 
Veeeeeeaeeane 
eT 
SSSSSSSssssss 
Seseseoususae 


5 


reoe 


woe 


’ 

wwose4eoae 
eevee eovaece 
SVereEeerecuggs 


BVoranwrowoe 


Goransw-a 
OwNMN ee OCF OHNO 


Pensacola 
Fuel Olls—T.W.—Chicago, Il. Tampa 

Standard Stanolex Stanolex Stanolex 
Heater O§“8 Furnace OU Fuel A Fuel € ; 

» 15.8 14.8 1-749 gals ee 10.65 9.5 Gasoline tax column includes these city @ 

148 of 750 gals, & over .. 9.9 8.75 county taxes: Mobile, 2c city; Birmingham, le 

: 14.3 county; Montgomery, ic city & le county; Pen- 

150-399 gals . i3 8 le city Other taxes not included ts 

tgomery, 


POS Fee eCeceoreerece 
FVeEVeVEUEEsEEeUee” 
SOeSes enue renews 


Taxes: 
1-99 gals. 


400 . & over ‘i . ° joes: Georgia, kerosine, 1c; Mon 
gas 13.3 kerosine ic; Mississippi, kerosine 0. 5c 


St. Louls, Mo. gasoline tax Includes lc city tax Des Moines, la., kerosine and furnace oll Notes: 


prices do not include 4c state tax State sales, occupation, consumer & use taxes to be added Consumer t.W. prices are same as bet dealer 
where applicabie. prices 


MARCH 7, 1951 





STATISTICS 





Pennsylvania Oil Other Than Lubes at Refineries Dealer and Service Station Prices for Regular-Grade 
Gasoline in 50 Representative Cities*** 


Dee. 1 Nov. 30 FPEBRLARY 1. 1951 
1950 iese (ents per Gallon 
Dealer's Indicated Gasotine Tax 
Net Price Dealer (Ine. 1 Se 
Ex Tax) Margin? federal tax) 


(ompited by National Petroleum Asea. from report ef all region 
refiners ' res in bits 


‘ 





Pennsylvania Lubricating Oils at Refineries 


(ompiied by National Petroleum Assn. from reperts of companies re 
fining Vennsytvania trade crude off. Figures in bbhis. of 42 1 Ss. gals 
Total In Total In 

ventory ventory 

reduction Dee. 11, Production Nev .10 

Dee isso 1950 Nov i950 1950 





District 5 Demand 
Hureau of Mines Figures in thousands of bbls. daily 
Drew Nov 
1950 1950 





Net Stocks of Pennsylvania Crude Oil 





Compiled by National Petroleum Assen Picures in bbi« 
Ddeve tt Nov wo Dbee ‘i 
1950 i9se i949 
Production of Natural Gasoline ‘ 
Hureau of Mines figures in gais., 000 omitted a 
Dene 
ese 





Midwestern Lubricating Oils 
(ompited by Western Petroteum Kefiners Asen. from ficures of 14 
reporting com jes; figures in bbis. of 42 gals 
DPCEMBER, 1950 
Steam 
Tetal Selvent Total Selvent Paraf Ke 
Bright Bright Viscous Viscous fin fined Blended 
stock Steck Newtrais Newtralx (ils stock (Pils 


DECEMBER, i949 











CLASSIFIED 


DISPLAYED: Advertisements set in special type or with border— Positions Wanted '—10 cents a word. Minimum charge §2 per insertion 
$0 
UNDISPLAYED 


00 per column inch B ber counts 2 words. Co must reach us by Wednesday 
For Sale Wanted to Buy”, “Help Wanted rather me stl 6 <li . 
w i) 7 + 


preceding date of issue 
Business Opportunities Al 2 Mea cher: ao ail ; = 
tions set in type this size without border—2S cents a word. Minimum li classified advertisemes © peyedtc & ecvence 
charge, $6.25 per insertion No agency commission or cash discounts on classified advertisements 








For Sale Wanted to Buy For Sale 


FOR SALE: 1—4.000 gallon, 2 compartment WANTED TO BUY: Major off company dis 
Butler semi 1—4,000 gallon, 3 compartment tributorship, or jobber business in the state FOR SALE 
Butler semi. Both new. W. C. WRIGHT, New of Florida. State what you have and volume 


Castle, Pa. of business. BOX 489. TANK CAR TANKS 


FOR STORAGE 
Representative Available Coiled and Non-Coiled 
COMPLETE BULK FPLANT IN Cleaned Painted — Tested 
MIDDLE W.(ST WANTED TO SELL: Manufacturer's agent : - pa P= a 
(Now Operatns) wants exclusive, appea'ing, new profitable tox _ 
service or accessory f Pacific Coast r Ore ° 1 ***3 Compartment Tanke 
gon and Washington Wholesale r retail 


rade Qualifications and details exchanged r — 
Also other new equipment. 5 al BOX 475. n Kansa 


a BOX 435 IRON & STEEL PRODUCTS, INC. 
Position Wanted 13456-A S. Brainard Avenue 
Chicago 33, Ilinois 
AVAILABLE SOON: Industria! relations mar ANYTHING containing IRON or 
a my EE gy — Egy A —_— a? 


STEEL STORAGE TANKS 
Railroad Tank Car Tanks adie” Gaakinnans ane 
6,500 to 12,000-Gal. Cap. mit n, personnel relat rt te 
Coiled and Non-Coiled > oe pe mont of & . . 
Cleaned—Painted—Tested er eee ” FOR SALE 
Heavier—Safer—Cheaper 
Other Teste Tes Positions Open Complete blending and 
Also—Complete Tank Cars compounding plant. 
8,000 and 10,000-Gal. Cap. aes de cat ak ake a aa ois ~ 
Your Inquiries Solicited wag os Beg Bg + Mg ng 1 
NEWHALL-MARSHALL- sew 4 ag branded petroleum prod ict nd t re cabs a —— . anr as on nn 
WOOD, INC. oe Fa ee ee pe set ae Nana > 
50 Church St., Suite 1976 
New York 7, N. Y 
Phone: COrtland 7-8090 








23.000 ga Vertical Tanks 


A os ft y tanke « locat 
tome and shells. new erected ne he above ank are ated 














A hme grease kettles for manufacturing 


4 lube olls, Good 
n Grst rT ~ y t leavy tanks steam coiled 
new > vane for deliv 


shed territory ir sever 











Large nventory Permits 


EXCELLENT OPPORTUNITY = eye de. 


plant fice and rolling 





. ' auipment st on inventory Have 
For mar 25-4 t perier i 

four 50 ft ts fenced facir iwys ; 
service station business t need facing I 


FOR SALE 


nd 6 rything | xd conditior 
opening in supervisior f grou ® 


aed en alg ma . No debts Established 25 
Now dismantling complete re- a ee oo re rood business, Have 
fine ’ All equipment t training desired, high school minimu 

pon gal site - P o be After thorough training would be pia 


in charge of area requiring about 30 
Waverly Oil Works “0 traveling. Future possibilities ur 
54th Street & A.V.R.R g mited. Reply BOX 490. ‘ ouee a6 gt Ge om oy & 
ur fe v be sold to someone by 
Pittsburgh, Pa. 


draft exempt 
ce due to my healt! 


k it ver You will 





April ist, 1951 Reserve right to reject 





any and all bids not within reasonable 


value f business 


P.O prep se ~ An advertisement in NPN’s Clossified Sec- 
» Oo. x . Arsenal tion tion will bring quick, effective results 
Pittsburgh, Pa. WRITE TODAY TULSA REFINED OIL CO., Inc. 
Phone Sterling 1-9388 NATIONAL PETROLEUM NEWS Box 234, Tulsa, Oklahoma 
1213 West Third St., Cleveland 13, Ohio Phone 4-6729 























Settlement Reached in FTC's said he was certain should prove Austern asked for more time to iron 
satisfactory.” out final details and secure signatures 
TBA Complaint Against Atlas In concurring with Mr. Creel's of widely-separated respondents. He 
statement, H. T. Austern, attorney indicated that substitute answer 
WASHINGTON Federal Trade for Atlas and five oil company re- would, however, be ready no later 
Commission's TBA monopoly com- spondents, said proposed answer was than April 1 
plaint against Atlas Supply Co now in hands of FTC trial staff FTC's complaint dates from last 
and five “Standard” companies will Terms of settlement were not re- summer when it charged Atlas and 
be settled by stipulated agreement, vealed but, as indicated at a previous five oi] companies bearing standard 
it was revealed here March 1 hearing, FTC is seeking major names,— Ohio, Kentucky Indiana, 
At hearing before Trial Examiner changes in setup and operations of California and Jersey—-with conspir- 
Everett F. Haycraft, FTC Attorney Atlas which Mr. Austern described as acy in restraint of trade and un- 
L. E. Creel said the companies have a “$60 million business.” lawful receipt of brokerage fees and 
agreed to withdraw original answer Mr. Creel sought to have 10-day price discriminations in violation of 
denying most FTC charges and to deadline established for submitting Federal Trade Commission and Clay 
file a mew answer which Mr. Creel agreement to Mr. Haycraft but Mr ton acts 
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Ligh tburn 

produc ts, Inc. 
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‘ew Jersey e 

e Purolator products 

Oo} der that 


creased S$ sles, 


our sales ‘ 
her than last ager 

highs s ¢ the Ll 

unch and drive 0° - org ynizatio! 

Pv eanport from your OF 

ig, supp?* und co-0 


that cons1 


you 


perat 10n 
T.B.A. 


help 
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ng 


re al 


& we 
ful for this svi s+ to OU 
teiu . 5 


wre deeply gra line highly as a 


Ne 
ms rolato! 
the Puro, 


} 


Vv —1Luc 
gram 


and 
sales P! 


Lo, a. pr 


More and more, distributors are making Purolator an 
integral of T.B.A finding it 
well worth while just as Frank Epps does 

The 
ists 


in helping dealers sell oil filters and refills together 
with other T.B.A 
3. Purolator is a natural T.B.A. 
Micronic* “‘fits’’ with tires, 
offers a good profit; 
to a 


part their programs accessories 


The 


accessories. 


Purolator 
It 
According 
9 out of 10 motorists buy 
It helps sell other items; the 
sale of a refill means the sale of an extra quart of oil 

Yes, it pays to Push Purolator 
make 
calls, 


item. 


answer is: Purolator gives dealers—and motor batteries, 


has steady turnover 
nationwide survey, 


has, therefore, 


exactly what they want com 
plete acceptance all along the line 


1. Purolator MAKES oil filters—only. 


Micronic 


The Purolator* Purolators when asked 


a company devoted exclusively 
the out 


is made by 


to oil filters. Purolator must (and does and the more you 
car that 
“check the filter when 
the better it pays everyone! 


Reg. t 


PUSH PUROLATOR ...THE BIG ONE FOR ‘E/ 


\\y 


aw 


make 
sure your dealers stock to sell every 
the more your dealers 
they check the oil” 


standing filter in the field! 
2. Purolator representatives SELL oil filters—only. 
Purolator T.B.A. men 


are interested only in selling 


$. Pat. of 








WITH A POWERFUL 
THEME 
In megerzines! 
At point-of-sale 





WITH POWERFUL 
ADS 
Stend outs 
everywhere! 





WITH POWERFUL 
DISPLAYS 
Stoppers! 
Sellers! 





WITH POWERFUL 
PROMOTIONS 
Month-ofter- 
month! 





ALL TIMED 

, =a 
Advertising . . . Sales 
Promotion ... Publicity! 











a real asset 


& remeererars 


_sales program’ 


Pe roe. aT ee 


writes 


FRANK A. EPPS 


SPARTAN OIL CO., Dover, N. J. 


Distributor of Gulf Oil Products 


df on 


vf on Furer 


MAKE 2 SALES .. . 2 PROFITS 


PUROLATOR 


MICRONIC OIL FILTER 
b 


PUROLATOR PRODUCTS, INC. RAHWAY, NEW JERSEY AND TORONTO, ONTARIO, CANADA 
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Oil Companies Plan to Push TBA 
Despite Supply Question Marks 


By Frank C. Sturtevant, TBA Editor 


A major managers 


f eastern oil + (some with 
national rib f a rea 


onably erchan 


t 40.0000 


he TBA 


that th 


improve 
emphasis on cs a necessi 
and cle 


probably 


irable ervation 1 v 

} advertis 
aign 1 themes can tic 
rBA promotion 
e of the comments of 
regarding the outlook 
as told to this writer 


Company A 
ius that synthet 
n will hit its full str 
be adequate to over 
hortage We are not 
nough tire now but yur 
are getting along well er 
no serious shortage We 
lifficulty or ther items 
We see the need for, and 
viding, a trong program 
There 


of dealers listributors, ce 


and dealer meetings 


and division office men who 
be educated on TBA 


C 
we are 
the slack will 


60 


on a nev 


Company 
ahead 


ul 
check 


quent 
be alert 


t 


age, and that they ar 
than ucua!ly receptis 

restions. It is part 

stations to 

» car owners 

continuing to run our own 
ents on new products to add 
TBA line. We are now trying 
new silicone tyy car polish 


Company D 
but we are 


ind adv sing f 

could not get ready on 
If we have o switch from sales 
py on tires we will go heavy on 
tire care: rotate tires, check tire pres- 
check brake adjustments, and 
check wheel alignment. Such an ap- 
proach would tie in well with adver- 
tising have used in the 
past which have emphasized car care 
at the service station 

It is quite possible we will give a 


sures 


hemes we 


trial run t non-automotive 
items, as for example, garden hos« 
and a new, light, low-price outboard 
motor. Such items as we pick will be 
put on sale in one of our sales divi 
sions for a tryout. That is the way 

uur market research on TBA 

and w 


} uti 
le future 


some 


expect to do more of 


Company E--Our advertising; 
gram has already started, and 
nt 1 ti as a part of the 
ces our stations 

heavy buying r 

but other good which 


nths 


non-aut 

some additional auto 
ods in mind, including suct 

voltage regulator, silicone 

h, ig ion cables and others. The 
vitable cut in car production, plus 
1ewer ani much heavier excise taxes 
ill bring lot of used cars off the 
They wil 
to keep then 


sand into active service 


need a lot of TBA iten 
in running order 


Company F-—Our dealers are get 
ting along al! rig in spite of some 
worry con 
cerns the antifreeze outlook for next 
winter. Our antifreeze suppliers tell 
us to expect a serious shortage, at 
least of the permanent type. An in 
cidental problem to which we are 
giving a lot of attention is how our 
finance their ex 
panding TBA volume. We are study 
r ybber costs, look rr ways 


shortages 


biggest 


jobbers can best 
ng ft 
which they can improve their of 

ency, which l | ir? 
profit position and ease 
Among other 
are convinced that oil job 
be in a stronger positior 

f 


g pre blem 


when they build more of their owt 


tations for lessee operatior 


Company G——While we are making 
plans for extensive TBA promotion 
the tire situation has caused us to g 
slow, and to lay alternative plans ir 
case the tire shortage gets 
Our tire supplier, like most of the 
rubber industry, looks for much bet 
ter production by April, but against 
this we have announcements from 


worse 
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Do you know how to use your airlines as the starting point 
for sales of TBA items? Schrader’s “Certified Air Service” 
plan—which begins with certifying your gauging — inflating 
devices, applies the new, simple “5-3-0” formula for inflating 


tires accurately hot or cold...and brings your customers back A $15.23 value 
for all your services. 


for Dealer U.S.A 
All you need to start is the new, specially low-priced 

Schrader *530-U “Certified Air Service” Merchandising 

Unit. It contains the products, signs and instructions, includ- 

ing the finest Schrader Gauge (*8106B 

Trutest Special), 50 =880MB Valve 

Caps, 50 #4000MB Valve Cores, 5 

#5050 Gauges and the new Manual 

that shows how to start to profit the 

easy way. Get your *#530-U Kit from 

your supplier today! A. SCHRADER’S 

Son, Division of Scovill Manufactur- Sduader 90108 

ing Company, Incorporated, Brooklyn, pee 

17, New York. 


Write for Manvol ~ 


FIRST NAME IN TIRE VALVES 
FOR ORIGINAL EQUIPMENT AND REPLACEMENT 


#06. U. 6. PaT OFF 


61 





62 


today's driving 
conditions require 
this revolutionary 


You're driving more than 
ever before — more mile- 


age means more battery 


Your battery is being 
charged more — not only 


wear 


over more miles but, also, 


at higher rates 


Higher compression 
motors are here —they 
re quire more battery Start 


ing power 


Today, batteries are un- 
der the hood —and un- 
der-the-hood batteries 
must withstand under-the- 


hood temperatures 


New Willard Sup 


CT 


2OLEUM NEWS 








against the No.l battery killer 


with 


PRODUCTION EXPANDED 


to meet the demand for 
Willard Super Masters 


So great has been the demand for 
the Willard Super Master, that 
some dealers have been unable 
to keep it in stock. But now pro- 
duction facilities have been ex- 
panded—more Super Masters are 
being delivered to Willard Deal- 
ers every day! 


Thousands of car owners have 
bought the Willard Super Master 
—thousands still need it. See 
your Willard Distributor today! 


THE METALEX GRID 
with these 


plus features 


MAKES THE NEW 
WILLARD 


illard 


METALEX 


greatest battery improvement in 25 years! 


Today, OVERCHARGING is the No. 1 battery killer. More batteries 
are worn out from this one cause than from all other causes combined! 
Overcharging strikes directly at the grids—the lead-alloy framework 
which holds in place the current-producing active material. Overcharg- 
ing corrodes the grids—fractures them—destroys their ability to retain 
active material—destroys their utility as Current Conductors. 


But now METALEX—a new and vastly superior grid metal has been 
developed and perfected by Willard metallurgists specifically to combat 
damage by overcharging. And METALEX does so—stubbornly, effec- 
tively. METALEX provides a full 100% more protection against the 
No. 1 battery killer! METALEX |-e-n-g-t-h-e-n-s battery life. Available 
exclusively in Willard Super Master Batteries! 


FOR LONGER LiFe 
FOR QUICKER STARTS 


SUPER MASTER 
CUSTOM-BUILT FOR 
TODAY'S DRIVING 

CONDITIONS 
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New Cosige — heavily 


reinforced at point 
Stress. Withstands high 


under-the-hood 
te . 
atures. per 





Will neither crack in 
winter nor melt in sum- 
mer. Withstands high 
under-the- hood temper- 
atures, 





So much more chemically 
active, that snap starts are 
assured—even in cars 
powered by new higher 
compression motors! 








MR. PETROLEUM JOBBER — 
\merica’s 40 million car owt 
ers buy from ther service sta 
tions from 65 to 125 times a 
ear, or an average of 95 times 
That's how often you and your 
lealers have a chance to make 
extra TBA profits from Wu1z 
utomotive chemi il sales 
Make the most of this tremen 
dous market with WuH1z prod 
ucts they've got everything 
vou need to build profitable 
steady TBA sales! 

Remember! Regardless of 
the size of your business opera 
tion, there’s a profit opportu 
nity for you in the wholesaling 
of Wu1tz chemicals 


Check These WHIZ 
Sales Advantages 
A Complete, Top-Quality Line 
Above Average Profit Margins 


Strong National Consumer and 
Trade Advertising 


All tems Fair-Traded 


Lab-Tested, Time-Tested, Sales- 
Tested Products 


Free Displays and Sales Helps 


write pirmect ! 

hout WH pe 
Moror Kyti™ 
Rubber but 





R. M. HOLLINGSHEAD CORPORATION 
LEADER IN MAINTENANCE CHEMICALS 
777 Cooper St. * Camden 2, N. J 


srehouse 


WHIZ Business is Big Business! 


—_ 
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Washington of still further restrik 


tions. There seems to be n a 
shortage of other TBA menrchandis« 

Company H-We have a large tire 
volume, and we are reconciled to the 


’ 


fact that we are not going to have 
an adequate inventory of all sizes in 
the foreseeable future. Nevertheless 
we will be going ahead with an ad 
vertising and promotion program 
spring and summer. We are definit« 
ly looking for more items 
our TBA line, both automoti and 
non-related 

Company I—We have an entirely 
new plan of promotion just getting 
under way, which will be equally good 
whether tires are plentiful or not 
t will be backed up with a heavy ad 
vertising campaign which will be a 
wide departure from the type of cam- 
paign used last year. While it will 
not be aimed exclusively at sales of 
TBA merchandise, we hope to attain 
larger TBA sales than last year 

In addition to the foregoing opinions 
from oil company TBA managers, re- 
ent comments from tire company 
men are still optimistic in tone, re 
garding the future outlook. They are 
all cagey about how many tires they 
can ship as of right now, but they 
profess to pin their hopes on full scalk 
synthetic rubber output. If this goal 
is accomplished as planned, more than 
me rubber man thinks there could 
be a sudden oversupply of tires 
whereupon oil marketers would be 
vut selling tires again 


Premium Tire Door Ajar 
Despite Rubber Cutback 


Now it's official that white side 
wall tires can no longer be manufac- 
tured, with the issuance of Supple 

to National Production Au- 
y's Order M-2 on Feb. 19. Other 
restrictions limiting tire makers to 
only two quality grades were detailed 
in the Feb. 21 issue of NPN, p. 29 
This still leaves the way open for 
the manufacture of premium price 
tires, to a limited extent. It is prob- 
able that tire makers will continue 
to produce a premium line. They 
have a good argument in the fact that 
premium tires give the car owner 
more miles per pound of rubber than 
do any other tires 


Tire ‘Jump’ Doubted—It is not ex- 
pected that there will be any notice- 
able increase in the volume of tire 
production during March, despite op- 
timistic headlines about larger rub- 
ber allotments to tire makers. The 
expected flow of synthetic rubber pro- 
duction, due to reach a peak in March, 
has prevented any further cuts, but 
some time must pass before synthetic 
output can be felt in the form of 
larger shipments of tires from fac- 
tories 

Nor is it thought likely that tire 
prices will be reduced because of the 
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larger use of the less expensive syn- 
thetic rubber. While tire prices were 
increased several times last year, the 
supply-demand situation, coupled with 
many other cost factors in addition 
to crude rubber, are thought to be 
sufficient to justify present prices 


Gulf plans to include its insecticides 
in its radio-TV programs during the 
insect season and in addition offers 
dealers some new display packages, 
co-operative newspaper ads, and a 
number of sales helps 


at the Bellevue Stratford Hotel in 
Philadelphia, Mar. 15-16-17. An ex- 
hibit of training aids of all kinds 
will be held in connection with the 
conference 


New Appointment 


Training Conference Chairman B. C. Schanen & Gon, One. the went 


A battery man, E. L. Burkhart, manufacturer of Racine, Wis., has a 
supervisor of personnel development new executive vice president, Fred 
for Electric Storage Battery Co., is M. Farwell, formerly vice president 
general chairman of the seventh an- cf International Business Machines 
nual conference of the American So- World Trade Corp., located at Rio de 
ciety of Training Directors, to be held Janeiro, Brazil 


New Fuel Dehydrator 


Another gasoline additive for re- 
moving water from the fuel system 
is on the market, although the peak 
season for such products is past 
This one has the trade name of DeHY, 
is made by Forest Products Chem- 
ical Co., of Memphis, Tenn., and sold 
by G. & F. Sales Co., Chicago. It 


is packed in 12-oz, green glass bottle 
with red and white lettering fused SG a a 


lis Tung-Sol - 
into the glass in a permanent label Sood lamp, 


same as most 
leading car manu- 
facturers 


% 


oule 


design 


New Purolator Promotions 


iting 1h? 
putting ti C 


Two promo- 
tions have been 
made in the Pur- 
olator sales de- 
partment. James 
B. Lightburn, for- 
merly sales man- 
ager of the Na- 
tional Accounts 
Division, is now 
assistant to Car- 
los D. Kelly, vice 
president in 
charge of sales 
He will be in 
charge of co-ordination of the com- 
pany’s over-all sales program 

William K. Abeles, formerly an 
equipment sales representative, suc- 
ceeds Mr. Lightburn as National Ac- 
counts sales manager, handling oil 
company marketing activities 


S dh 
its Sood enoush forthem- 


Tung-Sol bulbs are used by most 
leading car manufacturers. 


Mr. Abeles 


We test ‘em to beat the band. The 
car manufacturers test ‘em to beat the 
band. So they're bound to be GOOD! 
They're bound to satisfy your customers. 
TBA Convention Plans 

And the Tung-Sol bulb line is COM- 
PLETE. With it, you can fill every lamp 
need of every car, truck and bus—new 
or old. 


While not definitely settled, the Oil 
Industry TBA convention has been 
tentatively set for Dec. 3-4 at the 
Chase Hotel in St. Louis, A reserva- 
tions and arrangements committee 
will be appointed to care of requests 
for hotel space Install lamps while you're 
doing other work. Then you can 
charge for labor as 


well as lamps. 


Tung Go 


AUTO LAMPS 


TUNG-SOL LAMP WORKS INC., NEWARK 4, N. J. 


Soles Offices: Atlonta + Chicago * Dalles + Denver * Detroit + Los Angeles « Nework + Philodeiphic 


Insecticide Promotion 


Gulf got away to an even earlier 
start this year on its annual heavy 
promotion of its insecticide line, Gulf's 
December dealer magazine has a big 
spread telling dealers it’s time to or- 
der the “Big 4” now: Quick-Action 
Gulfspray, Gulfspray Aerosol Bomb, 
Gulfspray Roach and Ant Killer, and 
Trak. 

Dealers are offered special terms 
and inducements on advance quan- 
tity orders; and following last year’s 
plan the promotion includes four Gulf 
specialties: lighter fluid, Gulfoil; elec- 
tric motor oil; and penetrating oil 
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Showing Dealers How to Inflate Tires 
Helps Draw Care-Conscious Motorists 


By NPN Staff Writer 


OU marketers should seize the op 
portunity, while tires are still tight 
to set in motion a better tire inflation 
program at service stations. The pub 
lic ia more interested than ever before 
nh ways to make present tires last 
longer. Dealers who help them do this 
build reputations as tire merchants 
and stand first in line to sell replace 
ment tires when the time comes 

Moreover, right tire inflation is a 
lefinite rubber saving practice and 
f the tire tightness should become 
acute the service station dealer can 
make a big ntribut i the n 
bilization progran ywners are 
thinking along thes ! today 
They are Vv 
facta about 
caused by 
ip to 
lealers 


rhs 


well known 
have taken 
s nothing 
haps gore 
that rex 
should be 
now is the 
and present 
a new and emphatic way 

Facts About Inflation A_ recent 
example of such action is a page in 
the current issue of Union Oil's deal 
r magazine. While ostensibly aimed 
at prevalent misconceptions of extra 
low-pressure tire inflation, it tells 
what happens when any tire runs too 
soft or too hard. It quotes a field 
survey showing that too many deal 
ers follow their own incorrect opin 
ms on tire pressures 

Dealers are told that only recon 
mended pressures should be used 
No tire can give satisfactory ser 
vice unless it is properly inflated 
the text reads because it is the air 
n the tire that carries the load 

Under a sub-heading Don't bleed 
hot tires!’ the effect of heat build 
ip on tire pressures is explained, as 
follows 

1. Tires driven around the city 
for even a short period, will gain 
about 3 Ibs. pressure The correct 
preasure for warm tir with a cold 

, 


pressure of 24 Ibs. becomes 27 Ibs 


2. If a car is driven long distances 
ym the highway, its tire pressure in 
reases about 5 Ibs. Hence the ‘24 
ib. tire’ would have a pressure when 
hot of 29 Ibs 

3. Never bleed warm tires, Tak« 
into consideration the normal gain 
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UNDER-LNFLATION 


Manufacturers Will Help 
keters can obtain from any tire manu- 


as well as by other mechan 


make frequent inspection of the tires 
m his customers’ cars. He should 
feel responsible for detecting danger- 
ous tread wear from any cause, 
whether from wrong air pressure, 
bad brakes. unbalanced wheels, mis- 
alignment or loose bearings. 

As in all kinds of truly helpful 
service, dealers should be reminded 
that the car owner will pay off for 
honest and sincere effort, by think- 
ng first of his service station oper- 
ator not only for his fuel and lube 
requirements but for his TBA needs 
as well 


Substitute White Sidewalls 


An oil »bber reports to NATIONAI 
PETROLEUM News that he has bought 
load of white plastic tire side- 
which were such a big 
the war when no white 
ires were available. He 
nsumer demand recently 
with great rapidity as 
sidewall tire supply be- 
ip. He thinks the plastic 
hot" item this year 
sidewall pas- 
was banned Feb. 19 
Production Authority 


New Mirror Line 


A new line of truck mirrors is 
being offered by the J. W. Speaker 
Corp., of Milwaukee. Mirror heads 
re of lacquer coated aluminum, with 
teel arms. Mirrors are made in a 
variety of shapes, sizes and mount- 
ings to fit all truck bodies 


a 


‘Long Life’ Battery 


The Electric Storage Battery Co 
is beginning to use a new plastic 
separator in its Exide batteries, al- 
though first production will be chan- 
neled into military orders. The com- 
pany says the new separator mate- 
rial, for which the name Pormax has 
been coined, is more porous, non- 
brittle, and more acid-resisting than 
either wood or rubber and that it 
‘substantially increases battery life.” 
The company emphasizes that it is 
a synthetic made solely from raw ma- 
terials found in abundance in the 
United States 


Breakdown Equals TBA Sale 


TBA can stand for 35% of the dol- 
lars you make in your service station 
runs a message to Sinclair dealers, 
which adds that the TBA portion of 
station profit was 20% in 1940. The 
figures back up a Sinclair argument 
directed to dealers, telling them that 
a TBA sale must take place when- 
ever a TBA item breaks down in a 
customer's car. The dealer's job is 
to spot the potential sale before the 
breakdown 
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Jobbers Call TBA Both Profit-Maker 
And Competitive ‘Must,’ Survey Shows 


The question is often asked in oil marketing circles as to just how pro 
fitable TBA merchandising is as a strictly wholesale operation. To get 
some first hand answers from people who are in a position to know, Na- 


TIONAI 


keting, some new at it; some with 


nall and medium gallonage 


large 


PETROLEUM NEWS discussed the subject via long distance telephone 
with a dozen representative oil jobbers 


some long established in TBA mar- 


petroleum gallonage with 


some 


Their comments, representing a variety of viewpoints and experience 


and drawn from widely separated 


By FRANK C, STURTEVANT 
TBA Editor 


Oil jobbers who take thi 
lo segregate 
the TBA end of their business pays 
them a profit. The rate of net profit 
on TBA volume, as reported to Na 
TIONAL PETROLEUM NEWS 
group of representative 
ranges from a high of 12 
of 2-3 

The higher net profits are usually 
realized by oil jobbers who have built 
up a good wholesalk over a 
long term of profits 
are reported by jobbers who have 
become full TBA merchants 
only in the postwar period Their 
rBA departments are still in the de- 
velopment stage, and they are still 
experimenting with methods of de 
livery, warehouse handling and in 
ventory control 


trouble 
their costs agree that 


from a 
jobbers 
to a low 


volume 
years Lower 


scale 


8% Net Profit—One of the better 
records was made by an oil jobber 
whose TBA volume last year was 
$150,000, on which his company real 
ized a gross profit of about 16% and 
a net profit of approximately 8% 
The largest part of the TBA selling 
is done by salesmen driving trucks 
and carrying with them a limited 
stock of TBA goods. Gasoline volume 
of this jobber is large, running above 
10,000,000 gals. TBA sales are al- 
entirely wholesale through 
some 200 dealer stations, and the 
volume has been built up to its pres 
ent size after 20 years of effort 


most 


TBA Subsidiary—Another exampl 
of profitable TBA operations is re 
ported by an oil jobber with a 20- 
year history of TBA marketing. The 
method employed here of forming a 
subsidiary supply 
pany is used by some other oil job 
bers, although it is not the general 
practice in the oil industry The 
subsidiary company has been left 
free to sell anywhere through any 
outlets, and distributes over half its 
volume to dealers who do not handle 
the jobber’s gasoline brand 

In this way a sales volume was 
realized last year of $1,000,000. Over 
the 20-year period of TBA market- 


automotive com- 


ireas, are 


summarized here 


ng the net profits have ranged on 
the average between 5° and 10 
In some past periods the TBA subsid 
iary has made more money than the 
oil jobbing end of the business, while 
years it has made less 


Sore 


Concentrated Selling — A 
who is current! 


jobber 
making about 12 

net profit on his TBA sales says that 
he markets only through his « 
ers, most of which are located in 
small towns About two years ago 
he made some changes in the way of 
narrowing his line, and concentrates 
his selling efforts on four leaders he 
has selected as offering the best cur 
rent prospects for dollar volume 
tires, batteries, spark plugs and oil 
filter cartridges He repeats, as do 
many other experienced TBA mar- 
keters among oil jobbers, that big 
volume is essential in order to make 
any wholesaling profit 


wn deal 


‘Always Makes Money’—What is 
admitted to be an abnormal net pro 
fit was realized by another oil job 
ber who made about 13° on tires 
and 18% on the rest of his TBA 
line on total 1950 sales of $200,000 
Heavily stocked with goods pur- 
chased at lower price levels, a cer- 
tain portion of his extra good profits 
came to him because of the rapid 
series of price rises which took place 
in the last half of the year 

However, this jobber says he al- 
ways made money on his TBA sales 
He comments: “I can’t see how any 
oil jobber can stay out of the TBA 
business. Properly organized it can 
be handled by the same clerical, ware- 
house and delivery personnel, en- 
tailing almost no additional expense 
We have gone all out to boost our 
volume, because in wholesaling we 
know We must have volume to make 
money. Incidentally our gasoline gal- 
lonage went up about 13° last year 
and is now at 3,500,000 gals.” 


Faster Turnover Needed—Among 
those jobbers who keep separate fig- 
ures on TBA volume, and are in 
the lower profit brackets, one reports 
his company does well to average 
3-4% profit on an annual volume 
which may run between $75,000 and 


$100,000 “We have concluded that 
our profit could be larger if we could 
get a better turnover on our total 
TBA inventory which now averages 
about half of our annual sales vol 
ume Thus, as a whole, the TBA 
stock turns only twice a year. We 
believe we have too many slow mov- 
ers, and we have decided to cut then 
out 


“Another source of lost profits to 
us had been insufficient notice when 
new lines of tires have been intro 
duced, particularly tractor tires, mak- 
ng our current stocks obsolete and 
ompelling us to take an inventory 
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A Competition ‘Must’ Another 
»bber who does a volume of about 
$100,000 a year, and turns his TBA 
inventory about three makes 
an average net profit of 2-3% “The 
thought sometimes occurs to us that 
make a larger profit by 
nvesting an equivalent 
capit in something else, but we are 
mvinced that TBA merchandise is 
an essential part of oil marketing to 
lay, and we know we could not main 
tain nearly as good a 
position without it, for ourselves, our 
lealers, or our supplier. We have 
found our best results are with well 
advertised and established TBA 
brands, and we hope with experience 
and effort we will be able gradually 
to increase our TBA profit ratio 


times 


we might 


amount of 
" 


compe titive 


No Separate TBA Books—A job- 
ber with a long and successful mer- 
chandising experience, but who does 
not keep separate records on TBA 
and petroleum profits, estimates that 
his company’s TBA net profit aver- 
ages 7-8°% on a gross which averages 
around 15% His company whole- 
sales a fairly large volume of electri- 
cal appliances, and he does not be- 
lieve that any cost allocations sys- 
tem to ascertain the exact profit on 
each line would be of sufficient value 
to justify the expense of keeping the 
records 


This same jobber comments that 
he has bought heavily on TBA mer 
chandise in anticipation of short sup 
ply, but that his company is not try- 
ing to load up dealer inventories. He 
thinks dealers have trouble financing 
too large an inventory and have 
trouble managing it He believes 
it is the jobber’s function to take 
over the larger share of inventory 
responsibility for the service station 
operators 


Inventory Too Large—Another job- 
ber without separate figures on TBA 
operations, has an annual volume of 
some $50,000. He says this volume 
is as yet too small to return much 
net profit, but he is satisfied if it 
adds something to the gross profit 
of the business as a whole. He does 
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MAGEE OlL 


Evidence that TBA sales are profitable to oil jobbers is seen in this typical new service station (interior and exterior shown) built 


by Magee Oil Co., 


Tide Water Jobber, at Dagsboro, Md., where generous space has been provided for display of TBA goods 


(Confidential figures on profits in the accompanying article do not include those of Magee Oil Co.) 


not believe his TBA gross runs more says he has never had less than an 
than 10% He believes his inventory 8 net profit on his TBA sales. Ex- 
is too large, and that some slow mov- pansion in TBA marketing has kept 
ing items might better be eliminated pace with growing petroleum volume 
He is also considering the adoption which now exceeds 10,000,000 gals 
of budget plan selling for tires and yearly. He says he cannot picture 
batteries, whenever normal being in the oil business today with 
and demand conditions returt As out an aggressive TBA progran 
lid every other jobber contacted, h« Conclusion—In addition to earning 
reported that now and in en a net profit, TBA merchandising by 
months it was possibl 1] an oil marketer can be an important 
the tires I contribution to the earning power of 
and that long-standing ras f the business as a whole All of the 
tires remained unfilled jobbers contacted observed, in on 
TBA—Oil Hand in Hand—A ) way or another, that they considered 
ber with carefully segregated TBA merchandising an indispensable 
who has been in the TBA business part of their business, because of its 
for nearly 20 years with tt ] 


supply 


obtainable at 


value to their dealers. They concede 
supplier and the same line that service stations today must sup 
PI 


ply their customers with TBA needs 
and that dealers need the additional 
profits they can earn on a healthy 
TBA volume 


One jobber in particular called at 
tention to the fact that the salesmen 
assigned to TBA selling are perform- 
ing a useful job in dealer contacting 
‘Whenever one of our TBA sales 
men calls on a dealer account he 
says he is able to listen to any 
troubles the dealer may be experi 
encing in any phase of the dealer's 
business He makes a daily report 
of his calls, and from these we are 
able to find many ways of extending 
help to our dealers, which might not 
otherwise come to light 
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SUMMARY OF TBA SALES POTENTIAL IN 1951 


National ———_———Dealer Sales and Gross Profit— 
Potentials - (Per 1,000 Gal. Gasoline) —— 
Products and Services (Retail Dollars) Sales % Gross Profit Amount 


Motor Oils and Lubricants $673,968,750 $26.25 50% $13.12 
Lubrication Services 953,595,175 37.12 90 33.41 3.34 
Other Regular Services 329,923,750 12.85 95 12.21 
Tires and Tubes 932,156,000 36.31 9.08 91 
Batteries 414,750,000 16.15 30 4.85 48 
Automotive Accessories 895,759,757 34.92 30 10.47 
Other Merchandise 513,500,000 20.00 30 6.00 60 


Grand Total $4,713,653,432 $183.60 49 $89.14 8.91 





TBA Market Expansion Predicted for This Year 
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By NPN Staff Writer 


Big TBA Sales Gains Forecast for 1951 _ The new Shell Oil Co, Ine., analysis 


f TBA market potentials for 1951 
(In Millions of Dollars) estimates substantially larger require 


ments for tires, batteries and acces 
ories, and a number of related serv 
ices performed by service station 
than similar estimates for last year 

SM. fe 4 Increases in dollar volume by ma 

] a bid | u / N jor TBA classifi« atic ms are as follows 
+ 6 /0 ls re ™% Increase 
TIRES \ \ WEEE 3 1951 over 1950 
\ , \ 
N e\ ‘ 4, 


Tires 15.5% 
(Tires Plus Tubes) Batteries 270% 


Accessories 25.5% 
(22 items) 
Non-lube services (bat- 
tery charging, car wash, 
+ 27% = d : tire and tube repairs, tire 

—— " switching) 15% 
BATTERIES _@ In addition to the 22 items covered 
in the accessory category, She m lumps 
antifreeze along with a miscellaneous 
list of other merchandise and for 
the group as a whole estimates an 
18% rise in dollar volume 
+ 26% = Expressed in terms of the market 


A *\\ potential per car and per 1,000 gals 
® ACCESSORIES | 


(Includes 22 Car Necessities) 





National Potential 
Per 1,000 Gals. Gasoline 


1950 1961 
29.44 , 


NON-LUBRICATION SERVICES ~ 
Tire/Tube Repairs, Car Wash, Battery Re-charging 




















THE ENGINEERED BATTERY 


55 Inspections 
from raw materials to 
finished product 


aUb 
_ —_~ 


tT 


Identical 
production methods in 
all 13 factories 


DEPENDABLY UNIFORM IN QUALITY AND PERFORMANCE 


~ URE, it’s easy to build a battery! All you need 
’ is a box with some lead plates and an acid solu- 
tion. Take it from there, however, and build mil- 
lions of units in 13 different factories, and have all 
like units absolutely identical in quality and 
performance . . . that’s something else again! Then 
vou've really got something! Then you have a 
Globe-Union built battery. You also have an exam- 
ple of engineering at its finest...of research, devel- 


opment and production on an unprecedented scale, 
I I I 


SPINNING POWs, 


of infinite insistence on perfection at every stage 
of design, manufacture, assembly and inspection. 
Significant of the engineered precision with which 
a Globe battery is built are the 55 inspections 
through which every unit must pass from raw 
materials to finished product. That's a lot of in- 
spections. But it produces the uniformly depend- 
able “spinning power”, ¢plit-second starting, and 
lasting quality for which Globe-Union built bat- 
teries are known around the world. 


GLOBE-UNION, INC., Milwaukee 1, Wisconsin 


Atiente, Ga. @ Boston, Moss. © Cincinneti, Ohio © Dallas, Texas © Emporia, 
0 Kons. © Hastings-on-Hudson, N. Y. © Los Angeles, Colif. © Memphis, Tenn. 
Mineral Ridge, Ohio © Oregon City, Ore. © Philadeiphic, Pa. © Reidsville, N. C. 
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Estimate of 1951 Passenger Car Sales Potentials for 
Lubrication, Services and TBA at Consumer Level 


NOTE 


sults, therefore, 


This is an estimate of the National Passenger Car Retail Potential and ali of this business will net go through service stations 
should be either imerensed of decreased so as to apply te specific service stations. 


These re- 


BASIC FACTORS: In 1951, it is estimated there will be 39', Million Passenger Cars in use, each consuming 650 gallons 


of gasoline. 
NATIONAL POTENTIALS 


This equals 385,125,000,000 Miles of Travel (15 Miles Per Gal.) 
SERVICES AND MERCHANDISE AVAILABLE AT SERVICE STATIONS 





MOTOR O1LS AND LI BKIC ANTS 
(M1 (hangers and Additions 


(rear Oil» 


Tetal Meteor Oils and Labricants 


Whee 


LUBRICATION SERVICES 


Average ( ost % 
and latervai Cars 
abr ation 
(Fr 


Bearings ooo Mi ‘ 1 


ooo 
ooo } 
+000 3 
000 } 
O00 d 
000 } 
» 000 5 
ooo} 
ooo 
Ooo} 
LUBRI( 


ATION SERVICES 


Cons. Factor 
1,000 $1: 


Potential 
$451, 406,250 
22h, 25) 
3y1 
17 
430 


739 


ooo Mi 
000 Mi 
5,000 M 
000 M 


res 





$67 
$17 06 
$26.25 





OTHER RKREGt 
}. 000 M aS 
00 Mi 


00 M 


SERVICES 
000 M 


“un M 


85/15 


0/2 


7.500 M 





TIKES AND TUBES 


$4 
1,000 Gallons 
$36 





BATTERIES 








ACCESSORIES (22 
Cons. Factor 
25.000 M 
23,000 M 
15,000 M 
6.000 M 
5.000 M 
0/20. 000 M 
00/15,.000 M 
00/ 15,000 M 
10/45,000 M 

1 00/23.000 M 
75/12,000 M 
0/30,.000 M 
0/30 
25/ 15,000 M 


115.000 M 


ooo M 


000 M 
0.000 M 
mo M 
ooo M 
0.000 M 
0.000 M 
000 M 


NECESSITIES) 
Per Car 
$ 5.46 
18 


$* 





OTHER MERC 
Freeze Tire 
Floor Mats 
Seat Cushions 


HANDISE 








of 
ures 


the 


increases 


onaumed 
these 


gasoline « Shell fig 


show 
Per Car 
1950 1951 


$19.74 22.69 


Estimate for: 


»” 


Access 
Other me 
including antifre 
Tires 

Batteries 
Services 


ries | items) 
rehandise 

eze 11.99 

22.21 

9.00 10.50 

791 835 

Per 1,000 gals. 

1950 1951 

$29.38 $34.92 


13.00 


23.60 


Accessor 
Other n 
including 18.00 20.00 
Tires $3.25 16.21 
Batter 13.47 16.15 
Services mn-l 11.84 12.85 

How Estimates Are Made F 
apply to 


gures 


ars niv, and 
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used for 
tentials 


prices estimating dollar po 
consumer prices 
The estimate is made up annually by 
George L. Switzer, Shell's TBA man- 
and his staff. It not rep- 
resent a forecast of business which 
will be done by services but 
rather an evaluation of rs 
needs translated into the retail prices 
of goods and services offered by 
stations 

Shell 
availabl 


are averag: 


ager does 
stations, 
car owne 
serv 
ice 
Since 
the 

' 


at the 
market for 

lubrication services as well, the 
job is in effect a measurement 
market potential for TBA 

and services represented by 
lon f 


estimates same 


time various 
whole 
of the 
ants 
mil 
traveling 


lubrik 
39.5 


assenger cars each 


enough miles to 


msume 


the con 


650 gals. o 


f 
t 
t 


gasoline during ng year. Las 


year the estimate was based on 
million cars with an average 
consumption of 668 gals 
From the estimates for individual 
TBA items, it can be seen that oil 
filters and spark plugs, which are 
sold by almost all service stations 
have an unusually high dollar poten- 
tial. Other useful comparisons can be 
made for example the fact that 
while owners will need $32 mil- 
lion worth of radiator hose, they 
will at the time need more 
than $7 million worth of hose clamps 
Of all oil 
keters is calculation of 
profit in per 
the 


services 


36.5 
gasoline 


as 


car 
Same 
special 


the 
cents 


interest to mar- 
gross 
each of 
products and 
non-gasoline po- 
at 8.9lc per gal 


gal. for 
classes of 


the whole 
tential being 


seven 


igured 
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eather-Prool 


IGNITION SYSTEM 


Like the New Nash, Ford, Hudson, 
Chrysler, White Truck, etc. 
Profit from the Demand by Selling 


SEALTIGHT 


IGNITION INSULATORS 


Replacement Ignition Weather- Proofing Line 


Sealtights are used by more motor as original 
fing than any other line—because they’ ve 








been engineered. tested and proved best for more than six 
years. Now YOU sell them for replacements. 


Universal Starlet Pat Hall tries un- 
= suecessfully to drown out a Sealtight 
weather-proofed motor. 


Repl _— from Dirty, Wet Plugs - STOP Spark-Jumping! 


jtion system will keep the @ All motors need Se 


water is cirected on se (hei neeo tt 


sitights, but high compression motors in 
stop spark-jumping caused by dirt, oil, wate 
ecting on the spark plug porcelain Get on the 
bandwagon now. 
2h in on the demand for 
weatherproof ignitions 


nm system, including snug Sealtight 
events engine being shorted 


vided to 


wor 


Sealtight 


iminate starting 


jealers, following this 
ell Sealtights for every 
t already so equipped 
eading motor manu 
factory, because 


LEAN—stor 


Sealtights Fit Over 
Spark Plugs. Dic- 
tributor, Coil or 
Magneto ... 


lo chance ! irrent 


SEALTIGHT 
DC-1 


Insulator for dis- 


tributers provides 


operation. 
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SEALTIGHT 
PN-2 


Insulator for spark 
legs protects 
“from moistere. 


Demonstrator Lets Cus- 
tomers See Sealtight 
Protected Spark Plug 
Fire Under Water. 

It's a surefire sales-maker, 
ind available 1 dec 


tiers at 
less than cost 
It's your (and r) ass 
{ Sealtight sales 


sTance 


Ask Your Jobber for Sealtights or 
Write Us for Complete Information. 


SEALTIGHT CORP. 


SEALTIGHT 
SRi418 and SRie 


One-Piece Insule- One-Plece Se al- 


tor fer straight tight for angle 
terminals. metal connectors. 


SEALTIGHT 
RLIe 





There’s much, much more than meets the eye in this 
famed Pennsylvania Tire picture. For example, in addi- 
tion to a complete line of passenger, truck and farm 
tires, Pennsylvania gives you a consistent year-round 
advertising and merchandising program that makes it 
easier for you to make initial and repeat sales. Further- 
more, there’s a Pennsylvania Franchise that protects 
those sales and profits ...a Franchise that outlaws 
company-owned stores. Check into the Pennsylvania 
picture now... today! 


PENNSYLVANIA RUBBER COMPANY 


MANSFIELD ‘= 7 OHIO 
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TBA Sales Drive 


Pan-Am Southern is one oil mar- 
keting company which continues to 
put a lot of steam behind promoting 
TBA sales. Current issue of its dealer 
magazine has a banner headline run- 
ning across page one telling dealers 
“$26 TBA Profit Can Be Yours With 
Every 1,000 Gallons Sold.” The rest 
of the cover is given over to a mass 
illustration of all of the items in the 
Pan-Am TBA line 


The inside pages review the prod- 
ucts in the line, and tell about the 
appointment of four new TBA sales- 
men who have been assigned to work 
with Pan-Am distributors and dealers 
in the company’s five-state marketing 
area. The message to dealers explains 
that stations which stock and sell 
the full Pan-Am line can sell $75.96 
worth of accessories at retail price 
for every 1,000 gallons of gasoline, 
which should average a gross profit 
of 35%, which, the company points 
out, amounts to an extra $26.59 profit 
for every 1,000 gals. of gasoline 
pumped. A. H. Heidingsfelder, special 
TBA representative, and Joe C. Rol- 
lins, assistant general sales man- 
ager, are in charge of Pan-Am’'s TBA 
program 


Pictures in the dealer publication 
show the four new TBA salesmen, 
who have finished a training program 
at company headquarters in New Or- 
leans. E. W. Higham, Arkansas, came 
to Pan-Am from another oil com- 
pany; A. E. Probet, Louisiana, was 
formerly a salesman for Dallas man- 
ufacturers’ representative for TBA 
products; James W. Davis, Mississip- 
pi, was a territory manager for a 
tire company in Memphis; Ralph M. 
Waller was a district manager for 
R. M. Hollingshead Corp. He will 
cover Tennessee for Pan-Am 


The TBA products listed as being 
available through Pan-Am distribu- 
tors are: U. S. Tires; Prest-O-Lite 
batteries; AC spark plugs; Purolator 
filters; Westinghouse lamps; Hollings- 
head radiator chemicals, brake fiuid, 
polish; Warner-Patterson chemicals; 
American Grease Stick Co., Ru Glyde, 
Door Ease, Dripless Oil; Wooster Kar- 
Rugs; Whitaker cables; Casco spot- 
lights, cigaret lighters and fans; Las- 
Stik tube repairs; Miller fan belts 
and radiator hose (Pan-Am private 
brand); Anderson wipers; Camel 
brand tube repairs; U. S. L anti- 
freeze; Farber seat covers; Stant 
caps; Plasticote auto polish; Alemite 
lube equipment; Franklin Transform- 
er chargers; and K. P. barrel pumps 
and jacks 


Car Oil ‘Eye’ 


Another new indicating device for 
the dashboard is this pair of illumin- 
ated chambers for visual oil inspec- 
tion. By pressing the T button the 
driver may look at the oil in his 
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automatic transmission. The C but- 
ton gives a look at the crankcase oil 
The manufacturer is putting this de- 
vice on the market with the claim 
that car owners may determine by 
observation “when to change the oil, 
when to service the oil filter, and 
the safe operating level of the oil,” 
all without shutting off the engine, 
getting out of the car, or in the case 
of automatic transmissions, lifting 
floor boards and removing inspection 
plates 


Battery Repair Program 


Goodyear is going to make minor 
battery repairs, but not rebuild 
batteries, at its company stores. It 
is not good sense, Goodyear men 
think, to throw away an otherwise 
good battery because of broken post, 
cell cover, or leaking case. Men will 
be trained and equipment installed 
to take care of these minor repairs, 
according to F. H. Clark, head of 
Goodyear’s service and equipment de- 
partment. 


Flexible Tail Pipe 


. PONTIAC 1934, MODEL G03 


A problem which has always 
troubled TBA marketers is whether 
to carry tail pipes and mufflers in 
the line, because of the difficulty of 
storing in the warehouse and at the 
service station an adequate inventory 
of sizes and styles. A new product 


on the market is the Uniflex, de- 
scribed by the manufacturer as “A 
one-piece convoluted-tube tail pipe 
that can be easily shaped to dupli- 
cate any factory-bent tail pipe.” The 
Uniflex units can be bent in an ordi- 
nary vise as needed, so that it is only 
necessary to stock a relatively small 
quantity of straight lengths in place 
of a large assortment of styles 


Time Payment Dealer Aid 


Moto-Pep, Inc., a Socony jobber of 
Memphis, Tenn., headed by E. J. Con- 
nable, has organized a new company 
called Dealers Finance Co., which will 
handle all of the time payment paper 
for some 50 retail outlets. Moto-Pep 
is a distributor for U. 8S. tires and 
for General Electric appliances, and 
it anticipates a time payment volume 
of around a million dollars a year 


Battery Case Redesigned 


These are new case designs now 
being used by Gulf for its battery 
line. The amount of attention paid 
to lettering and trademark design, 
and their location on the sides of 
the battery case, are an indication 
of value being placed today on the 
appearance factor. At one time it 
was thought that the outside of a 
Storage battery could not have any 
sales appeal. 


These new designs are the prod- 
uct of some two years of preliminary 
consideration of various ideas and 
designs participated in by (1) Gulf's 
TBA department headed by L. W. 
Frizzell, (2) the battery manufac- 
turer who makes the Gulf line, and 
(3) an outside industrial design con- 
sultant. 


Car Wax About Ready 


Representatives at the Simoniz dis- 
play at the New York accessory 
show said that “Bodyguard” has now 
been definitely adopted as the trade 
name for the company’s new wax, 
and that they expect the new prod- 
uct will be on sale everywhere “with- 
in a few weeks.” It is assumed in 
the trade that the new product will 
be a silicone type wax-polish brought 
out by Simoniz to compete with the 
many other silicone products which 
have flooded the market within the 
past year 
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There is no better lubricant for all farm 


machinery than Nil GWE al 


THE UNEXCELLED MULTI-PURPOSE, 
ALL-WEATHER, LITHIUM-BASE GREASE 


SAVES TIME 

One grease gets the job done 
faster INLUCITE 21 lasts 
longer which means less fre- 
quent greasings, less time lost 


SAVES MONEY 


INLUCITE 21 is superior to every 
lubricant it replaces makes 
farm machinery last longer 
keeps it in better condition 
more work is done by your trac- 
tor, combine, mower, plow, and 
harvester 


SAVES ERRORS 
There can be no costly mistake, 
no wrong lubricant when only 
one grease is used 


GREATER PROTECTION 

INLUCITE 21 has strong resist- 
ance to water its superior 
durability means extra safety 
when regular lubrication is neg- 
lected through press of planting 


INLUCITE 21 mode under our exclusive patents 





INTERNATIONAL LUBRICANT CORPORATION 


New Orleans, Louisiana 


Manufacturers of Quality Lubricants 
AVIATION + IW TRIAL + AUTOMOTIVE + MARINE 


With Research Comes Quality, With Quality Comes Leadership 











MERCHANDISING - ADVERTISING-PROMOTION 





NEWSPAPER ART DEPARTMENT collaborated with Cumberland Oil in preparing 
this 12 x 16 in. ad 


Jobber's Newspaper Ad Promotes Industry ‘Service’ 


An example of what co-operation 
between jobbers and newspaper art 
departments can produce in the way 
of ad layout is the advertisement 
shown on this page 


It was prepared by John F. Cum- 
mins, president of Cumberland Oil; 
the company’s advertising agent; and 
the art department of the Nashville 
Tennessean. The ad appeared in the 
Nov. 12 Sunday supplement edition 
of the Tennessean devoted: to the 
story of the trucking industry in 
Tennessee (NPN Dec. 20, 1950, p. 
44). In addition to playing up the 
part oil companies play in keeping 
trucks rolling, the ad stresses the 
Cumberland company name 


Mr. Cummins reports he received 
more than 100 letters from persons 
interested in oil marketing, comment- 
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ing on the ad. Most of his company’s 
newspaper advertising normally is 
done in the period April through 
November. 


Oil Promotion Package 


Pennsylvania Grade Crude Oil 
Assn. reports “excellent reaction” 
from jobber and refiner members to 
its 1951 Pennsylvania oil promotion 
package. Released the first of Febru- 
ary, the package contains samples 
(with price list) of newspaper mats, 
post cards, a consumer folder, a win- 
dow decal and window banners 

Material places heavy stress on the 
association's national magazine ad- 
vertising, and has as its dominant 
color the brown that has been used 
in the magazine ads. The banners 


newspaper mats and other package 
items offer prominent display for 
brand name, and the association notes 
that “jobber members apparently like 
the idea of being able to tie in lo 
cally their brand of Pennsylvania oil 
with the association’s national ad 
vertising.” 


Oil Additive Emphasis 


Heavy emphasis on an additive 
called Butren has been a feature of 
advertising of Kling motor oil by 
Trans-World Oil Co., Seattle, Wash 
Promotion of the oil began in Decem 
ber, 1950 and has included billboards 
newspapers, radio, direct mail and 
handouts 

Ad copy claims the “miracle in 
gredient" Butren results in “eight 
times less friction.” It is described 
by Trans-World as a very heavy lub 
ricant kept in suspension by a cata 
lyst, improving the ability of the oil 
to cling to metal surfaces. The name 
Kling results from this “clinging 
property 

Also stressed in advertising is the 
fact that the oil is 100°) paraffin 
base and suitable for use in cars 
trucks, and marine and stationary 
engines 

Trans-World plans distribution in 
the Pacific Northwest, and as new 
markets are opened will start a daily 
column in local newspapers. It will 
“feature names of local people and 
will be written in a friendly, chatty 
style, and avoid technical discussions 
of oil, friction, etc.” 

The company also has distributed to 
retail outlets, small promotional fold- 
ers cut in the shape of an oil drop 
These have a hole near the top, so 
they may be hung on the rear-view 
mirror of each car given a crank- 
case full of Kling. Large type reads 
“Your car has been ‘Butren-ized.’” 


Octane Arguments 


Standard of Kentucky is preparing 
its dealers for lower gasoline octanes 
by reminding them that “actually, 
octane rating is but one of five im- 
portant qualities which go to make 
up a better gasoline.” 

Other qualities the company is 
stressing to dealers as talking points 
are: 

1. Good distillation range to assure 
easy starting, proper acceleration and 
ample power. ’ 

2. Freedom from the unstable frac- 
tions which cause vapor-lock and 
loss of mileage 

3. Low gum content, to prevent the 
sticking of valves 

4. Correct seasonal grades, to give 
best performance in summer or 
winter 
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ABOUT OIL PEOPLE 





Harry E. Milton, president of Mil- 
ton Oil Co., St. Louis, has been elected 
to the national committee of the Oil 
Industry Information Committee as 
new chairman of the OIIC’s lIowa- 
Missouri-Nebraska district. He will 
succeed L. C. Pfaff, Socony-Vacuum 
St. Louis 

Mr. Milton, was recently elected to 
his second term as president of the 
Missouri Petroleum Assn 

Three district vice chairmen who 
will work with Mr. Milton are: Har- 
old F. Nelson, regional sales manager 
for Sinclair at Kansas City; J. M. 
Hamer, assistant general manager 
western division, Indiana Standard 
and Dan A. Breen, general sales man- 
ager, wholesale sales, Skelly, Kansas 
City 

* * . 

Cc. L. Armour writes us that he 
started his Independent jobbing busi- 
ness at Devils Lake, N. Dak., in 

ONC MEMBERS CONFER at the February meeting of the New England OIC in Bos July, 1950. Prior to this, Mr Armour 
ton. Left, Joseph F. Walsh, general manager, Thomas D. Russo, Inc., and president of nad Som ¥ jobbing soleemen for 
Deep Rock for 21 years. 

Mr. Armour is operating a multi 
pump station on Highway 2 at Devils 
Lake 


Oil Heat Institute of New England and right, Horace E. Davenport, president, 
George W. Pickering Co., and president Independent Oil Men's Assn. of New England 


OLIC LEADERS are shown here at the recent OLIC meeting in Boston. Seated, left to right: Edgar A. Spencer, Texaco, Maine state 

chairman; Hugh R. Allbee, Sun Oil, Rhode Island state chairman; John L. Dupree, national OIIC chairman; Ralph F. Carey, Shell, 

New England district chairman. Standing, left tw right, Thomas J. Nagle, Shell, Connecticut state chairman; Elmer R. Bradley, Sun 

Oil, Massachusetts state chairman; Eugene D. Mills, Socony-Vacuum, New Hampshire state chairman; and Robert H. Slocum, Socony 
Vacuum, Vermont state chairman 
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Two new members of the Pennsyl- 
vania Petroleum Assn., are Roy H. 
. Blue Ridge Oil Co., Seven 

Stars, Pa and Walter Hoopes, 
Smith-Hoopes, Inc., Harrisburg. The 
Pennsylvania association also has a 
new associate member, F. W. Clark, 
Tide Water Associated, Philadelphia 


F. P. Kendall, F. P. Kendall Oil Co., 
Chattanooga, Tenn., has purchased 
the gasoline distributing business of 
the Southern Oi] Co., Miami, Fla 
The business purchased consists of 
four modern service stations and 
several commercial accounts in and 
near Miami 





COMING MEETINGS 


MARCH 


iMineis Petroleum Marketers Assn., Sherman 
Hotel, Chicago, March 13-1 

Ohie Petroleum Marketers Assn., annual meet 
ing and marketing exposition Deshler 
Wallick Hotel, Columbus, Ohio, March 20 

American Petreieum Institute, Division of 
Production, Mid-Continent District, Herring 
Hotel, Amarill Tex March 21-23 


APRIL 
Western Petroleum Kefiners Assn., annual MISSOURI JOBBERS TALK SHOP at the February meeting of the Missouri Petro- 


meeting, Plaz Hotel 8: Antonio, Tex . » 

April -  ecmanan " . : “ leum Assn. Left wo right, Harry E. Milton, St. Louis; W. H. Ayers, Canton; and Del € 
— pg ersy wanes coon - and po Bunk, Barnhardt. Mr. Milton, president of the Missouri association, was recently elected 

ona i ea Lxposition, Navy Pier “hi “a - . 

cago, April 2-6 to the OIC national committee as chairman of the lowa-Missouri-Nebraska OLIC district 
American Petroleum Institute, Division of Pro 

duction Eastern District Deshier-Wallick 

Hotel, Columbus, Ohio, April 3-5 

Assen. of Battery Manufacturers, 





merican . 
Fairmount Hotel, San Francisco, April 4-6 Joseph W. Miller has been ap- 


National Tank Truck Carriers, third mid-year pointed district representative for ADVERTISERS’ INDEX 
va, Aneto ee the Great Lakes district of the OIIC 
Michigan Petroleum Assen. Detroit-Leland Ho Mr. Miller will serve as second Alvey-Ferguson © 
t > » i . 
enmeuen - a ——_ Credit Man field representative with Lars Carl- vag Bye 
agers, annual meeting New York Apr son. Ashiand O11 & Refining Co Inside Back 
> Society of Lubrication Engineers Mr. Miller, a native of Nebraska, Bowser, 11 
national convention, Bellevue-Stra i was formerly a newspaper man in ae ad mck 
Philadelphia, April 16-15 . J . “hie . ; = 
Nations Petecteum Assa., Hot . Lincoln, Nebr., bureau chief of the ste Attetie C 
Cleveland, April 19-20 United Press in Nebraska, and later Ethyl Corp 
American Petroleum Institute, [)\visior Pr . , Je 3 Geuder, P chke & Frey 
duction, Rocky Mountain District. Glad in public relations work in Nebraska Gentes Z nenstihe ot ‘y 
stone Hotel, C r, Wyo., April 19-20 and Colorado Globe Union. In 
Indiana Petroleum Assn. Inc., in . . Goodrich Rubt a B 
Spring convention, Oliver Hotel, South Bend For the past seven years, Mr Goodyear Tire & Rubber 
25-26 Miller was with the advertising and 
Natural Gaseline Assn. of America, anr Ailler ad 


ia . Gulf Off Corp 
meeting, Mayo Hotel, Tulsa, April 25-27 publicity department of the Public 0d - <a - ss 
Interstate OU Compact Commission, spring Service Co. of Colorado, and more — pon he "Corp 
meeting, La Fonda Hotel, Santa Fe, New H 
Mexico, April 26-28 recently was public relations director a AES i? ae 
“4 nd lin orp 
American Petroieum Institute, 16th mid-year of the Community Chest in the oun 5 


meeting Division of Refining May Hotel Internationa Lubricant Corp 
Tulsa, April’ 30-May 3 Denver area 
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Jones & Laughiin Steel © 
. . K-P Mf Co 
MAY bd 


Kelly-Springfield Tire C 
Florida Petroleum Marketers Asen., spring Clifford E. Johnson, Johnson Oil Lion Uniform © 
meeting, Soreno Hotel, St. Petersburg. May 


4 Co., Waupaca, Wis., has installed a Mack Mtg Co. 
Peansytvania Petroleum Asoa., spring meeting bulk plant at Wautoma, Wis., and see meeunie C 
mm hy By YR 0 has built a new service station at = National Petroleum News 
year directors meeting, Cosmopolitan Hote Weyauwega, Wis ane ee. ae ae 
I 7 ‘ “i orp 
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Denver, May 7 
National Fire Protection Asen., annua! meet ° ° ° Patent Chemicals Inc 
ing, Statier Hotel, Detroit, May 7-11 


‘eco M Co 
Petroleum Institute, Division of Pro oO. T. Kirkland, oil marketer in Ann fs 


Pennsylvania Rubber Co 
duction Pacific Coast District Biltmore , * . a eP Co 
} P re e f the Phillips Pump & Tank 
Hotel, Los Angeles, May 10-11 Wilson, N C., is ta sident o Purolator Products, Ine 
North Carolina Ol Jobbers Assn., spring meet local Chamber of Commerce, presi- Richfield Ol Corp. of New York 
7 Carolina, Pinehurst, N. C., May dent of the country club and is a Rockwell Mfg. Co 
O11 Heat Institute of New England, annua past president of the Lions Club Schrader's Son, A 
meeting, Bradford Hotel, Boston, May 16 Sealtight Corp “ 
Empire State Petroleum Asan., Inc., Hote Aside from his oil business and Stewart-Warner Corp 
Buffalo ‘ civie activities, Mr. Kirkland spends . wmotor Corp ’ 
Committee, Browr : . ung.Sol Lamp Works, Inc 
Palace Hotel n May 21-24 his time trying to keep up with the niversal Of! Products C 
Petroleum Institute, Div company’s vice president, three-year- Yosten ian tee 
Marketing id-y ng . V I 
Ohio, May 28-3 old Donald L. Kirkland. . 
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J. Earl Colvin—New President Georgia Jobber Association 


J. Earl Colvin, former executive vice president of the 
Georgia Independent Oil Men's Assn., takes the helm as 
president of the association this year 


One-time lawyer, automobile dealer and commission 
agent, Mr. Colvin is now head of his own oil jobbing 
company, the Colvin Oil Co., Jesup, Ga 

Mr. Colvin was born in Jesup, April 6, 1909. He grad- 
uated from the Jesup high school in 1927 and that fall 
entered Georgia University. After completing three years 
at the university's school of commerce, he entered Lump- 
kin Law School and received an LL.B. degree in 1933 
That same year he established a law practice in his 
home town 

In 1935, Mr. Colvin, still active as an attorney, de 
cided to try his hand as an oil man and signed up as a 
commission agent for Atlantic Refining. Within the next 
few years, he quit the law business, bought and sold a 


Ford automobile agency, and finally made the decisior 
to devote full time to the oil business 

In 1946 he purchased the equipment from Atlantic and 
became an Independent jobber distributing Atlantic prod 
ucts in the Jesup area 

Mr. Colvin now serves 15 service stations in additior 
to many consumer accounts. Besides home heating fuel 
he also sells fuel oil for tobacco curing 

While at the university, Mr. Colvin received his com 
mission as a second lieutenant in the Infantry Reserve 
He continued to be a member of the Officers Reserve 
Corps until his discharge in 1942. He also served in the 
Georgia State Guard as a first lieutenant and captain 

A director of the Jesup Chamber of Commerce, Mr 
Colvin is also active in the Kiwanis Club. His fraternities 
are Pi Kappa Phi, and Phi Delta Phi 


He is married and has one daughter 
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If your goal is gasoline and oil that will serve you best by serving 
your customers best . . . this combination is ideal for you. Ashland 
high-octane, catalytic gasoline is unquestionably tops! Nationally- 
advertised Valvoline, made from 100% pure Pennsylvania crude, 
is the oldest name in petroleum lubrication. 


We offer these team mates to independent jobbers in our marketing 
area under either our “Ashland Flying Octanes” merchandising 
program or our “independent Quality Service” plan. The latter 
enables you to retain your own brand name yet benefit by Ashland’s 
close cooperation. Write for details. 


Ashland Oil & Refining Company 


Home Office: Ashland, Kentucky 


614 Park Bidg. 1402 Federal Reserve Bank Bidg. Standard Bldg. 3005 Dumesnil St. 
Pittsburgh. Pa. Cincinnati. Ohio Cleveland. Ohio Louisville. Ky. 
St. Elmo 2500 Broadway Rural Route #4 S$ East Main St. 


Nlinois Evansville, Ind. Paducah, Kentucky Nashville, Tenn. 
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“First choice for long life, high flexibility 


a TRUCK HOSE 


N load racks and tank trucks—everywhere 
QO you need a discharge hose that’s light, 
non-rigid and highly flexible—your first choice 
should be Goodyear’s Style B-H Tank Truck 
Hose. 


Here’s why. Like every Goodyear product, it’s 
job-designed to out-perform all others—then 
built to the world’s highest standard of 
quality. B-H Hose is covered with abrasion-, 
sun-, oil- and weather-resisting compound. For 
reinforcement, there are three braids of 
strong, high-tensile cords, with a strand of 
copper braided into the second layer for per- 
manent anti-static protection. Heart of the 
GOODYEAR INDUSTRIAL RUBBER PRODUCTS hose is its tube—of non-cracking, non-flaking 


STYLE B-H TANK TRUCK HOSE synthetic that’s highly resistant to gasoline 


25 BS. . 
FOR PRESSURES UP TO and oils. 


All this means longer hose life—greater flexi- 
bility—easier handling and greatest economy 
in the long run. Ask your Goodyear distribu- 
tor for the facts, or write Goodyear, Akron 16, 
Ohio. 


We think you'll like 
THE GREATEST STORY EVER TOLD 
Every Sunday — ABC Network 


n ee 
» Be 


GOODFYEAR 


THE GREATEST NAME IN RUBBER 





